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Old Chinese Bronze Sacrificial Vessel, in the Metropolitan Museum of Art 
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United States Circuit Court of Appeals Kills Another Plan 
to Prevent Price-Cutting* 








By Elton J. Buckley 

















( tgewe United States Circuit Court of Ap- 
peals killed a splendid plan to defeat 
the cutter a few days ago. It was rock- 
ribbed, tight as wax and completely invinci- 
ble. The Federal Trade Commission had 
found it unlawful, however, and on appeal, 
the United States Circuit Court of Apeals 
makes the same finding. I have no doubt 
the United States Supreme Court will also 
if the case ever gets there. 

The case I refer to was brought against 
Chase & Sanborn, of Boston, Mass., who 
pack and sell a trade-marked brand of 
coffee. 

From the facts in the case I guess nobody 
in the United States has worked harder 
than Chase & Sanborn to maintain the fixed 
price of their product. They established a 
minimum price below which no retail dealer 
could sell, though he could get as much 
more than this as he wished to. After es- 
tablishing the minimum, Chase & Sanborn 
wrote their customers a letter telling them 
about it, and saying: 

“We are writing to receive your as- 
surance of co-operation in maintaining 
this minimum price in the future, mak- 
ing same immediately effective if you 
have been quoting on a lower basis. 


To complete the thing these letters con- 
tained a postal card destined to be signed 
by the customer and returned to Chase & 
Sanborn. It read: 


“We will be glad to co-operate with 
you by making our minimum price not 
less than 42 cents on Seal Brand coffee.” 
The customer who didn’t send back his 

signed postal card got this: 

“Unable to deliver your order for 
Seal Brand without assurance of your 
co-operation in maintaining retail price 
of 42 cents. Hope you will lend us this 
assistance in stabilizing the local situa- 
tion.” 

Where a retailer continued to sell the 
brand at a cut price, Chase & Sanborn sent 
somebody to reason with him, and if he 
wouldn’t see the error of his ways, he was 
dropped and they wouldn’t sell him another 
pound. 

You can scarcely conceive of anything 
more complete than that, can you? I have 
seen and studied a great many of these price- 
limiting schemes, but I don’t remember see- 
ing any but this with the postal card element 
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in it—the written pledge to hold the price. 

The Federal Trade Commission brought 
prosecution against the scheme on_ the 
ground that it completely destroyed all com- 
petition among the retailers who sold Chase 
& Sanborn’s product. Of course it did, but 
nobody got any excessive profit by it. Chase 
& Sanborn merely asked that in order to 
protect the dealer who wanted a decent 
profit, all others refrain from selling at a 
price which would cut into that. Morally 
the plan was highly praiseworthy, but legally 
it was without doubt an ironclad scheme to 
destroy competition. 

And so the court found it. 
is from the decision: 


The following 


“From this course of conduct a court 
may infer, indeed cannot escape the con- 
clusion, that competition among retail 
distributors is practically suppressed, for 
all who would deal in the company’s 
products are constrained to sell at the 
suggested prices. Nor is the 
inference overcome by the conclusion 
stated in the Commission's findings that 
the merchandising conduct of the com- 
pany does not constitute a contract or 


contracts whereby resale prices are 
fixed, maintained or enforced. The 
specific facts found show suppression 


of the freedom of competition by meth- 
ods in which the company secures the 
co-operation of its distributors and cus- 
tomers which are quite as effectual as 
agreements, express or implied, intended 
to accomplish the same purpose. By 
these methods the company, although 
selling its products at prices satisfactory 
to it, is enabled to prevent competition 
in their subsequent disposition by pre- 
venting all who do not sell at resale 
prices fixed by it from obtaining its 
goods. 

“Tt seems unnecessary to dwell upon 
the obvious difference between the situa- 
tion presented when a manufacturer 
merely indicates his wishes concerning 
prices and declines further dealings with 
all who fail to observe them, and one 
where he enters into agreements— 
whether express or implied from a 
course of dealing or other circumstances 
—with all customers throughout the dif- 
ferent States which under take to bind 
them to observe fixed resale prices. In 
the first, the manufacturer but exercises 
his independent discretion concerning 
his customers and there is no contract 


or combination which imposes any limi- 
tation on the purchaser. In the second, 
the parties are combined through agree- 
ments designed to take away dealers’ 
control of their own affairs and thereby 
destroy competition and restrain the 
free and natural flow of trade amongst 
the States.” 


These court decisions have practically put 
the seller of a trade-marked product in a 
position where the only thing he can do to 
protect his brand from cutting is to refuse 
to sell goods to the cutters as fast as they 
appear. 








July—Ruby* 





By Ciara BELLE THOMPSON 


“He brought me rubies from the mine, 
And held them in the sun; 

I said, ‘They are drops of frozen wine 
From Eden’s vats that run.’ 

I looked again—I thought them hearts 
Of friends, to friends unknown; 

Tides that should warm each neighboring life 
Are locked in sparkling stone; 

But fire to thaw that ruddy snow, 
To break enchanted ice, 

And—leve’s scarlet tides to flow— 
When shall that sun arise?’ 


EN Buddha saw the evil that men do, 

he wept and his tears hardened into 
the first rubies. For that reason, the ruby 
brings comfort in grief, understanding in 
disappointment and soothing in pain. These 
powers are especially ascendant to those who 
are born in July, whose birthstone is the 
ruby. 

From its hidden fire it radiates a warmth 
that permeates the bones, driving away rheu- 
matism and hastening slow blood circula- 
tion. It has a fineness that is antithetic to 
all wrongdoing and forces of evil—to plagues, 
poisons, the evil eye and powers of darkness. 
Moreover, it reveals stolen treasure by a 
sudden increase in brilliancy which penetrates 
the most secret and darkest of hiding places. 

The Brahmin heavens are lighted by rubies 
and emeralds, and Noah, in the 40-day temp- 
est that preceded the Flood, illuminated the 
Ark with a gleaming ruby. 

The ruby is extremely sensitive to the 
tender emotions and has been known to re- 
kindle the love of an indifferent husband or 
wife. In an engagement ring, it assures the 
culmination in a wedding and happiness in 
marriage. Peace and concord, authority and 
dominion follow in its wake. 

Leo, the lion, holds sway in the month of 
ruby, aided by Matthew the Publican and 
Verchiel the Pure. The flower is the cool, 
fragrant waterlily. 
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Lloyd Folvik, Centerville, S. Dak. has 
sold his interest in his jewelry business to 
Louis Anderson. 
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Conclusions Regarding Installment Selling 
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HE various contributions that have been 

made recently to the discussion of. the 
subject of “Instalment Selling” have served 
to clarify the issue very greatly, and it is 
now possible to reach certain conclusions 
with a reasonable degree of confidence in 
their correctness. In the first place, it is 
evident that it is a problem in sociology, in 
business and in banking. It is also reason- 
ably clear that there are certain classes of 
goods to which the instalment selling princi- 
ple may properly be applied, and certain 
others to which it may not. Finally, that 
the terms—initial payments and length of 
credit—may be pretty clearly defined. Con- 
sideration must also be given to some pretty 
evident effects. 

There is no use of running counter to a 
great current which has its source in the 
very well-springs of human nature. When 
such a current is in full flood, it may be 
guided, directed and kept from becoming de- 
structive, but it cannot be dammed, still less 
reversed. In this country we have been en- 
joying for the last four years a period of 
great prosperity, during which the purchas- 
ing power of the masses has been greater 
than ever before in our history. It is not in 
the American nature to hide one’s light un- 
der a bushel, or to be timid or bashful. The 
average American with money wants to en- 
joy it, and has no objection to letting his 
neighbors see him enjoying it. He has little 
or nothing of the Englishman’s disposition 
to sit in a railway carriage alone, or to hide 
his home;behind a high wall or hedge. 
Neither is he disposed to say “such luxuries 
or pleasures are not for persons of my mod- 
est means.” What his neighbors or friends 
have, he wants to have. Not to have them 
he fears may be regarded as a mark of social 
inferiority, or evidence of a lack of business 
ability. He may not care especially for a 
radio or a piano, but if the Joneses have 
them, he must have them. His natural weak- 
ness in this respect is played upon by the 
advertiser and the high-pressure salesman— 
and salesmanship and its hand-maid, adver- 
tising, are more in evidence in this country 
than in any other country in the world. 

We have, therefore, a natural inclination 
or predisposition to buy, encouraged and de- 
veloped by an incredible mass of seductive 
advertising. Hitherto this inclination has 
been curbed by lack of the money with 
which to pay. Now this barrier has been 
broken down. Along comes the salesman 
who says, “Our banking system has been so 
enlarged and improved that money is no 
longer necessary. Heretofore only people of 
means—people who had some sort of secur- 
ity to give—could get credit. Now anyone 
who is honest (and we are assured that most 
people are honest) can get credit. So buy 
what you want, and we will take your prom- 
ise to pay for it out of the future earnings 
that you expect to make.” 

“How can you afford to do that?” the old- 
fashioned buyer may ask. “And won’t you 
have to charge me very much more for it?” 


“Oh, no,” the salesman will reply. “You 


see, we borrow from concerns called ‘Finance . 


Companies,’ and they borrow from banks, 
and the whole thing is so arranged that it 
will cost you little more than if you paid 
cash, and for the small extra cost you can 
be enjoying the thing during a whole year 
that you would otherwise be without it.” 

Small wonder that this argument wins. 
And it is not a false or fraudulent argument. 
It is substantially true. So the buyer buys— 
not merely once, but perhaps half a dozen 
times. Father gets the flivver. Mother gets 
the washing machine and the suction cleaner. 
Tom and Mollie get the radio and the Vic- 
trola. The house is painted, and new furni- 
ture and linoleum are installed. Everything 
is lovely, and everybody is happy. But un- 
welcome visitors begin to call weekly or 
monthly. There is a strike—or father is 
taken sick, or suffers an accident—or sick- 
ness or death visits the family—or the works 
shut down or go on half-time—or the rent 
is jumped—or some other devilish thing hap- 
pens. What results? Ask the landlord, or 
the clothing merchant, or the grocer, or the 
school teacher. Father has discovered that 
what he has spent for the flivver has simply 
given him an opportunity—and almost a ne- 
cessity—for spending more money for li- 
censes, oil, gasoline and tires. Mother finds 
that her household appliances need frequent 
repairs and replacements. Tom and Mollie 
tire of the old records and want new ones. 
Last year’s songs and dances are out of 
style. But those unwelcome visitors have to 
be satisfied, or the evidences of prosperity 
will disappear, and the neighbors will begin 
to gossip. So the old clothes are turned or 
patched. Shoes are half-soled. The land- 
lord is “stood off.” The table is skimped, 
and only too often the children are under- 
nourished. We have not seen much of this 
yet, to be sure—-some, but not much. How 
much more of it shall we see as time goes 
on?. This is not the first time in the world’s 
history that someone has proclaimed that he 
has discovered a way by which economic 
laws may be set at defiance, but those old 
laws have an uncomfortable way of reassert- 
ing themselves. Therefore, I would com- 
mend to the public a rule laid down by an 
able magazine writer—“Considering the mu- 
tations of employment and the chances of ill- 
ness, it is not sound personal finance for a 
wage-earner to tie up more than 25 per cent. 
of his disposable annual balance in long-term 
debt contracts. His disposable annual bal- 
ance is not at all the same thing as his in- 
come. If a family man earns $200 a month, 
and his fixed necessary expenses are budget- 
ed at $150, his disposable balance is $50, and 
he can pay $12.50 a month on instalment pur- 
chases without danger.” 

The buyer should always keep that limit 
in mind, but he must do more than that—he 
must distinguish between the food, clothes, 
drugs and other things that are necessities 
of life and must be bought, on the one: hand, 
and on the other, the things that are luxuries 
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or conveniences, which may be bought if he 
can afford them, but which he must do with- 
out if he cannot afford them. Further, he 
must distinguish between (a) those things 
that are productive, and therefore at least 
potentially profitable, such as the doctor’s or 
outside salesman’s automobile, or the house- 
wife’s washing machine; (b) those that 
neither yield profit nor involve expense, such 
as jewelry, books, a piano, or substantial 
furniture, and (c) those that practically in- 
crease his fixed charges because their use in- 
volves constant additional expense. If we 
could be sure that every instalment buyer 
kept those limits and differences in mind, the 
instalment business would lose much of its 
present menace. Whether the thing wears 
out before he has paid for it, or has little re- 
sale, is not so much his concern as it is that 
of the seller, and will therefore be discussed 
among the seller’s problems. 

The seller must consider (1) whether he 
is going to get his money; (2) when he is 
going to get it; (3) whether his capital suf- 
fices for the longer credit he is giving, and 
(4) how much this method adds to his over- 
head. We have no adequate data as yet to 
enable us to answer any of these questions 
definitely and positively. Only as to the au- 
tomobile trade is there any substantial body 
of information, and that business is so pe- 
culiarly sui generis that it can hardly be ac- 
cepted as a criterion. The instalment method 
is the common method of selling automobiles, 
three-fourths of all cars being sold that way. 
The business has been slowly developed, the 
best talent has been applied to it, and it has 
proceeded during years when the public ap- 
petite for automobiles were apparently in- 
satiable, and when the purchasing power 
permitted the satisfaction of this appetite. 
From it, however, several significant facts 
are deducible. It appears that when the first 
payment is only 25 per cent., over twice as 
many cars have to be taken back as when it 
is 33% per cent., and when it is less than 
28 per cent., over six times as many. Fur- 
ther, that the loss on repossessed cars sold 
on 16 to 18 monthly payments is 56 per cent. 
greater than on cars sold on 12 payments, 
and on cars sold on more than 18 months it 
is 340 per cent. greater. These are the fig- 
ures of the general manager of the National 
Association of Finance Companies. They 
are only what might be expected—the greater 
and longer the credit, the more goods have 
to be taken back and the greater the per- 
centage of loss on them. 

As to when the seller is going to get his 
money, it is a simple calculation that if he 
sells for one-third cash, the remaining two- 
thirds payable in 12 equal monthly instal- 
ments, which seems to be the most common 
practice, he is selling on 4% months’ time. 
This is at least three times the usual credit 
in charge accounts on consumers’ goods. 
There is no claim that any appreciable por- 
tion of these instalments is ever anticipated. 
It is quite certain that a very appreciable 
portion must be deferred. It would, there- 
fore, seem reasonable to assume that the 
average time is actually not less than five 
months. It is manifest that this calls for a 
much larger capital or credit than the selling 
methods previously in vogue. Few retailers 
are in a position to afford it, and this is 
where the “Finance Company” comes in. It 
buys-from-the retailer his customers’ notes. 
{In some cases it buys “without recourse,” 
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charging interest, cost of collection, and com- 
pensation for the risk assumed. The re- 
tailer, knowing the cost, simply adds it to 
the instalment buyer’s price. In other cases, 
the retailer guarantees or endorses part or 
all of the risk, or agrees to buy back the 
goods that the Finance Company has to “re- 
possess.” There appears to be a great va- 
riety in the methods, but it is manifest that 
any method must either strain the retailer’s 
credit, diminish his profits, or add to the 
price of the goods. It may do two or all 
three of these things. The claim that it takes 


the place of the ordinary charge account, 


seems untenable. The statistics of Boston 
department stores, compiled by the Federal 
Reserve Bank of that city, and the testimony 
of all Philadelphia merchants from whom I 
have been able to secure statements, and the 
quoted testimony from other cities, rebut this 
claim. Instalment buying is not done by the 
ordinary “charge account” customer. It is 
done by people who otherwise would buy 
when they could pay cash, or else would not 
buy the same articles at any time. 

The so-called “Finance,” “Acceptance,” or 
“Commercial Credit” companies are so nu- 
merous, most of them are so small, or so 
local in their operations, their history is so 
short, and their methods and practices are 
so varied, that it is impossible at this time 
to generalize about any of them except those 
whose operations are confined to the automo- 
bile trade. In that trade there seems to be 
two primary divisions—(1) those that are 
owned, controlled, or subsidized by manufac- 
turers, and finance sales of only certain 
makes of cars, and those that are independent 
of any manufacturer, and finance sales of any 
car; and (2) those that insist upon a guar- 
antee or endorsement by which the dealer as- 
sumes part or all of the responsibility for 
the payment of the customer’s notes, and 
those that operate on the “no recourse” plan, 
under which the dealer assumes no liability 
and the Finance Company undertakes the en- 
tire responsibility of collection. Still another 
system is the so-called “Louisville Plan,” un- 
der which the Finance Company is elimi- 
nated altogether. In that city a large de- 
partment store sells its customers’ notes to 
a bank, and the bank establishes an “agency” 
in the store, where these notes are paid. 
Under the “recourse” plan, the Finance Com- 
pany’s principal reliance is on the dealer’s 
guarantee or endorsement. Under the “no 
recourse” plan, the Finance Company itself 
investigates each credit risk. Each system 
is claimed by those who follow it to be the 
better. So far the operations of almost all 
these companies have been profitable. The 
few failures have been due principally to 
mismanagement or to legal defects in the 
sales agreements. 

All these companies represent themselves 
as desirable customers of a bank. They 
usually carry good balances. Their business 
is profitable and growing. They generally 
limit their borrowings to four times their 
capital. They claim that their liabilities to 
banks are secured (1) by the personal lia- 
bility of a large and diversified list of indi- 
vidual debtors, (2) by a lien on merchandise, 
and (3) by a margin of 25 per cent., con- 
sisting of their own capital. The average 
maturity of the notes they take is little, if 
any, more than six months. That their busi- 
ness is generally regarded by banks as de- 
sirable is evidenced by the fact that the con- 
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servative automobile financing concerns were 
unable to get the banks to co-operate with 
them by refusing accommodations to those 
concerns who extended over 12 months’ 
credit. Instalment selling of automobiles is 
about to be introduced in Europe, and it is 
stated that in England credit will have to be 
extended for two years. Some of these 
finance cempanies discount their notes with 
banks in the regular way. Others “trustee” 
their receivables with a trust company— 
sometimes with an excess of collateral—issue 
short-term debentures against the trusteed 
notes, and either sell these debentures to 
banks or use them as collateral on notes. 
The amount of paper arising from instalment 
sales—particularly of automobiles—which is 
finding its way into banks is large, and un- 
questionably increasing. There are always 
persons who are willing to engage in almost 
any business which seems profitable so long 
as it can be financed, and if any smash ever 
occurs in this business, bankers will have to 
accept some of the loss and a much larger 
share of the responsibility, since it will un- 
doubtedly be said that their judgment and 
experience, and their generally accepted rep- 
utation for conservatism, should have not 
only warned them but led them to warn 
others. 

The foregoing is a very hurried and im- 
perfect sketch of the business as it affects 
the buyer, the seller, the banker, and the 
usual financial intermediary. A discussion of 
the subject which failed to take note of its 
sociological and economic effects would, how- 
ever, be very incomplete. Granting that it 
involves no undue risk in merchandising or 
banking, is it a thing to be encouraged or 
discouraged? The strongest arguments in its 
favor are: (1) That it enables people to 
get at once things of value or utility to them 
which they would otherwise have to do with- 
out, or would have to wait a long time for; 
(2) that it really encourages thrift, because 
people will economize to meet recurring pay- 
ments due, just as they will economize to 
pay for insurance or to keep up building as- 
sociation dues, when they would not econ- 
omize for the mere purpose of accumulation ; 
(3) that it leads them to put money into 
things of real value, which would otherwise 
be wasted on soft drinks, chewing gum, 
movies, or other transient gratifications ; and 
(4) that a workingman who is pretty well 
loaded up with instalment obligations is less 
likely to strike than one who is not. There 
is evidently something in this last argument, 
because several prominent labor leaders have 
warned workingmen against the practice. It 
has been well said, however, the lasting in- 
dustrial peace will never be secured by load- 
ing the worker with debt—that, on the con- 
trary, when the pinch comes he will be uglier 
and more communistic than he would other- 
wise be. In passing, it may be noted that 
while thousands of miners had bought auto- 
mobiles on the instalment plan, and had not 
completed their payment, this fact did not 
deter one of them from joining in the recent 
anthracite strike. They simply said to the 
dealers from whom they had bought their 
cars, “I can’t continue my payments, and I 
can’t run the car, anyway, because I can’t 
afford to buy the gas. You take the car, and 
keep it for me until the strike is over. Then 
I will continue my payments.” In practically 
every case the dealer did this. 

The three other arguments may be con- 
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sidered together. Few will deny that if a 
man needs an article, or his means entitle 
him to have it, he might just as well buy 
and then save to pay, as save first and then 
buy. This is assuming that the element of 
time of acquisition is the only difference be- 
tween the two methods—that, in either case, 
the article itself and the price would be 
identical. There is reason to believe, how- 
ever, that this is not always true. If a 
washing machine is needed, for example, and 
the saving precedes the purchase, it will 
probably be decided by the time $75 has been 
saved that a $75 machine will do, but if the 
purchase comes first, and a $150 machine is 
offered for $50 cash and $10 a month—with 
the total cost “soft-pedaled”—it is likely to 
be taken. There can be no doubt that the 
instalment plan leads to the purchase of 
more expensive articles—indeed, many deal- 
ers favor it for this very reason. Moreover, 
unless an injustice is done to the cash buyer, 
the price must be higher—higher even than 
the cash price plus interest. 

As to the argument that many people will 
save to pay a debt who would not save to 
accumulate, it is difficult to generalize. 
There are undoubtedly many such persons. 
Whether they are the ones who buy on the 
instalment plan is another question. Some 
dealers say that if instalment selling were 
abolished their total sales would shrink 
greatly. Others say that it would make little 
difference to them. My own opinion is that 
the people who wanted the thing badly 
enough to really justify their buying it, 
would generally save to get it, and that the 
ability to buy on such easy terms leads to 
the purchase not only of unnecessarily ex- 
pensive articles but also of many articles 
that are unnecessary and unjustified. 

Whether the money that is spent on instal- 
ment purchases would otherwise be wasted, 
and, if so, to what extent, is a matter of 
pure speculation. With all their instalment 
buying, it is estimated that the American 
public is spending over two billion dollars a 
year on theaters and movies, soft drinks, 
chewing gum and perfumes. This is not in- 
cluding the money spent on outdoor sports, 
or tobacco, or on Summer furs, or candy. 
It would hardly seem possible that indul- 
gences of this sort could be very greatly in- 
creased, but perhaps they could. Many peo- 
ple will economize on necessaries rather than 
on luxuries, and if there is any diversion of 
money to instalment buying, it is to be feared 
that it represents money that would other- 
wise go to food or clothing or better housing, 
quite as much as it represents money that 
would otherwise go to useless indulgence. 

There is no doubt about the fact that the 
enormous growth of instalment selling in the 
last year or two must have had a very ap- 
preciable effect on production and distribu- 
tion. The latest authoritative estimate puts 
the total for 1925 at nearly six and a half 
billion dollars. Most of this huge sum rep- 
resents goods produced and sold in that year 
which, under other conditions, would either 
not have been produced at all or would still 
be in process of distribution, where they 
would appear in either manufacturers’, 
wholesalers’, or retailers’ inventories. Now 
they are in consumers’ inventories—which 
are not reported. As to approximately two- 
thirds of their value, they were not paid for 
on Jan. 1. This two-thirds was owed by 
persons from very few of whom any bank 
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had any statement. The very fact that they 
bought that way is prima-facie evidence that 
they either possessed very limited financial 
intelligence, or very limited responsibility— 
in many cases both. It is manifest that the 
whole process is one of borrowing from the 
future—the manufacturer or dealer borrows 
from his future business, and the buyer bor- 
rows from his future earnings. With such 
careful and thrifty people as the Scotch or 
the Dutch, for example, the practice might 
be safely urged, but with such optimistic 
and chance-taking people as our own it is 
fraught with danger. 

Who is to apply the brakes? Not the 
dealer who finds that it increases his sales, 
and knows that if he refused to deal in that 
way he will simply surrender his business to 
a more alert and obliging competitor. Not 
the manufacturer, whose God is “quantity 
production,” who knows that the larger his 
production the less his unit cost. Not the 
“credit company,” whose whole livelihood is 
dependent upon it. Not the bank, which 
finds the business profitable and knows that 
a competitor would be glad to get it. Who 
then? It seems to me that it must be a 
process of gradual education in which the 
schools, the churches, the press, the bankers, 
the economists, and all other molders of pub- 
lic opinion must do their part. It cannot be 
accomplished by misrepresentations or indis- 
criminate denunciations. It must be done as 
part of a general process of education in 
comparative values, in thrift and self-denial 
and in sound finance. 








Creditors Start Bankruptcy Proceedings 
Against B. J. & B. Koblenz, Albany, N. Y. 
and Receiver Is Appointed 

Utica, N. Y., June 2.—The appointment 
of William H. Edwards, Troy, as receiver 
for B. J. & B. Koblenz, jewelers of 133 S. 
Pearl St., Albany, was filed in Federal Court 
here today. The appointment followed an 
‘involuntary petition in bankruptcy, filed 
against the concern by Louis Stern, doing 
business as L. Stern & Co., a creditor for 
$1,547; Steiner & Rosenfeld, Inc., $795, and 
Hi-Grade Silver Co., Inc., $177, of New 
York and Brooklyn. 

Bernard J. Koblenz and Edward Koblenz, 
who compose the partnership, admitted in 
writing their firm and individual insolvency. 

Upon the petition of Louis Stern and upon 
the motion of George J. Hatt, 2nd, of Al- 
hany, attorneys for the petitioning creditors, 
Judge Cooper appointed the receiver, and 
fixed his bond at $6,000, authorizing him, 
at his discretion, to continue the business 
and employ help, including an auctioneer. 
The petitioner stated that sales at retail 
would bring much more than in bulk. 

The petition for the receiver estimates 
liabilities at $38,000, stock at $7,000 and fix- 
tures at $2,000. The court appointed Frank 
M. Wright, Irving Palmer and Russell L. 
Greenman appraisers. 

Bernard J. Koblenz, with his wife, owns 
31 Cuvler Ave., and Edward Koblenz, with 
his wife, owns 25 Cuyler Ave. Both dwell- 
ings are mortgaged, it is stated. 








F. E. Neipp, manager of the Detroit branch 
of the Scribner & Loehr Co., announces the 
appointment of Richard McClure to his 
sales force. 
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Latest Paris Jewelry Fashion Notes 








By L. Reid 














YWO tendencies have been noticed on the 
Paris race courses recently. There is 
an attempt to introduce sunshades and gloves. 
Sunshades made in crépe de chine of a deli- 
cate pink are considered to be a perfect set- 
ting for the young face and an improvement 
for the somewhat worn face of the elderly 
woman. These sunshades have motifs em- 
broidered upon them, one large flower or 
immense insect, of conventional form. They 
are of the Tom Thumb shape, the handles 
being heavily jeweled. The handle is pur- 
chased at the jeweler’s or at a shop that 
deals in ornaments, and never at the um- 
brella shop, which is a store quite apart from 
anything else in Paris. Naturally the big 
general store sells the sunshade with jeweled 
handle, complete, but no one who wants any- 
thing exclusive would go for the accessories 
to her toilette to a general store, for now- 
adays accessories are more important than 
even the toilette itself. 
x * x 


The glove worn by the mannequin some- 
times has a gauntlet embroidered with silk, 
with beads or even jewels. It is the revival 
of the glove of the Middle Ages worn by 
the page, scented and gem-sewn. Although 
there is a feeling that jewels will carry off 
anything, many well-dressed women still dis- 
pense with gloves altogether, in spite of their 
being bejeweled. 

x ok x 

At some of the most up-to-date music 
halls skirt dancing is seen again as a con- 
trast to the many popular dances that are 
beginning to pall on the jaded palates of the 
roué. The fluffy skirts, lined with row upon 
row of lace, herald the return of real lace 
as ordinary wear. Lace brings with it a de- 
mand for brooches that nestle among its folds 
at the neck. The brooch now seen among a 
cloud of lace is usually long, sometimes 
arrow-shaped, as it is used to keep the lace in 
exact position. Very often a stout pin is 
surmounted by one good stone, in the center, 
and it looks very effective among the frothy 
lace. Bright, transparent gems are the best 
ware for this type of finish to the neck, a 
good sapphire or emerald looking especially 
well. For some reason or other, opaque 
stones are not chosen for this purpose. Peb- 
bles, with a certain shine, “do the trick,” also, 
and many of the semi-precious stones found 
in the mountainous regions of Europe are 
being used for these brooches. 

*x * x 


The wearing of frothy lace cascades at the 
wrist has its effect on bracelets. A_ plain 
gold bracelet is the most satisfactory ware, 
as stones with their settings are apt to catch 
in the lace, and as sometimes it is very valu- 
able, the wearer does not care to risk its be- 
ing torn. Sometimes stones are set deep in 
the gold bracelet, with good effect, as they 
form part of the ornament. If the gold 
bracelet is engraved or moulded, the orna- 
mentation is especially designed with the 
thought of not endangering the lace ruffle, 
the possibility of the wearer making many 


awkward movements having to be taken into 
account. 
*x* * * 

A leading society woman was seen recently 
wearing six broad hoops of gold on one arm, 
quite plain, the hoops, flattened out, joined 
to make one gold band. The fluffy wrist to 
the wide sleeve, just revealed the extent of 
the gold bracelet when the woman lifted her 
arm, when the ruffles fell away, showing the 
beautiful shape of the white arm and the 
exquisite workmanship of the bracelets, per- 
fectly plain but still masterpieces of design. 
The partial covering of the arm is decidedly 
advantageous in many cases, and the revela- 
tien of some inches of white skin, with a 
handsome gold bracelet or bracelets, has 
something of reserve and restraint that re- 
calls the Victorian Age. 

*x* * * 


The “domino” pattern, or “dice” pattern, 
is seen everywhere. While three dice, with 
any number of dots selected by the purchaser, 
are secured to a long brooch-pin, in a straight 
line, to make a brooch, in black and white, 
the pattern is seen in many variations. An 
opaque stone is surrounded by pin-point dia- 
monds, three of these being placed on a pin, 
hut not in a straight line. Sometimes the 
line is slanting, sometimes the two outer 
“dice” are higher or lower than the central 
die. Some brooches are made with a domino, 
life size, in black with white points. Some- 
times the dominos are placed in a slanting 
position, three or more being used. Some- 
times playing cards—very small and dainty— 
are used for the making of brooches. Piled 
anyhow, two or three together, they make a 
pretty ornament. These “sporting” brooches 
are naturally intended for wear at casinos 
or gambling rooms. 

* * * 


A bracelet, rather curious than pretty, is 
composed of a gold band from which a num- 
ber of charms are hung. Tiny gold ele- 
phants, pigs, green clover with four leaves, 
and so on, with a tiny ladybird in scarlet, all 
jingle as the wearer moves her arm. This 
type of bracelet looks well among lace, worn 
over a lace cuff, if the bottom of the sleeve 
is made of this matetrial, or under a fluffy 
frill; it coincides with the general scheme of 
things. Another variety of this bracelet is 
hung about with the tiniest, miniature playing 
cards, dice and dominos. 

Rings made of elephant’s hair are selling 
well, while bracelets of the same substance, 
mounted on gold bands and secured with 
gold thread, are also popular. Many people 
feel that they cannot wear too many charms 
about their person at this moment. 








Ed Sibbing, who went to Dubuque, Ia., 
four years ago from Sioux City, to take over 
the management of the Schneider Jewelry 
Co.’s store at 803 Main St., has become owner 
of the store. He will continue the business 
in the same location and under the present 
name. 
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The News from England 











Conditions Improving Following Settlement of General Strike—Displays of 
Solid Silver and Silverplated Ware—Diamond Stolen in London 
Reported Found in New York—Jewel Thieves Active in Paris 
—Transvaal Platinum, Ltd.—Latest Styles in Combs 














Lonpon, May 24.—Now that the country 
is beginning to settle down after the crisis 
precipitated by the general strike it is pos- 
sible to take some stock of the position. 
Although the blow to trade and industry 
has been severe and_ something like 
$250,000,000 has been lost in business and 
wages the jewelry industry has not been 
touched so badly as some other lines. The 
strike, of course, put a check to business in 
the polished diamond market for a few 
days, but even this market was not quite 
lifeless. The rough market, despite the 
handicap of the strike, carried on as usual 
and orders and shipments across to the con- 
tinent were transacted by means of mes- 
sengers, mail transit being temporarily 
abandoned, owing to the inability of the 
government to guarantee delivery of any 
packages weighing more than half a pound. 
As a matter of fact the Post Office service 
was more or less limited to the collection 
and delivery of letters only. 

* * * 


The view of diamond merchants now that 
the social revolution has collapsed is of 
interest. Had it been a success none knows 
what might be happening to diamond mer- 
chants right now. There are few merchants 
who have not warm praise for Mr. Baldwin 
and his government who faced a very diffi- 
cult task with calmness and firmness and 
pulled the country through a ticklish posi- 
tion. Backes & Strauss, the diamond mer- 
chants of Kimberley House, Holborn 
Viaduct, inform THE JEWELERS’ CIRCULAR 
with pleasure that things in their industry 
are not quite as bad as it was well thought 
they might be. “Despite the general strike,” 
says the firm, “which caused such a wide- 
spread dislocation of business, things have 
not been quite as dead as was to be antici- 
pated. While, naturally, there has been 
little doing in general trade, there have been 
quite some demands here and there, and 
though transactions have not been large, a 


certain amount of activity has been apparent. — 


The rough market, however, has been very 
active, and although buyers from Amsterdam 
and Antwerp did not hazard a journey 
across the Channel, large orders were re- 
ceived by the rough brokers and the goods 
were dispatched to the continent by mes- 
senger. The usual transit by post was not 
possible, owing to the post office regulations 
limiting the weight of any parcel to eight 
ounces. The general feeling is that when 
once the present difficulties are cleared up, 
business will very quickly resume its 
normal course.” 
oe « 

Despite the reports of the slump in the 
silver plate trade in Sheffield some very 
handsome displays of solid silver and silver- 
plated goods are being made in London 
these days. Good silverware, well polished, 
makes as beautiful a window display as it 
is possible for a jeweler to have. Mappin & 





Webb, who have their own factory in 
Sheffield, are making some fine displays of 
solid silver ware in their Queen Victoria 
St. and Poultry establishment. Several 
windows are devoted to a sparkling exhibi- 
tion of solid silver condiment sets with legs 
and handles all of one piece, in five and 
six-piece outfits. Other windows feature 
beautiful silver. trays, entree dishes, ash 
trays, tea and coffee sets, candle holders, 
flower holders and so forth. 
*x* * x 


A single diamond, part of a $100,000 
necklace that was snatched by a masked 
man from a London woman nearly a year 
ago has been found in a Fifth Ave. jewelry 
shop whence it found its way through the 
Antwerp jewelers’ exchange, according to 
advices received here this week. The New 
York jeweler, it is reported, bought the 
stone from a reputable diamond dealer who 
operates in Antwerp. He is making a busi- 
ness trip to London this Summer and hopes 
to hand over the stone to the London owner, 
he agreeing that it is part of the stolen 
necklace. He also hopes to be able to assist 
Scotland Yard in tracing the thief who dis- 
posed of the stone to the Dutch dealer. 
The stone possesses a unique brilliance and 
is of unusual shape and was identified by 
New York detectives chiefly because of 
these qualities. The Hon. Mrs. Agnes Gold- 
man, the loser of the necklace, says the 
stone was suspended from her neck by a 
thin platinum chain. The thief snatched it 
from her neck as she was stepping into her 
automobile after leaving a dinner celebrat- 
ing the return home of the Duke and 
Duchess of York from South Africa. She 
says she has been informed of the discovery 
of the stone in New York but did not at 
first place much credence in the news since 
she says she has had various reports from 
different parts of the world during the past 
six months saying the diamond had been 
traced, all of which proved false. This time, 
however, she thinks it is her diamond. 

*x* * * 

Owners of jewelry arriving here from 
Paris say that jewel thieves have been par- 
ticularly active in the French capital of late. 
They appear to be concentrating on 
diamonds and pearls and jewelers are taking 
special precautions. One Frenchman has 
been victimized to the extent of $50,000, 
his collection of pearls and diamonds hav- 
ing disappeared. A French woman has re- 
ported the theft of $50,000 worth of gems 
while traveling in the Riviera express. It 
is thought the jewel gang may be attempt- 
ing to dispose of their hauls in London and 
Scotland Yard has received special instruc- 
tions and a full description of the jewels. 
The French woman had her jewels in a red 
morocco case. She left the sleeping berth 
in which they were hidden for only a few 
moments. The empty case was later found 
at the Gare de Lyon. 
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Announcement made in the latest quarterly 
report of Transvaal Platinum, Ltd., to the 
effect that Transvaal Consolidated Land 
and South African Townships companies 
will jointly make cash advances of some 
$150,000 to the company indicates that 
platinum finance operations have not yet run 
their gamut in the Union. The loan is re- 
payable in March, 1927, and carries seven 
per cent. interest. All profits are to be paid 
to the liquidation of the advance and the 
lenders are to have a free option on the 
11,824 reserve Transvaal Platinum shares at 
$12.50 each until March, 1928. Transvaal 
Platinum first-ore-treatment return is dis- 
appointing. The $1.25 shares, however, are 
now quoted nominally at $5. During last 
year’s platinum boom they touched nearly 
$22 each. 

* %* * 

The Weybridge local council has re- 
quested the contractors who are excavating 
in connection with the building of 100 cot- 
tages to hand over any treasure or valuables 
unearthed to the town clerk. According to 
an old rumor which seems to have con- 
siderable foundation, the jewels of Queen 
Anne of Cleves, Henry VIII’s fourth wife, 
were buried on the site of the excavations 
now proceeding. One theory is that Anne 
of Cleves buried her jewels herself and 
another that a servant stole them and buried 
them. 

*x* * * 

Some of the London jewelers are pushing 
hand-painted “camel china” in silver plated 
mountings. This ware is in a variety of 
styles and is extended to fruit and cake 
dishes in tiers with top loop handle jam 
dishes, butter holders, condiment sets and 
the like. Camel designs in vivid coloring 
decorate the china ware. 

* * * 


The collapsible comb of tortoiseshell for 
use by the bobbed haired woman and made 
in such a compact form that it will slip into 
a purse or small receptacle quite easily is 
being handled with profit by the retail 
jeweler here. This comb, as already de- 
scribed in THE JEWELERS’ CIRCULAR, is con- 
tained in a narrow oblong case of silver or 
semi-precious material. It has a tiny pro- 
jection on its top edge. When pressed with 
the thumb the comb slides downwards from 
the case and automatically locks itself so 
that it can be used on the hair. It is re- 
leased into its case again by once more 
pressing the tiny knob. 

* * * 


The Whitsun holidays are now here and 
retail jewelers in the seaside towns hope 
to pick up on the slump that was caused in 
jewelry buying by the general strike. There 
had been proposals before parliament to 
cancel or postpone the Whitsun vacation in 
order to try and make good the loss occa- 
sioned in industry and commerce by the 
stoppage of the past two weeks, but it was 
pointed out that no good purpose would 
be served and that people needed relaxation 
of a day or two to recover from the strike 
strain. The jewelry trade usually plans to 
sell considerable medium-priced jewelry in 
the coast towns during holidays, the de- 
mand being chiefly for souvenir and gift 
lines. After a prolonged spell of cold, 
cheerless weather the sun is now breaking 
through and jewelers are optimistic. 
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NAVARRE PEARL CONTEST 


This new plan for stimulating sales in all lines has succeeded in 
drawing crowds, creating good will and producing profits. Jewel- 
ers who have held this contest are enthusiastic in their approval. 
See in the photograph above the interior of White Bros.’ store in 
New Orleans, La., at the close of the contest. 


Navarre Pearls are sold through jewelers 
only. Write for complete details about 
the Navarre Pearl Contest. 


Blauer -Goldstone Co., Inc. 


Importers and Sole Distributors of Navarre Pearls 
(Established 1866) 


5 North Wabash Avenue, CHICAGO 
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Resolutions of the International Congress of Manufac- 
turers and Dealers in Jewelry and Silverware 
Held at Amsterdam 














aoe 


Through the courtesy of the secretary of 
the Syndicale des Fabricants, Grossistes et 
Detaillants de la Bijouterie, we are in re- 
ceipt of the resolutions passed at Amster- 
dam, Holland, April 23, at the International 
Congress of Manufacturers and Dealers in 
jewelry and silverware held in that city. 
The resolutions read as follows: 


1. Turnover and luxury tax. 

The congress having heard the discus- 
sions, etc., enunciates as its opinion with re- 
spect to the Turnover and Luxury Taxes: 

a. That wherever these taxes have been 
levied it appears that they have frequently 
caused injury to the trade both in a moral 
and material sense: 

Injury in a moral sense, because a not 
inconsiderable part of the business passed 
into the hands of persons of dubious 
character and the bona fide merchant is 
consequently frequently faced with the 
choice of leaving business to them or apply- 
ing their practices. 

Injury in a material sense, because the 
enhancement of prices occasioned by the 
taxes and the administration incidental 
thereto, in the first place proportionally re- 
duces the total turnover, but in addition loses 
a part of the former turnover owing to 
the greater interest evinced for surrogates, 
now that the difference in price amounts 
to more than the acceptable intrinsic dif- 
ference in value. 

b. That since these taxes affect the inter- 
national interests of the trade, it is desirable 
that the International Organization shall ap- 
point a committee which will consider ways 
and means of procuring the total abolition 
of these taxes or of preventing their being 
introduced. 

La Commission des Rapporteurs.—W. 
Altmann, Allemagne; Victor W. Clarke, 
Angleterre; G. A. Zeeman, Pays-Bas; F. 
Hladik, Tcechoslovaquie. 

i: ok 

2. Import. 

The Congress, having heard the discus- 
sions, etc., enunciates as its opinion with 
regard to the problems concerning import: 

a. That the facilitation of international 
intercourse will further the interests of the 
trade and industry. 

b. That it will be a thankful task for the 
international organization to bring about 
this facilitation. 

For this reason it requests the Interna- 
tional Organization to address itself to the 
Government of the countries concerned for 
the purpose of securing satisfactory regula- 
tions. 

La Commission des Rapporteurs.—H. 
Lehmann, Suisse; Dr. Kaesemacher, Alle- 
magne; Niels Holst, Suéde; C. J. A. Begeer, 
Pays-Bas. 

* ok * 

3 and 4. Standards of precious metals. 

It is desirable that the quality of precious 
metals in all countries shall be of a uni- 
form standard. 

That the undermentioned countries shall 





consider the following qualities with a view 
to adoption and standardization: 

a. England—8 Kt. instead of 9 Kt.; 14Kt. 
instead of 15 Kt. 

bd. Sweden—750/1000 instead of 763/1000, 

c. Portugal —  750/1000 instead of 
800/1000. 

White Gold: It is recommended that the 
same standard shall apply in white gold 
as in yellow gold. 

Platinum: It is desirable that all coun- 
tries shall consider the advisability of adopt- 
ing a uniform standard. 

3 and 4. Silver. 

Decision of the Sub-Committee for the 
alloy of Silverware. 

The Congress recommends as Ist alloy 
for silverware 925/1000 and as 2nd alloy 
835/1000. The. introduction of these 
standards shall follow freely by the pro- 
fessional organizations. 

3 and 4. Misleading and fraudulent use 
of the denominations “Platinum,” “Gold” 
and “Silver.” 

Gold, silver or platinum may only be so 
described according to the standard existing 
in each country in which it is sold. 

Amendement—The Congress is of opinion 
that an obligatory or official stamp is not 
required to guarantee the standard. 

La Commission des Rapporteurs.—Dr. 
‘Carl Boss, Allemagne; Niels Holst, Suéde; 
Cav. Ces. Fraccari, Italie; Eiler Krog 
Prytz, Norvége; Hugo Strauss, Allemagne; 
W. v. Rossum du Chattel, Pays-Bas; I. E. 
Vanezek, Tcechoslovaquie; R. Treusch, 
Allemagne; Dr. W. Canthal, Allemagne; 
A, F. Klean, Angleterre; W. Wolfers, 
Belgigue; E. A. Edwards, Angleterre; W. 
A. Perry, Angleterre; J. Grimminger, 
Allemagne; A. Lozzi, Italié; G. A. Zeeman, 
Pays-Bas. 

* * * 

5 and 6. Cultured pearls. 

At the First International Congress of 
Jewelers held at Amsterdam from the 19th 
to the 24th April, 1926, it was decided: 


To confirm the custom of the trade in 
force, that cultured pearls must not be 
offered for sale as pearls without the addi- 
tion of the word “cultured.” 

“Cultured pearls” are such as have been 
produced by artificial means especially by 
the intervention of the human hand and the 
introduction of any core whatsoever in the 
oyster and pearls so produced must be 
offered for sale as “cultured pearls” and 
invoiced as such. 

The Congress decided that there are vari- 
ous methods of definitely distinguishing be- 
tween cultured pearls and pearls. 

An International Committee has _ been 
formed to take in hand the study of all 
questions relating to “cultured pearls.” 

It is considered necessary to establish in 
the various countries laboratories for re- 
search and where the examination of pearls 
and precious stones may be undertaken. 

This international office established in 
Holland will undertake the duty of inter- 
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change of views and the results of the re- 
search work emanating from the various 
organizations. 

La Commission des Rapporteurs.—L. 
Rosenthal, France; Dr. H. Michel, Autriche; 
E. A. Dodd, Angleterre; W. A. Bolin, 
Suéde; J. Schultes, Suisse; W. Lameyer, 
Allemagne; L. Steltman, Pays-Bas; W. 
Kurth, Autriche; W. Neresheimer, Alle- 
magne; A. Calandreau, France; E. Hopkins, 
Angleterre; Ph. Mauthner, Autriche; W. 
Wolfers, Belgigue; A. Moritz, Autriche. 


* * * 


7. The committee for the development 
of the wear and use of jewelry and silver- 
ware. 

The Congress considers it necessary that 
the former reputation for artistic progress 
of the jewelry and goldsmiths trade should 
be maintained and decides to do its utmost 
in this direction and requests the Inter- 
national Committee to carry out the practical 
execution of this resolution. 

La Commission des Rapporteurs.——A. F. 
Klean, Angleterre; W. Giinther, Allemagne ; 
P. U. Michelsen, Danemark; W. A. Perry, 
Angleterre; C. Zigerli, Suisse; F. R. Wilm, 


Allemagne; E. A. Edwards, Angleterre; 
G. Dennison, Angleterre; W. Altmann, 
Allemagne; Oscar Wildt, Allemagne; H. 


Pfaff, Suisse. 
* * % 

8 Pursuit service. 

The police of the various is requested 
to influence those connected with our pro- 
fession to carefully study the police ad- 
vertisements and to grant the police with 
every possible detail in order to obtain, 
that robbed jewelry or suchlike objects will 
be handed to their owners as soon as any 
way possible resp. to obtain that the 
thieves or criminals are put under arrest 
as quickly as possible. 

It would also be necessary that the 
constabulary forces of the various states are 
‘perfectly co-operating in order to lay hands 
on the criminal fled abroad in a quick and 
certain way. 

The direct contact between interallied 
surety offices—so excluding the diplomatic 
way—is indispensable for an efficient co- 
operation between the police of the various 
countries. Passport and custom facilities 
shall be granted to police officials when 
traveling on service. 

The regular exchange of experience and 
assertions gained by the surety offices of all 
such towns and centres in the various 
countries where the trade and industry of 
jewelry is being carried on is esteemed of 
the greatest value. 

La Commission des Rapporteurs.—A. v. d. 
Loo, Pays-Bas; R. Treusch, Allemagne; 
F. R. Wilm, Allemagne; H. Bogatsch, 
Autriche; W. Kurth, Autriche. 


* * * 


9. Information and credit. 

The Congress, having heard the delibera- 
tions expresses as its opinion: 

That it is desirable that the International 
Organization appoints a Committee to deal 
with the problems of Information and 
Credit. 

Therefore the Committee of this first 
International Congress proposes as a first 
measure that the syndicates of all countries, 
possessing already professional Information 
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Offices, send in to the International Office 
a detailed survey of how they are operating, 
which Office will send this survey on to the 
participating countries in order to obtain 
their approval. 

The replies to be received will then form, 
together with the approvals, an international 
basis concerning Information and Credit. 

La ‘Commission des Rapporteurs.—H. 
Lehmann, Suisse; E. Meister, Suisse; Dr. 


Cl. Mohring, Allemagne; W. Altmann, 
Allemagne; W. Wolfers, Belgique; H. 
Kandl, Autriche. 


* * * 

10. Insurance. 

The Congress, in consequence of the dis- 
cussions, takes the following decision: 

a. That it is desirable that the Inter- 
national Organization oppoints a Committee, 
dealing with the problems of insurance. 

b. That it is desirable that International 
Organization Policies—distinctly worded— 
be drawn up. 

c. That re-insurances shall be centralized 
as far as any way possible. 

La Commission des Rapporteurs.—E. 
Hulse, Allemagne; B. Strauss, Angleterre; 
I. Alsegg, Autriche; F. Hladik, Tcecho- 
slovaquie; Victor W. Clarke, Angleterre; 
Dr. Cl. Mohring, Allemagne; E. Meister, 
Suisse. 








NEW YORK FIRM PAYS FINE 





Federal Court in Boston Convicts Corpora- 
tion of Violating United States Stamping 
Law, But Acquits Its President 


Boston, ‘Mass., June 3.—Remittance of 
$250 has been received by the clerk of the 
United States District Court in payment of 
a fine imposed on the S. B. S. Jewelry Co., 
of New York, which, as announced in the 
last issue of THE JEWELERS’ CIRCULAR, was 
found guilty last week, before Judge Lowell, 
of sending misbranded finger-rings through 
the mail. The clerk retained the money, but 
sent request to the company for a power of 
attorney, indicating the one paying the fine 
had authority from and was paying it for the 
company. 

Max Barad, president of the S. B. S. 
Jewelry Co., was found not guilty by the 
jury on charges made against him in con- 
nection with this case. 

Attorney S. Callahan, for the defendants, 
showed by expert witnesses that in the man- 
ufacture of rings gold and alloy are mixed 
and that there are instances when the gold, 
being the heavier, settles in the bottom of 
the container, and this makes it possible for 
some rings so made to contain a greater per- 
centage of alloy. It was shown that it is a 
scientific problem known to all manufacturers 
of such jewelry. Homer L. Pound, assayer 
from the United States Mint at Philadelphia, 
testified to this fact, explaining that it is 
not uncommon for such mistakes to occur. 

The defendant company had orders to 
make and send 36 rings of 14-karat gold to 
the Phillips-Price Jewelry Co., 665 Wash- 
ington St., the company complaining that six 
of the 36 rings were under that standard. 
The remaining rings were up to standard. 

President Barad and the corporation were 
prosecuted in the United States District 
Court, and the jury, after hearing the evi- 
dence, exonerated Mr. Barad, but the verdict 
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in the case of the corporation was guilty, and 
Judge Lowell imposed the fine of $250. 

Samuel Bloomfield assayed the rings for 
the company, using the needle test, but this 
is not considered as accurate as the methods 
employed by the Mint assayer. 

Local jewelers displayed keen interest in 
this case, the prosecution of which was in- 
stituted under the statute of June 13, 1906; 
that is, the National Stamping Act of 1906. 
And it is particularly worthy of note that 
this is the first case to be tried under this 
act in Massachusetts. 

The indictment, dated March 3, 1925, 
charged that “the S. B. S. Jewelry Co., now 
or formerly of 82 Nassau St., in New York, 
in the State of New York, and Max Barad, 
Paul Resnek, Louis Schusterman and Solo- 
mon Shataiko, otherwise known as Solomon 
Shatack, all of New York, in the State of 
New York, on the seventh day of June in 
the year 1924, being manufacturers and deal- 
ers in gold ware, knowingly, wilfully and 
unlawfully did deposit and cause to be de- 
posited in the United States mails, for trans- 
mission thereby, six rings manufactured sub- 
sequent to June 13, 1906, made ‘in part of 
gold and having stamped thereon a mark in- 
dicating that the gold in said articles was of 
a greater degree of fineness than the actual 
fineness or quality of said gold according to 
the standards set forth in the Act of Con- 
gress of June 13, 1906, in that said rings 
were stamped ‘14 K. and were in fact not 
of 14-karat quality according to the said 
standards; that said rings were deposited in 
the United States mails, as aforesaid, in the 
State of New York; to wit: in New York 
city, addressed to a firm in Boston, in the 
district of Massachusetts; to wit: Phillips- 
Price Jewelry Co., 665 Washington St., in 
said city; that said rings being so deposited 
were carried in the United States mails and 
were in due course delivered to said Phillips- 
Price Jewelry Co. in said Boston.” 

A full statement from the district attorney 
as to the evidence and the proof adduced 
before the court is not possible at this time, 
as no official shorthand record was taken in 
the case. The exact contentions, however, 
are presented in the foregoing indictment. 

The statute of 1906 allows a deviation 
from the marking of one karat. Violation 
of the statute is a misdemeanor, liable to a 
fine of not over $500 or three months’ im- 
prisonment, or both. Herbert L. Thompson, 
Assistant United States. District Attorney, 
prosecuted the case. 








Tentative Program for Annual Meeting of 
North Carolina Retail Jewelers’ 
Association at Asheville, 

June 22, 23 and 24 


DurHam, N. C,, June 4.—A tentative 
program for the annual convention of the 
North Carolina Retail Jewelers’ Association, 
to be held in Asheville, June 22-24, has been 
completed. Within a short time it will be 
completed and placed in the hands of the 
printer. 

Indications are that the Asheville meeting 
will be one of the best yet held by the 
State association in several respects. The 
interest that has already been manifested 
by the membership throughout the State 
makes it apparent that the attendance at 
the meeting will be large, while the pro- 
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gram thus far arranged guarantees the 
members three full days of business and 
pleasure. 

Fred N. Day, Winston-Salem, the State 
president, will preside over the sessions. 
The meeting of the executive committee, 
scheduled to be held Tuesday morning, 
June 22, will begin at 9 o’clock and will last 
for approximately one hour after which the 
convention will be called to order. 
Addresses, discussions and reports will con- 
sume much of the time of the meeting. 

Outstanding features of the convention 
will be addresses by Conrad J. Brotherly, 
president of the American National Retail 
Jewelers’ Association, Newark, N. J., and 
Thomas Dixon, the famous writer author of 
“The Klansmen,” “The Leopard’s Spots,” 
and “The Birth of a Nation.” Both of 
these men are known throughout the nation 
and their appearance on the program is ex- 
pected to be a drawing card. 

On Thursday, June 24, the place and 
time of meeting for 1927 will be decided 
and election of officers held. 

Headquarters will be at the Battery Park 
Hotel, where the convention will be held. 


THE PROGRAM 
TUESDAY, JUNE 22 
9.00 4. Mi— Meeting of executive committee. 
10.00 a. M.—Meeting called to order by President 
Fred N. Day. 
Opening Prayer. 
Address of Welcome. 
Response by Fred N. Day (Winsten-Salem). 
Registration of members, and paying dues in charge 
ef W. F. Cheers (Sanford). 
General Discussion, Best Interests of the Trade, by 
Fred W. Mahler (Raleigh). 
Collecting Questions for the Question Box. 
Adjourn for Lunch. 


TUESDAY AFTERNOON 


Meeting called to order by President Fred N. Day. 
Reading Minutes of Last Meeting. 

Report of secretary and treasurer. 

Election of secretary and treasurer for ensuing year. 
Appointment of Committees. 

President’s Address. 


TUESDAY EVENING 
Banquet at Battery Park Hotel. 


WEDNESDAY, JUNE 23 
Meeting called to order by President Fred N. Day. 
Accepting of new members. 
Address, Conrad J. Brotherly, President of the 
American National Retail Jewelers’ Association, 
Newark, N. J. 


WEDNESDAY AFTERNOON 


Meeting called to order by President Fred N. Day. 
“The Rising South’, Thomas Dixon. 
Opening Question Box. 


THURSDAY, JUNE 24 


Report of legislation committee. 
Report of resolution committee. 
Report of auditing committee. 
Report of by-laws committee. 
Report of assaying committee. 
Time and place of next meeting. 
Report of nominating committee. 
Election of officers. 

Installation of officers. 
Adjournment.. 








It is reported from Lisbon, Portugal, that 
two alleged English diamond dealers have 
been trying to sell imitation stones as 
genuine diamonds. Arrests have been 
made, the specific charge being an attempt 
to sell 26 imitation diamonds to jewelers 
on the understanding that the stones were 
valuable ones. The alleged dealers deny 
that they attempted to sell the stones at 
values other than their market worth. 








64 THE JEWELERS’ CIRCULAR June 9, 1926 — 





Established 1866 








\ 
TO \ 
XS 
\ 








\ 
\. 


WX 


Office and Cutting Works 
6 West 48th Street, New York 


AMSTERDAM: 6 TULP STRAAT LONDON: 23 HOLBORN VIADUCT ANTWERP: 48 RUE SIMONS 

















I OPPENHEIMER BROS. & VEITH 


DIAMONDS — PEARLS 
PEARL NECKLACES 


527 FIFTH AVENUE ; &. 3 NEW YORK 


Paris: 48 Rue Lafayette 






Amsterdam: 32 Sarphati Straat London: 31 Holburn Viaduct 


























EMERALDS 
Calibre.... 


and 
Large SIZeS.... 


S) 
\ 


oa 


i 





RE Ts, 


— 








GOODERIEND Bros 
542.~FIFTH AVENUE 


PEARL NECKLACES NEW YORK CITY 
-PEARLS::---- EMERALDS /[mporters 
S934 


RUBIES::::-- SAPPHIRES 





pesieeneenssninnmmanmiienmenanatii 














june 9, 1926. 


THE JEWELERS’ 


CIRCULAR 








The News from France 








Paris Jewelers in “Artists’ Union” Benefit—An Interesting Suit Settled— 
Jewelers Find Much Public Interest in Historic Jewels 

















Paris, May 28.—When the French or- 
ganize bazars or charity sales they are very 
practical. As a rule, ordinary ‘objects of 
commerce, including jewelry, true and arti- 
ficial, are sold instead of work done by ladies 
in their leisure hours, which usually forms 
the greater part of goods for sale in Eng- 
land. This week a number of shops in the 
Rue Saint Honoré were transformed into a 
bazar for the day; celebrated actors and 
actresses sold the ordinary wares, the profits 
being for the benefit of the “Artists’ Union.” 
The Rue Saint Honoré is one of the busiest 
commercial streets in the Madeleine-Opera 
quarter, and probably some of the highest 
rents are paid for the shops in that street 
in all Paris. The Dolly Sisters, well known 
in the States, where they have frequently 
performed, acted as saleswomen in a jewel- 
er’s shop. Everyone in the fashionable and 
tourist world wanted to have a talk with 
these well-known actresses and purchased 
valuable ornaments merely to get that priv- 
ilege. Mistinguett, the well-known mimic, 
who has also been in the States and South 
America, dealt in art objects, and did a roar- 
ing trade in silver and copper ware. The 
Fratellini Brothers, the celebrated clowns, 
sold playthings. Many of the objects pur- 
chased were overpaid, the artists telling 
Americans and Dutch that they could pay in 
dollars or florins, instead of francs, if they 
liked. As autographs were thrown in, the 
godds were very cheap at the price, however. 
The advantages of a sale of this kind, where 
practically all the profits go to charity, can 
easily be understood. Instead of a waste of 
money on hiring a hall, on decorations, 
dresses for attendants, etc., all more or less 
superfluous, the sellers find everything ready 
to their hand. The tradesman gets a good 
advertisement, and perhaps never had such a 
good salesman in his shop before. In the 
case of Mistinguett or the Dolly Sisters, the 
advertisement for the shops in question was 
hardly to be overestimated. 

x * * 


A decision has been given in the case of 
the suit brought by ex-Empress Zita of 
Bourbon Parma, against certain Paris jewel- 
ers, in connection with the purchase of jewels 
helonging to Emperor Charles of Hapsburg, 
sold by his agent when he was in Switzer- 
land. For over six months, witnesses have 
been heard by the judge in the case. The 
jewelers in question were able to prove that 
the celebrated crown jewels, known as the 
Florentin diamond, the triangular solitaire 
and the watch with the emeralds, had never 
left Vienna. Thus there was no question of 
their having received them. The large pearl! 
necklace, a large pearl sautoir, the collar of 
the Golden Fleece, the diadem and the Frank- 
furt crown that they had purchased had been 
bought in the regular way, they stated, and 
during the lifetime of the late Emperor 
Charles, in April, 1922. In 1923, in accord- 
ance with the decision of a court of arbitrage, 
they had paid compensation to the widow 
of the late Emperor to the amount of 431,000 


francs, upon which the sale was pronounced 
valid. The present case went against the 
Princess, who has, however, appealed. 


x me me 


Jewelers buying historic ornaments find 
them an excellent method for advertising 
their show windows, as the ornaments attract 
large crowds, anxious to examine jewels that 
were once only to be seen in the Vienna 
Treasure House, in the Burg Palace. For 
this reason alone they are worth the money 
invested, although very large diamonds are 
difficult of sale. Many historic jewels can 
now be seen in Europe and crowds of fash- 
ionably dressed people will gather around the 
windows where they are on sale. Very often 
such ornaments are purchased by some old 
friend of the family, who hopes that it may 
be restored to its ancient grandeur. 








JEWELRY TRADE WARNED 





Paris Chamber of the Gem _ Industry 
Announces That Synthetic Gems Are Be- 
ing Found in Paper Papas of Small 
Sapphires from Burmah 


THE JEWELERS’ CIRCULAR is in receipt of 
a warning from the organization of the 
dealers in diamonds, pearls and precious 
stones of France calling attention to the 
fact that synthetic sapphires are now appear- 
ing in Paris ostensibly coming from Burmah, 
and asking us to notify the trade in this 
country of the fact as the organization has 
warned the European dealers to the same 
effect. 

The letter, which comes from Hugues 
Citroén as president, under date of May 18, 
was in French, a translation of which reads 
as follows: 


CHAMBER OF ‘TRADERS’ IN 
PEARLS AND Precious STONES 
AND LAPIDARIES. 


18 RUE DE PROovENCE, 18 
Paris, May 1926. 
Editor of THE JEWELERS’ CIRCULAR: 

We have been informed that certain 
lapidaries are placing in circulation at 
our location parcels of small calibrated 
sapphires, designated as coming from 
Burmah and _ which contain synthetic 
(scientifiques) stones. 

We also know that there are put in circu- 
lation some parcels of coarsely colored 
stones. 

We have placed our friends (adhérents) 
on their guard against such activities by a 
circular, copy of which we enclose. 

We beg you to bring these activities to the 
knowledge of our American buyers’ indicat- 
ing to them that all communications concern- 
ing this question should be addressed to our 
Chambre Syndicale. 

Please accept, gentlemen, the expression 
of our distinguished sentiments. 

(Signed) Hucves CITROEN. 


SYNDICAL 
DIAMONDS, 


65 
SOUNDS NOTE OF CAUTION 





Brief Analysis of the Survey on _ Instal- 
ment Merchandising Methods by 
- National Association of 
Credit Men 


The dangers to business that accompany 
consumers’ overbuying and the permitting 
of individuals to mortgage their incomes too 
far into the future for the security of credit 
are the principal evil factors that reside in 
instalment buying as shown by an analysis 
of a survey made by the National Association 
of Credit Men. 

Three other future danger spots in 
instalment merchandising, which the survey 
reveals, are a detrimental effect on social 
conditions and on general trade, a general 
laxity in accepting the credit of individuals 
and the encouragement of the production of 
luxuries to the injury of non-luxury goods. 

An analysis of the survey which was con- 
ducted by the Department of Public Relations 
reads as follows: 


“More than 70 per cent of the credit 
executives in manufacturing, wholesaling and 
banking, whose opinions were tabulated, 
criticized instalment merchandising, as now 
conducted, on the basis of consumers’ over- 
buying. 

“These executives, many of whom are 
treasurers, owners and important officials in 
their respective concerns, stressed the need 
of an effective system to discover consumers’ 
overbuying on instalments so that credit risks 
could be properly judged. This 70 per cent 
agree that instalment selling encourages or 
permits extravagance because credit managers 
as a rule have no efficient way of deter- 
mining when an individual has purchased up 
to his capacity as the wholesale credit man 
has in determining the outstanding indebted- 
ness of a retail merchant or jobber. 


“About 65 per cent of the opinions were 
critical of the terms of payment. Those who 
expressed themselves about terms held that 
the first payments were too small, that the 
terms were often too long and that in general 
the acceptance of consumers’ credit for goods 
was frequently too liberal to make the plan 
permanently safe. 

“More than 60 per cent of the opinions 
expressed disapproved of the sale of luxuries 
on the instalment plan. These men main- 
tained that instalment selling should be con- 
fined to useful articles of some permanent 
value or articles that had considerable resale 
value in the event of default in payments. 

“About 15 per cent of the replies saw 
danger in increased bad debts and in more 
difficult collections. These persons also be- 
lieve that instalment buying establishes a 
wrong attitude toward the use of money and 
the possession of luxuries by those who can 
ill afford them. A little more than 20 per 
cent pointed to dangers of overproduction, to ' 
higher prices of goods created by interest and 
investigation charges, to discouragement of 
saving and to injuries to small merchants 
and those manufacturers whose goods cannot 
be sold on instalments. 

“As previously reported, about 57 per cent 
of the association’s members are opposed to : 
the principle of instalment selling while 90. 
per cent believe that as now conducted in- | 
stalment merchandising is being carried too!! 
far.” 
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MAY BE INSANE 





Man Held by Atlanta Police Admits Murder 
of Elizabeth, N. J., Jeweler and 
Then Denies It 


ATLANTA, Ga., June 2.—Police today are 
holding Harry Hobbs, 2U years old, who 
confessed to the murder of William Clarke, 
Elizabeth, N. J., jeweler, who was found 
in his garage on November 3 with his head 
crushed by a stone-mason’s hammer, pend- 
ing the arrival of police authorities from 
New Jersey. Hobbs later denied any con- 
nection with the crime. 

When placed under arrest last night, 
Hobbs described the murder of jeweler 
Clarke in complete detail. This morning, 
however, he denied it all, claiming that he 
saw the story in the newspapers and “it 
got on his mind.” He denied that he was 
ever in New Jersey or ever any further 
north than Cincinnati. The police will hold 
him, however, until a complete investigation 
of his case has been made. 

Telegrams from Nashville, Tenn., state 
that Hobbs was in the reformatory there 
on the date on which the murder was com- 
mitted, having been a prisoner there from 
July 10, 1925, until March 7, 1926. Another 
telegram from his father, a hotel proprietor 
in Erwin, Tenn., states that “Harry is a 
little bit off in his ideas.” Joseph Cowen, 
of Newark, N. J., was tried for the crime 
and acquitted. 

In the meantime, police are checking up 
on all angles of the case in an effort to 
determine if Hobbs is a candidate for the 
electric chair or the psychiatric ward of 
some hospital. 








Man Arrested in Providence Jewelry Build- 
ing and Held as a Suspicious Person Sent 
to Jail on Charge of Assault 


PRovIDENCE, R. I., June 5.—James Ken- 
whedy, 25 years old, who was arrested some 
time ago in the building occupied by the 
Theodore W. Foster & Bro. Co., silver- 
smiths and manufacturing jewelers, 100 
Richmond St., and held as a suspicious per- 
son, has been sentenced by Judge Howard 
B. Gorham in Sixth District Court to 10 
days in the Providence County Jail at 
Howard, on each of two charges for assault. 

At the time-of his arrest Kennedy was 
discovered in an upper hallway of the 
building late in the afternoon by Axel Olsen, 
superintendent of the Foster company’s 
plant, apparently endeavoring to hide. 
Failing to obtain any satisfactory reply 
from the man, Mr. Olsen called for assist- 
ance, as the man started to escape down 
othe stairway, pushing the latter violently 
‘aside when he tried to detain the intruder. 

Attracted by the commotion, Mr. Foster 
and others hastened to the scene, but Ken- 
nedy succeeded in eluding them, and reached 
the lower hallway, where he was inter- 
cepted, however, by the elevator operator, 
Antonio Tolino, who seized and attempted 
to hold him. In the struggle that followed 
Kennedy is alleged to have kicked Tolino 
“in the abdomen, inflicting internal injuries 
“that were, for a time, considered of a 
‘Serious nature. Pending the outcome, Ken- 
imedy was held in jail without bail. 

‘e When arraigned in Sixth District Court, 
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he pleaded not guilty, claiming that he was 
under the influence of liquor at the time 
and had no knowledge or recollection of 
what occurred. He was later given a trial, 
as the result of which he was adjudged 
guilty and sentenced to imprisonment. 








MUST FACE SENTENCE 





Conviction of Notorious Jewelry Bandit 
Gang Leader on Murder Charge Upheld 
by Supreme Court 

3ALTIMORE, Md., June 4.—Another chap- 
ter in the notorious career of Richard Reese 
Whittemore, 26, whose operations against 
the jewelry trade during 1925 cost Ameri- 
can jewelers nearly half a million dollars, 
was written here this week when the Su- 
preme bench of Baltimore, composed of nine 
judges, sustained the findings of the trial 
court in which Whittemore was convicted 
of first degree murder. His conviction was 
the result of the slaying of Robert H. Holt- 
man, guard at the Maryland Penitentiary, 
when Whittemore made his escape Feb. 20, 
1925. Edgar Allan Poe, former attorney- 
general of Maryland, Whittemore’s counsel, 
argued for a new trial before the Supreme 
bench and State’s Attorney Herbert Rom- 
ulus O’Conor argued against a new trial. 

The next step in the Whittemore case 
will be the sentence to be pronounced next 
Wednesday by Judge Eugene O’Dunne. 
There can be one of two sentences—death 
by hanging and life imprisonment.  Al- 
though sentence has not been pronounced, 
Whittemore, in a series of articles printed in 
a newspaper here and syndicated, fears that 
he will be hanged. Whittemore, now a pris- 
oner in the City Jail, is under the most ex- 
acting guard ever established over a prisoner. 
After being sentenced it is possible that 
Whittemore, if he can raise sufficient funds, 
may carry his case to the Maryland Court 
of Appeals. 

Quite a surprise was occasioned here by 
Judge O’Dunne in his contempt proceedings 
against three Baltimore newspaper execu- 
tives and two photographers employed by the 
Hearst organization. Held in contempt be- 
cause they had taken and published a picture 
taken in the courtroom at the opening of the 
Whittemore trial Harold Elliston, formerly 
of Syracuse, N. Y., was fined $5,000 and 
sentenced to one day in jail. Mr. Elliston is 
managing editor of the Baltimore News. 
E. C. Deland, managing editor of the Balti- 
more American, was sentenced to one day in 
jail. Harry C. Clark, city editor of the 
News, was sentenced to one day in jail. Two 
photographers were each sentenced to one 
day in jail. 

Through their counsel the Hearst men en- 
tered an appeal from the punishment entered 
by Judge O’Dunne. Two of the most stir- 
ring appeals for freedom of the press, under 
such circumstances as when the picture was 
taken, were made by George Weems Wil- 
liams and William L. Marbury, Jr., counsel 
for the editors and photographers. Jesse L. 
Bowen and W. C. Coleman, who prosecuted 
the contempt proceedings, made most solemn 


arguments sustaining the dignity of the 
court. 
An appeal was entered from Judge 


O’Dunne’s finding and a record of the case 
will bé sent to the Court of Appeals. 
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Providence Jewelers Participate in Parade 
of Veterans Among Whom Are Several 
Who Were Formerly Associated 
with the Industry 


PRroviDENCE, R. I., June 5.—Memorial Day 
was observed in this city in unison with 
other sections throughout the northern sec- 
tion of the country, in the customary man- 
ner on Monday last, all, public , buildings, 
schools, banks, manufacturing plants, offices 
and other places of business being closed 
in respect to “those who died that this 
nation might be preserved.” In the ‘fore- 
noon there was the usual solemn parade of 
the veterans of the Civil War, escorted by 
the military and veteran organizations of 
other wars, followed by the visitation to 
the various cemeteries. 

There were only 69 veterans in that 
“thin blue line” whose ranks the ruthless 
hand of Time is rapidly disseminating, and 
of these, only 42 marched. Their steps were 
slow, but the spirit yet endures and gray 
heads are yet unbowed. The ages of the 
men in blue ranged from 75 to 91, with an 
average of 83 years. The totalled ages of 
the 69 were 5,737 years, almost three times 
the length of the Christian era upon 
earth. 

Among those who marched was Fred A. 
Burt, 79 years old, for many years in the 
employ of the Gorham Mfg. Co. now 
Assistant Adjutant General of the Depart- 
ment of Rhode Island, Grand Army of the 
Republic. Others who marched were James 
Reavy, 79; William Bradbury, 83; Newman 
Pincus, 81 and William G. Baker, 81. In 
the automobiles rode Capt. Benjamin L. 
Hall, 88 years old, formerly a manufactur- 
ing jeweler of this city, as B. L. Hall & 
Co. Captain Hall is the oldest living Past 
Department Commander of Rhode Island, 
having held the office in 1887. Another of 
the veterans who rode was George B. Willis, 
formerly of the manufacturing jewelry con- 
cern of George B. Willis & Co. Ninety 
years old, Comrade Willis was next to the 
oldest veteran in the line. Thomas W. 
Manchester, 85, an old-time jewelry sales- 
man, also rode. 

In the escorting organizations were .a 
number who are identified with the jewelry 
industry, among those noticed bemg the fol- 
jiowing: Henry Wolcott (Wolcott Mfg. 
Co.), John J. Collins (the Ostby & Barton 
Co.), J. Robert Sweet (Providence office 
of the National Jewelers’ Board of Trade), 
Harold R. Barker (Barker & Barker, Inc.), 
A. Leo Kilkenney (the Strathmore Co.), 
Frank L. Barrows (with the Gorham Mfg. 
‘Co.), Frederick D. Carr (the Ostby & 
Barton Co.), Randolph A. Greene (R. A. 
& W. S. Greene), Irving French (with 
Callender, McAuslan. & Troup Co.), -T. 
Dawson Brown (Wolcott Mfg. Co.), 
Albert I. Russell (Irons & Russell Co.), 
Gregor Krichbaum (L. Krichbaum & Co.), 
Asa Cushman, Herbert W. Buffum, Herbert 
W. Cunningham (Newcom’s), Everett J. 
Stewart (A. J. Lloyd & Co.), and Howard 
F. Vinica (with William T.-/Wilsem), 


ee 











The Maurice Barnett jewelry  storé, 
Cumberland, Wis., has been moved to the 
Marine building. 
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Drive Now on the Last Lap 








Fund of the National Jewelers Publicity Association Passes $700,000 Mark and 
Work Starts When $800,000 Is Reached. Larger New York 
Retailers Get Behind the Movement 

















Newark, N. J., June 2. With the four 
year national advertising fund passing the 
$700,000 mark, the campaign organization is 
now on the home stretch toward the 
$800,000 minimum, which, according to P. 
|. Coffey, chairman of the Executive Com- 
mittee of the National Jewelers’ Publicity 
Assodiation, is the point that must be 
reachéd before the start of the advertising. 

Definite assurance has-been given by Fred 
Millis, advertising counsel, that this mini- 
mum total will be reached about July 4, and 
thus sufficient time will be given for the 
preparation of the advertising that will start 
in the Fall magazines on the program to 
teach the nation the way back to the jewelry 
store. 

Great success is attending the efforts of 
the New York committee, who are working 
with C. J. Pettinger, the campaign manager. 
Nearly all of the Fifth Ave. retailers are 
now on the “Honor Roll.” Among the 
firms added to the Honor Roll list in the 


past week are: Tiffany & Co., Stern Bros. 


& Co., Samuel Orange, Sussfield, Lorsch 
& Schimmel, Jerome Richheimer, Chas. 
Adler’s Sons, Inc., Goldsmith, Stern & Co., 
Jewelry Trading Co., Oppenheimer Bros. & 
Vieth, Bert L. Kauffman, Max Freund, G. 
A. Veeck, Inc., Henry Astor, Harry L. 
Gross & Bros., Abraham Greenblatt, Samuel 
Lenowsky & Sons, Henry Newburg, Rudolph 
C. Richter, Eitelbach Bros., Albert Rausch 
& Co., E. ‘M. Gattle & Co., Henry Freund 
& Bros., T. Kirkpatrick, Jacob D. Ingber, 
Concord Watch Company, Carl August 
Schmitt, Molnar & Margenroth, Orange 
Bros. Edmund E. Frisch, Hilpert & 
Trabinger, Fred Stadmuller, Kionka and 
Hamburger, Dieges and Clust, Werner Bros., 
Farber Kraysler & Bro. 

It.is emphasized by Mr. Coffey that there 
will be no letting up when the fund reaches 
the $800,000 mark. Our quotas total $2,000,- 
000. We will keep right on throughout the 
entire four years soliciting the support of 
every retailer, wholesaler, manufacturer and 
importer in the industry whether he is in 
California or on Manhattan Island. 

Tinley Combs of Omaha, a member of the 
Executive Committee and an active worker 
in lining up the quota in his state, has sent 
the following letter to all retailers-in his 
state: 


Dear Brother Nebraska Jeweler : 


May I just “slip” you the news that 
Nebraska is just about half across with her 
quota of subscription to the National 
Jewelers Publicity Association fund for the 
National Advertising that shall be the 
“Angel” of our “Agonies” and lift us from 
the valley to the highlands of public interest 
in us, and their purchases of our wares? 

Nebraska always does her part, and we 
sure must not “mess” on this job, and 
we sure won’t “mess” on this if you will 
‘also do'your individual part, and since you 
have hot.subscribed yet to this campaign, 


2 em qlee ier . 


thought it would be a friendly act for me 
to tell you the status of things. 

I am sure you have the vision of what can 
and will be done for our good and glory 
with this fund if you will help the “rest of 
us” make up the “collection”, and start the 
“services” off with a good run for the hill. 

I want to brag about Nebraska at the big 
meeting, so send in your card with your 
best written “bid” in the enclosed stamped 
envelope, and for Nebraska’s sake stretch a 
point in favor of the campaign. If you do, 
we'll take our usual place in the “front row”, 
and if you don’t, we'll “slip” and be sorry. 

With best wishes for the year’s success, 
1 am 

Most cordially yours 
(Signed) TinLeEy Comes. 





Publicity Campaign Goes Over the $700,000 
Mark 

Newark, N. J., June 4—One hundred 
thousand dollars must be raised within the 
next thirty days to insure the reaching of 
the minimum amount by July 1. C. J. Pet- 
tinger, campaign manager, advises the 
home office of the National Jewelers Pub- 
licity Association that additional canvassers 
will be drawn into the campaign and a 
whirlwind, rapid-fire drive will spread over 
the large centers during the next 30 days. 
He assures the executive office that the 
minimum amount will be secured. 

It is urgently requested that those who 
have not as yet subscribed do not wait for 
the solicitors to call, but co-operate with 
the movement by writing to either the cam- 
paign headquarters at People’s Bank build- 
ing, Indianapolis, Indiana, or to the execu- 
tive office, American National Bank build- 
ing, Newark, N. J., and subscription cards 
will be immediately mailed for signing. 

Can any stronger reason be advanced why 
our industry should meet outside compe- 
tition than is advanced by O. H. Cheney, 
well-known banker of New York, who, in 
an article appearing in the Nation’s Business 
of current issue, stated: 

“It is a wise man today who knows 
his competitor. Business is shifting 
from a battle between individuals to a 
battle betecen. materials and industries. 
Oil fights to displace coal in the heating 
of vour house, when along comes gas 
and proposes to take the trade away 
from both. You need new office furni- 
ture and sheet steel cries, ‘buy me!” 
While wood says, ‘I am. better for that 
use.’ Electricity offers to cool our food, 
but the ice block will not surrender to 
the copper ure without a struggle. 

“Twenty-two groups are ‘spending 
$30,000,000 in 1926 to promote the use 
of lumber substitutes. One unit of the 
lumber industry came back last month 
with an appropriation of $5,000,000 to 
tell its story.” 


There vou have the new competition, as 
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Mr. Cheney brilliantly describes it. He 
goes on to say: 

“The man who succeeds in business 
today must not only know what goes 
on in his own business, but what is 
going on in the other man’s business. 
The interdependence of business is amaz- 
ing—no longer does the business man 
live unto himself alone. He must be 
constantly in touch with all business.” 


The above statements aré ‘particularly 
apropos to our business, said a prominent 
jewelr recently, and illustrave the need for 
just such a fund as our industry is raising 
today, that a central organization may be 
prepared to not alone be in close touch with 
our own business, but with every other 
business that in the remotest way competes 
with the sale of our wares. The battle- 
ground is carried outside of each industry 
and co-operation must be obtained to the 
fullest extent, co-ordinated through the 
Publicity Association, to take the leadership 
in fighting the competitive battles of our 
industry. meee 

“The time for thinking it over and the 
‘passing of the buck’ has long past,” said 
Secretary Drake. “We have 30 days to de- 
cide whether we shall, as an industry, pro- 
vide the means that will insure the stopping 
of the inroads into our business on the part 
of other industries. The time is short. In 
order to secure space for the September 
issues of the magazines, our plans must be 
made during the month of July. The hands 
of the ‘Publicity Association are tied until 
the minimum of $800,000 is subscribed, 
realizing that the campaign will not stop with 
the raising of this: minimum amount, but 
will continue on until a greater portion of 
the $2,000,000 fund ‘is subscribed. 

“Let us again point out that this is not 
the job of the retailer, the manufacturer, 
the wholesaler or the importer. It is the 
job of all four units of the industry col- 
lectively, and while the retailers throughout 
the country have subscribed more than one- 
half of the total subscriptions to date, it is 
expected that the other three units will 
rapidly share in this investment propor- 
tionate to their allotted quotas, and will 
make their subscriptions accordingly.” 

The analysis of the total subscribed to 
June 5 shows as follows: : 





Number of 
Subscribers Unit Amount 
3,476 Retailers $370,516.98 
296 Wholesalers 79,127.40 
589 Manufacturers 212,818.52 
125 Importers 34,903.25 
Total 4,486 $697,366.15 


Many other subscriptions have been re- 
ceived since the above was compiled. 








Two mounted muskellunge in the display’ 
window of the J. O. Farris jewelry store, 
131 E. Main St., Danville, Ill., with a note 
that Mr. Farris and his son, Virgil, have 
“gone after‘ two more,” announced the an- 
nual holiday period for the store, which will 
be closed from June 20 to July 7. The Far- 
ris family will head a small group of vaca- 
tionists to the northland for their annual 
fishing hunt, and he chose this noyel methdd 
of .explaining the’ temporary closing.’ of the 
business. 


oe 
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LETTER TO THE EDITOR 





Getting Closer to the Public by Jewelry 
Exhibitions 
SEATTLE, Wash., June 2, 1926. 
Editor of THE JEWELERS’ CIRCULAR: 

Greater interest can be stimulated in the 
art of the jewelry craftsman and the jewelry 
of the past and present day by further 
popularization of jewelry—bringing it closer 
to the public. 

One. way of reaching the level of the 
average person and doing away with a 
barrier which invisibly but subconsciously 
rests between the workingman or person 
of modest means and the jeweler is through 
the holding of jewelry shows by retail 
jewelers. 

Ii the jewelry section of the Chamber of 
Commerce of each city, the association of 
jewelers, or jewelry retailers of a com- 
munity of the city, could hold an annual 
exhibit, made up of a wealth of interesting 
exhibits, a little music, a little inspiration, 
and a few talks on pertinent and popular 
topics, it would go far towards creating a 
greater desire on the part of the public to 
purchase more gems and jewelry merchan- 
dise. Certainly, jewelry as an art and an 
adornment handed down from time im- 
memorial, since the memory and history of 
mankind runneth not to the contrary, offers 
much attractive material for the holding of 
a local show in any community. 

In other lines of business there are annual 
shows. In the florists’s line, for instance, 
such shows are said to be outstanding helps 
for the florist, nurseryman and seedsmen, 
promoting thereby a love for flowers, refine- 
ment and beauty in various communities, and 
thereby performing a public service as well 
as a stimulant for the florist’s trade. 


Co-operative advertising started im-many 
cities and towns several years ago and now 
carried on extensively by the national asso- 
ciation in the popularization of the phrase 
“Gifts That Last,” is one step towards the 
democratization of jewelry, but further ad- 
vances in this direction can be made through 
the holding of annual exhibits of fine 
jewelry, of rare pieces, of certain outstand- 
ing diamonds, gems, setting and countless 
gifts, as well as the individual artisanship 
of the different departments of the modern 
jewelry store, showing what is being ac- 
complished in the modernizing departments, 
old jewelry modernized, new designs 
created, watches and watch repairing, etc. 

There is such a wealth of possibilities to 
the holding of a joint jewelry show each 
year that there can only be intimated, im- 
plied and suggested lightly in a short article 
a few of these. The exhibits, manner of 
conducting the displays, and the little talks 
that may be made on the history, romance 
and value of certain gems or collections of 
jewelry, are only some of the major sug- 
gestions that can be worked out in detail 
by the jewelers of each community. 

Response on the part of the public would 
be demonstrated with the holding of the 
first show. Questions would naturally be 
asked which would show the trend of the 
wind, and enable the alert jeweler to ascer- 
tain instinctively where the major interest 
lies in his variety of merchandise. 

There are many persons and perhaps an 
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entire class of persons not entirely “sold” 
upon jewelry to any great extent. There is 
a certain aloofness handed down through 
the nature of his calling to the present-day 
jeweler, which might be overcome since it 
is something of a handicap to the populariza- 
tion of jewelry with benefit through the 
holding of a show. 

A good local display of jewelry through 
the joint efforts of all the jewelers who 
would care to come into the circle which 
could be repeated the following year and 
each year thereafter would tend to acquaint 
the average man and his wife with the finer 
art that is often concealed from him. A 
few modern wrist watches, signet rings or 
scarf pins that are set out in the displays 
of some of the smaller jewelers, or the 
larger ones for that matter, who do not 
risk their priceless and more costly pieces 
and gems in the casual window display, are 
not sufficient to acquaint him with the higher 
nature of the jeweler’s calling, nor to inspire 
him to purchase worthy gems, or more and 
more articles for his wife’s treasure chest, 
and for those variety of occasions which 
every woman of taste knows requires 
different gems and jewelry. 

Bringing the best that present-day jewelry 
represents in all its departments, in each 
community under the eyes of all the mem- 
bers of that community, in a dignified and 
enlightening, educational and _ entertaining 
show, would cause a greater desire on the 
part of the people to possess those things 
which seem far off from them, locked 
within the jewelry store and thus concealed 
from view. Often the existence of such 
things as the jeweler has to offer are not 
fully realized by members of the public. 

Very truly, 
Cc &. 








Secretary Hoover’s Special Committee Ree- 
ommends Simplified Procedure for 
the Patent Office 
Wasuincton, D. C., June 4.—Simplified 
procedure in the Patent Office, by amend- 
ment of the present law, is recommended by 
Secretary of Commerce Hoover’s special 
committee, which made public its report on 


June 3. Construction of a_new building to 


house the Patent Office also is recommended 
by the Committee. Other recommendations 
advise a large increase in the technical force, 
an increase in salaries and installation of 
modern equipment. 

The amendment of the statute governing 
practice in the Patent Office would sweep 
away present cumbersome legal procedure 
by reducing appeals in interference cases to 
a single appeal in the Office; abolishing ap- 
peals to the Court of Appeals of the District 
of Columbia and making the decision of the 
Patent Office final, except as it may be re- 
viewed in a U. S. District Court in equity 
proceedings. 

Secretary Hoover stated that the recom- 
mendations of the Committee not already 
adopted would be put into effect as rapidly 
as possible, but that many of them cannot 
become effective until appropriations are in- 
creased and other legislative authority ob- 
tained. 








E. H. Harrington has moved from Long 
Beach, to Los Angeles, Cal. 


71 
PRATT INSTITUTE 


Thirty-Ninth Exhibit of Work of Class in 
Jewelry Design and Modeling Attracts 
Much Attention 
The display made this year by the jewelry 
class in Pratt Institute, Brooklyn, N. Y., at 
the 39th annual exhibition held last Thurs- 
day, Friday and Saturday, was unusually 
small, but was interesting and attracted an 
appreciative audience. Since the last exhibit 
in 1925, the night class has been discontinued 
and only seven students were régistered in 
the day class. This class will close its activi- 
ties on June 17 and will not be started again 

until September. 

Carl Hamann, an expert jeweler and de- 
signer, is instructor of the class. Mr. 
Hamann’s class turned out some excellent 
examples of jewelry. 

On Friday the two medals donated each 
year by Theo. A. Kohn & Son were awarded 
for good design and good workmanship. The 
Jarge silver medal was won by Elizabeth 
Rohrs, while the small medal was awarded 
to May L. Aldrich, 

The first prize winner had on display a 
plain, attractive gold bracelet set with tiny 
jewels. She also showed a green gold ring 
mounted with an oval-shaped amethyst, as 
well as a white gold ring with an amethyst 
mounted in a basket setting. Miss Rohrs 
also displayed a beautiful silver pendant em- 
bellished with a leaf design and set with a 
moonstone. Two other specimens of her 
work included plaster heads of children. 

May L. Aldrich made the largest display 
of any student in the class. She showed two 
unusually handsome rings, one set with an 
aquamarine and the other with an unusually 
beautiful black opal. Another ring was made 
of white gold, having a basket setting, in 
which was moynted an amethyst. She also 
displayed a handsome gold chain, heavy in 
construction, and an unfinished silver bowl. 

Helen Springstead included in her display 
a plain gold ring, set with a garnet, and an- 
other ring, still in an unfinished state, mount- 
ed with a green onyx. She also exhibited a 
partly finished pair of cuff-links mounted 
with sardonyx, as well as a silver bracelet, 
two plain silver buckles and a cameo set in 
a plaster mould ready to be made into a 
brooch. 

Jean Goodnough showed an_ unfinished 
plaster model of a penguin, as well as a 
round-shaped covered jar bearing designs 
taken from sea life. She also exhibited a 
white gold ring with a basket setting and 
mounted with an amethyst. 

Norman Davidson, another student, dis- 
played a woman’s ring mounted with an 
amethyst and a pair of unfinished cuff-links. 
She also showed a plaster model of George 
Washington. Also included in Miss David- 
son’s display was a beautiful green gold ring 
mounted with an oval-shaped stone, the shank 
of which bore an attractive design. 

Another student who made a small dis- 
play was Olive Leighton, who exhibited an 
unfinished cameo pin and an unfinished pend- 
ant, as well as a plaster mould of a ring. 
She also displayed an unfinished plaster 
model of a dog. 

The only other student who made a dis- 
play was Gertrude Tinsman, who showed a 
plaster medel of a ring and an unfinished 


ring. 
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R. I. SCHOOL OF DESIGN 





Director Submits Annual Report and 
Praises Work of Augustus F. Rose, Former 
Head of the Department of Jewelry 
Designing and Silversmithing 
ProvipENCE, R. I., June 5.—In his annual 
report as director of the Rhode Island 
School of Design which was submitted to 
the school corporation at its annual meeting 
last Wednesday evening, L. Earle Rowe pays 
a high tribute to Augustus F. Rose, for 25 
years head of the Jewelry Design and 
Silversmithing Department, who resigned 
that position last October to accept the posi- 
tion of supervisor of drawing and manual 
arts in the public schools of Providence. 
Concerning Mr. Rose’s resignation Mr. 

Rowe says: 

“The Rhode Island School of Design has 
been fortunate in having its important 
teachers remain with it for a number of 
years. However, occasionally changes 
occur, and during the past year Mr. 
Augustus F. Rose, head of the Jewelry De- 
signing and Silversmithing, and the Normal 
Art Departments, resigned to become 
supervisor of drawing and manual arts in 
the public schools of Providence. Mr. 
Rose served the School of Design -faithfully 
for many years and was chiefly responsible 
for the growth of the departments men- 
tioned. The best wishes of this institution 
and of associates followed him to his new 
position. The committee appointed Mr. 
Antonio Cirino as temporary head of the 


departments formerly in charge of Mr. 
Rose.” 

The opening of the Eliza G. Radeke 
Museum building, the gift of Messrs. 


Stephen O. Metcalf and United States 
Senator Jesse H. Metcalf of this city, to 
the School of Design, marks the past year 
as a notable one in the history of the insti- 
tution, Mr. Rowe points out in his report. 
Commenting upon the facilities of the new 
museum, Mr, Rowe’s report says: 


“So completely satisfactory is the new building 


that it may be claimed to be, for the time being 
at least, the most up-to-date museum in America. 
The satisfactory conditions offered by the building 
have already had a marked effect upon the gifts 
and loans, without which it would fall far short 
of its purposes. Friends who appreciate the beauty 
of the building and its importance are naturally 
thinking of placing their treasures where they can 
he seen and appreciated. This is auspicious for the 
growth of the collections. The high standard set 
by the museum committee is a guarantee of the ex- 
cellence of the material in the galicries of the 
future. 

“The installation of the collection in the enarged 
muscum has given an opportunity to survey them 
at large with a view to forming pclicies governing 
future growth. One thing seems to be evident, 
and that is that the institution now has well-rounded 
groups in many fields which need supplementing 
by a few more objects of unusual quality. The 
emphasis on such purchases should govern the com- 
mittee in the use of whatever funds are placed 
at its disposal, either by the trustees or by friends 
who realize that exceptional opportunities are of- 
fered the niuseum. 

“From the museum appropriation, the museum 
committee during the past year has added a number 
of valuable objects to the collection. A part of this 
appropriation supplemented by a special gift from 
a friend was used in the acquisition of a group 
of Greek vases, jewelry, bronzes ard gems, Baby- 
lonian seals, Etruscan bronzes and jewelry which 
is indeed a notable addition to the classical collec- 
tions, and contains many pieces of which any mu- 
seum would be proud. 

“The outstanding purchase of the year, made so 
recently that it has not as yet been exhibited to 
the public, was that of a superb bronze statuette of 
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the seccnd century B. C. date and Greek workman- 


ship. It shows Aphrodite or Eris with the apple in 
her hand. This figure is remarkable for its preserva- 
tion, grace, heauty and quality, and easily ranks 
in the first group of Greek bronzes in America. 
The committee feels that the acquisition of objects 
of this quality should be encouraged. 

“Finally, the yearly gift of the Ostby & Barton 
Cc., instituted in memory of Englehardt Cornelius 
Osthy, added a notable group of classical jewelry 
to the already rich collections in the jewelry de- 
signing and silversmithing department. Included 
in the latest acquisition are a golf finger ring cn- 
graved with the head of Eros, Graeco-Roman; gold 
earring, Graeco-Roman, third to first century 
B. C., and pair of gold earrings, Graeco-Roman, 
first-second century B. C. 

“For 49 vears the Rhode Island School of Design 
has served the fine and applied arts interests of 
this State with ever increasing success. The total 
student registration for the past year was 1,711, 
of whom 125 were in the jewelry design and sil- 
versmithing department. There were 882 in the 
evening classes, 425 in Saturday classes and the bal- 
ance in varicus departments of the _ institution. 
Rehabilitation students numbered 15, this work 
being concluded with this year’s graduation. 

“During the past year the State of Rhode Island 
gave 370 free scholarships, and the city of Provi- 
dence gave 96 in the evening and Saturday classes. 
Assistance was rendered to 74 students under the 
provisions of the vocational bill. Concerns which 
gave private scholarships included: B. A. Ballou 
& o., Inc., one; George H. Cahoone Co., two; 
Gurham Mfg. Co., six; Hingeco Mfg. Co., one; 
A. Z. Newman & Co., two; the Ostny & Bartcn 
Co., nine; the Previdence Keramic Club, one— 
a total of 21.” 

The report of the librarian, Mary S. 
Puech, gives the present contents of the 
library as 6,215 books, 5,078 lantern slides, 
17,311 mounted reproductions and 4,408 
post cards. The attendance during the 
year was 9,040, while the circulation of 
books was 4,002; of periodicals 696 and of 
reproductions 13,160. The attendance at 
the museum during the year was 81,334. 

The number of gifts and acquisitions 
totalled 216 and included many classes of 
material, such as furniture, textiles, paint- 
ings, drawings, prints, quill-work, dress, 
jewelry, glass, pottery, watercolors, medals, 
silver, plaster casts, wood-carvings, coins, 
sculpture, embroideries and silhouettes. 








Creditors Start Bankruptcy Action Against 
Daniel A. Scullian, Trading As Scullian 
Bros., Providence, R. I. 

Provipence, R. I., June 5.—A creditors’ 
petition in bankruptcy was filed in~ the 
United States District Court here today 
against Daniel A. Scullian, conducting a 
manufacturing jewelry business at 8&8 
Page St., under the firm style of Scullian 
Bros. The petitioning creditors and their 
claims are as follows: John F. Allen & 
Son, Providence, $1,752.28; J. Briggs & 
Sons Co., $2,427.58, and Stephen J. Casey, 
Providence, an attorney, $250. No state- 
ment as to assets or liabilities is given. 

This business has passed through various 
vicissitudes of fire, assignments and reor- 
ganization since it was first established .by 
Hugh F. Scullian and his two sons, Frank 
J. and Daniel A. Scullian, at 158 Orange 
St., in August, 1907. In the Spring of 1909 
the sons took over the business, Daniel hav- 
ing previously been associated in the manu- 
facturing business with Alfred Marshall, as 
Marshall & Scullian. On Oct. 21, 1908, 
the plant was visited by fire and again on 
Jan. 6, 1911, considerable damage was suf- 
fered from a fire elsewhere in the building. 
In both instances, however, the firm was 
said to have been fully covered by- insurance. 
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During the absence of Daniel Scullian in 
the World War, the business was managed 
by his brother, Frank J. Scullian. In 
April, 1913, the plant was removed to 31 
Mathewson St., and in July, 1917, to 86 Page 
St. In March, 1922, the brothers dissolved 
partnership, Daniel purchasing the interests 
of the other, and continued the business at 
the old address. Frank J}. Scullian estab- 
lished business for himself at 38 Friendship 
St., where on May 26, 1925, he made an 
assignment to Robert I. Jamieson, and the 
business was sold. Daniel has since con- 
tinued alone. 








Trusted Clerk of Chicago Jeweler Decamps 
With Jewelry Worth $15,000 


Cuicaco, June 2.—A. Wolf, of Abe Wolf, 
Inc., 112 South Dearborn St., discovered this 
morning when opening the store that a 
trusted clerk, Sol I. Axelrod, who has been 
with the company for nearly two years, and 
prior to that was with a well-known store 
on State St., was missing and also that about 
$15,000 worth of jewelry and $50 in cash 
placed in the safe the night before had dis- 
appeared. ; 

He also found that Axelrod had left a 
note stating that he had taken the jewelry 
and asked that his‘parents be kept in ignor- 
ance of his act. Axelrod comes from a 
family of very high standing in the city and 
so far as is known it is his first step in 
crime. 

The clerk who was left alone in the store 
called up the protective association and 
stated that he wished to open the safe and 
put away some books. A man was sent to 
the store and Axelrod, who had permission 
to do so, signed a card showing that he had 
opened the safe at this hour. 

Before 7 o’clock last night Axelrod had 
pawned in his own name one piece of jewelry 
valued at $250 on which he secured $75. No 
other trace of him has been found after that 
hour and it is presumed he used this cash to 
leave the city. 

A description of Axelrod as furnished by 
Mr. Wolf is: About 5 foot 6 inches, dark 
complexion and hair, large head, wore about 
7% Panama hat with colored ribbon band, 
and had a small hatchet face. 








Death of Charles E. Venter 


Boston, Mass., June 7.—The funeral of 
Charles E. Venter, for 50 years a widely 
known diamond setter and jewelry manu- 
facturer, took place from the Mattapan 
Hospital, June 1, followed by services and 
interment in Cambridge Cemetery. He had 
been in failing health for several years and: 
died in the hospital May 29. 

Born in Boston 73 years ago Mr. Venter 
moved to ‘Cambridge and lived on Tremont 
St. until three years ago, since then living 
at Centre Terrace, West Roxbury. 

After learning the jewelry business as an: 
apprentice he went into business for him- 
self at the age of 15, having his store on’ 
Hanover St. 

Surviving him is his sister, Mrs. C. E.. 
Robinson of Cambridge. 








R. M. Horsley has moved from Hamlin. 
Tex., to Marion, N. C., where he has pur- 
chased the business of John: M.. Coldwell. 
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ALLEGED THIEF CAUGHT 





Woman Believed by New York Police to 
Have Robbed Many Jewelers Arrested 
by Fifth Ave. Squad 


The police think that a five year search 
for a clever woman jewelry thief was ended 
last Thursday when detectives of the Fifth 
Ave. Squad arrested Mrs. Mildred Dervoe 
near the Ritz Carlton Hotel, New York, 
whom they charge with stealing thousands 
of. dollars worth of gems from Fifth Ave. 
jewelers. In her hand bag, the detectives 
said that they found jewelry worth about 
- $20,000, part of which they report has been 
identified by a few of the jewelers who were 
victimized. 

When Mrs. Dervoe was arrested, she 
claimed to be a Mrs. Mary Driscoll, of Port 
Washington, L. I. This is the same name 
which was given by the woman who has 
stolen jewelry from Fifth Ave. jewelers for 
the past five years. After being questioned, 
nowever, she finally admitted that she is 
Mrs. Mildred Dervoe of 229 St. Johns Place, 
Brooklyn, N. Y. 

The prisoner was lodged in jail immedi- 
ately after her arrest but about 2 o’clock on 
Friday morning, a bondsman succeeded in 
obtaining her release on $5,000 bail. When 
she was arraigned later on Friday morning, 
before Magistrate Flood in the West 47th 
St. Court, the bail was increased to $25,000 
and the case was put over until Wednesday. 

A peculiar phase of the case and one 
which is apparently puzzling the police is the 
fact that some of the jewelry which they 
report that they found in the woman’s pos- 
session was stolen as long ago as 1921. 
Whether she stole for the thrill, which might 
indicate that she might be a kleptomaniac, 
is still undetermined. 

About five years ago, a woman using the 
name of Mrs. Driscoll and answering the 
description of Mrs. Dervoe, who was ar- 
rested last Thursday, appeared on Fifth 
Ave. and from then on she _ periodically 
visited jewelers on the Avenue. After her 
visits it was generally discovered that some 
article of jewelry was missing. After her 
first appearance the Jewelers’ Co-operative 
Bureau issued a warning and notified prac- 
tically every Fifth Ave. jeweler of this 
woman’s operations. The Jewelry Crafts 
Association also sent out warnings and 
jewelers were given a description of the 
thief and notified to be on the lookout. 

On Thursday, Mrs. Dervoe walked into 
the jewelry store of Black, Starr & Frost, 
592 Fifth Ave., where a salesman compared 
her with the description of the woman who 
had been operating as Mrs. Driscoll. He 
immediately went to the street where he 
summoned Major Martin, S. Owens and 
Edgar Stephens of the Fifth Ave. Detective 
Squad. They remained outside of the store 
until the woman left the place and followed 
her to the Ritz Carlton Hotel. It was no- 
ticed that the woman was wearing an ex- 
pensive breastpin when she entered the 
hotel. After sitting in the lobby of the 
hotel for about 15 minutes, she went to the 
ladies’ room and shortly afterwards left the 
hotel but the breastpin was not in sight. 

Detectives Owens and Stephens followed 
her to the street where she was confronted 
and asked to go to the store of T. Kirk- 
patrick & Co., 624 Fifth Ave. She protested 
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claiming she was a wealthy woman and that 
her name was Driscoll. She was finally 
taken to the Kirkpatrick store where Cap- 
tain James J. Bresnan, head of the Fifth 
Ave. Squad, was summoned. He inter- 
rogated her and she insisted that her name 
was Mrs. Driscoll, but finally admitted that 
she was Mrs. Mildred Dervoe. 

A brooch valued at $650, which it is 
claimed was stolen from the Kirkpatrick 
store on Feb. 14, 1926, was found among 
the jewelry in her handbag, the police say. 
The prisoner claimed that she had bought 
it from another young woman whose name 
she refused to divulge. The police also 
claim they found in her possession, a watch 
worth $650 stolen from this same store two 
years ago. The police report that other 
articles which have already been identified 
include a diamond and sapphire veil pin 
valued at $600 taken from Dreicer & Co., 
and a ring worth $950 stolen on April 2, 
1921, from Schumann’s Sons, 2 W. 46th St. 
This ring was mounted with a cabachon 
sapphire, 8.87 carats and 44 small diamonds 
as well as six calibre sapphires. In her 
hand bag they report that they also found 
bracelets, about six guard rings mounted 
with diamonds and sapphires and_ several 
pins. 

A complaint was drawn up against her on 
Friday morning in the West 47th St. Court 
in which Henry L. Cuppia, of T. Kirkpatrick 
& Co., charged the prisoner with the theft 
of a platinum and diamond brooch worth 
$650, on Feb. 14, 1926. When Mrs. Dervoe 
was arraigned she pleaded not guilty. Her 
attorney argued for a continuance of the 
$5,000 bail bond, but Richard C. Murphy, 
counsel for the Jewelers National Crime 
Committee urged that the magistrate in- 
crease the bail to $25,000. This was done 
and it was agreed that the defendant would 
be called for examination on Wednesday 
morning. 

A list of the property found in possession 
of Mrs. Dervoe is given by the police as 
follows: 


BRACELETS. 


Flexible Platinum bracelet containing 45 diamonds 
about 5 points each. 

Flexible Platinum bracelet containing 55 diamonds 
about 5 points each. 

Flexible Flatinum bracelet containing 36 sapphires 
abent 40 points each. 

Flexible Platinum bracelet containing 42 sapphires. 


PINS. 


Platinum bar pin containing 15 diamonds about 
2€ points each. 

Platinum breoch containing 41 diamonds and 20 
onyx. 

Platinum lace pin set with Z pearls one each 
erd surrounded with 16 diamonds each. 

Platinum bar pin set with 12 diamonds about 4 
points each. 

Platinum veil pin set with 11 diamonds. 

Platinum veil pin set with 47 diamonds, small 
and 11 onyx. 

Platinum veil pin set with 19 small diamonds. 

Platinum Circle brooch set with 40 diamonds. 

Platinum Circle brooch set with 25 diamonds. 

Platinum Wrist watch lady’s set with 48 diamonds, 


RINGS. 


Platinum Wedding ring set with 29 diamonds. 
Platinum Wedding ring set with 28 diamonds. 
Platinum Wedding ring set with 28 diamonds. 
Platinum Wedding ring set with 30 diamonds. 
Platinum guard ring set with emeralds. 
Platinum guard ring set with rubies. 
Platinum guard ring set with sapphires. 
Platinum guard ring set with sapphires. 
Platinum dinnef ring set with one 3 sapphires 
and 36 diamonds. 


‘Curb.” 
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Flatinum ring set one large emerald and 18 
diamonds. 

Platinum ring set with one Cahachon sapphire, 
6 small sapphires and 44 small diamonds. 

Platinum ring set with one Jarge sapphire and 
24 diamends. 

Platinum ring set with square emerald and 10 
diamonds. 

One Gold pencil set with one ruby in center 
and ore small on side center one surrounded by 
18 chip diamonds. 

One yellow metal lip stick. 








CURB PEDDLERS ROUTED 





Sansom Street Business Mens’ Association 
Gets Co-operation of Philadelphia 
Police With Good Results 


PHILADELPHIA, Pa., June 7.—Sansom St. 
is once more free from the “curbstone” 
nuisance, thanks to the Sansom Street Busi- 
ness Men’s Association, for one of the actions 
decided upon at the recent annual meeting 
of the organization was the clearing of “The 
For months curbstone, peddlers of 
jewelry and peddlers of “smuggled cigars” 
and other fakes have been filling the street 
to the general disgust of everyone with 
legitimate business. Merchants owning their 
buildings and others who rented stores and 
offices in the jewelry district were forced to 
see these “curb peddlers” intercept their 
customers and attempt to sell them jewelry, 
succeeding in many cases as they could 
afford to cut prices having no rent or “over- 
head” to meet. Their practices got to be 
such a nuisance as they grew bolder and 
congregated in crowds, filling the street with 
the din of their arguments and quarrels, that 
attempts were made to drive them out but 
with only one regular and one special police- 
man on duty along the district, success was 
only temporary as the “Curb” would flock 
back again when the officers’ backs were 
turned. 

Now the street is free of these gentry and 
quietude reigns while passersby are not 
halted by the itinerants. A committee, 
headed by Max E. Gordon, appointed at the 
annual meeting of the association, got busy. 
The situation was explained to the police 
captain of the district. That very day a 
detail of policemen swept into the street, 
drove the “Curbers” off and notified them 
that their presence was not wanted and that 
hereafter not more than one person would 
be allowed to stand on the “Curb” and that 
the congregating of even two would mean 
arrest. 

Similar prohibitions have been announced 
before and so the “Curbers” went away but 
did not take the edict seriously. A little 
later in the day several of them returned 
and took up their accustomed locations but 
hardly had they done so when a couple of 
hard-faced “cops” appeared and drove them 
off with the threat of arrest if they returned. 
The same thing happened the following day 
and on several later occasions, when the 
“curb” sent sccuts to see if the coast was 
clear. 

Now these fellows are satisfied the police 
mean business and keep away from Sansom 
St., transferring their activities to Walnut 
and other streets as near the jewelry district 
as they can get. But Sansom St. shows a 
decided improvement and it now is possible 
to walk along the entire block without being 
importuned to purchase by any of the curb 
peddlers. 
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“BUY FROM THE CUTTERS” 


GEMS 


EMERALDS AQUAMARINES 
RUBIES CHINESE JADE 
SAPPHIRES BLACK OPALS 


and other PRECIOUS 
and SEMi-PRECIOUS STONES 


AMERICAN GEM €& PEARL Co. 


Miners : Cutters : Importers 
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| Pendleton & Berger 


“Jewelers Block” 


INSURANCE 
and 
Personal Jewelry 
“Ploaters” 





BROKERS and ADJUSTERS 


15 William Street, New York City 
Telephone Hanover 4789 


Member, National Jewelers 











Board of Trade 











THE WASHBURN 


MAGIC NUT 


for ear studs, scarf-pins, 
etc. 


SECURITY 
Automatic Holder 


for all sizes of scarf- 
pin wire. Guaranteed. 


> 





EAR WIRES 





for unpierced ears. 


nm 


SAFETY CATCH 


for Brooches, etc. 
Can be applied to any 
work where pin tongues 


are used. 


Closed, 


J 


Closed. Open. 
Descriptive Circular on Application. 

Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


Cc. IRVING WASHBURN, 108 Fulton Street, N.Y, 

















DIAMONDS 














in all desirable qualities 





os and sizes ad 








SAPPHIRES, RUBIES and EMERALDS 





CALIBRE CUTTING 


S. NATHAN & CO. 


Importers and Cutters of 
Everything in the Stone Line 


71 Nassau Street 


New York 














FOR RENT 
49 West 46th St. 
Fourth Floor 
21 x 56 


Crystal & Crystal 
9298 Bowling Green 








Indestructible Pearls 


Balls, Olives, Pears and Buttons for Earrings 
or other purposes made smooth or baroque 


AURORA PEARL CO. 


814 Lexington Ave., BROOKLYN, N. Y. 











Burglar Alarm Supplies 
Protection Against Window Smashers, 
Burglars and Bandits 
Complete Outfits—Install Your Own Alarm. 
Tin Foil—Instruments—Big Bells—Relays— 

Controls 
Midnight Alarm System 


Catalog 3218 Cambridge St., Toledo, Ohio 














RENSEB 


WONDER POLISHING CLOTH 
Cleans and Polishes silverware, gold, 
bronze, copper, etc. 
No Messy Paste, Liquid or Powder 
SAMPLE SENT ON REQUEST 
RENSEB PRODUCTS COMPANY 
80 Church Street New York, N. ¥. 
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ANOTHER TRUNK ROBBERY 





Thief Switches Check on Trunk of Salesman 
for Newark Manufacturers and Gets 
Loot Worth $50,000 


Cuicaco, June 4.—The identity of the 
man who secured a jeweler’s trunk by 
switching check tags on the train some place 
between Grand Rapids and this city last 
Tuesday evening has been established and 
those working on the case have a good de- 
scription of the man and have traced his 
movements up to the time he was assigned 
to a room in the Morrison Hotel of this 
city. : 

About 5 o'clock last Tuesday evening 
George W. Beardsley, who represents Kohn 
& Co., of Newark, N. J., checked his trunk 


THE JEWELERS’ CIRCULAR 


ley, salesman for Kohn & Co., manufactur- 
ing jewelers of 26 Camp St., June 2. 

A photograph in the hands of the Chicago 
police has been identified by Mr. Beardsley 
as a likeness of a man who had observed 
him so intently on the train that the sales- 
man’s suspicions were aroused. It is un- 
derstood the photograph has been further 
identified as that of the man in whose room 
at the Morrison Hotel, Chicago, the rifled 
and battered trunk was found. 

According to Oscar W. Kohn, a member 
of the firm of Kohn & Co.: “There are two 
or three interesting angles connected with 
the robbery which may not be revealed at 
this time. 

“Mr. Beardsley observed the person who 
is believed to have committed the robbery, 
on the train. The man was regarding him 





WILLIAM MALCOLM RITCHIE, WANTED BY 
from Grand Rapids to Chicago and left 
about 5 o’clock for this city. Mr. Beardsley 
states that he noticed a man with a small 
black grip walking nervously through the 
car and the description of this man tallies 
exactly with that of a man who entered the 
baggage car at Holland, Mich., and asked 
nermission to place the bag in his trunk. 
Permission was given and this same bag 
was found in a trunk which was delivered 
to Beardsley in his room at the Palmer 
House the following morning. Its only 
other contents was a lot of old newspapers. 

As soon as Mr. Beardsley discovered his 
loss he notified the police and the Jewelers’ 
Protective Union. 

It developed during the day that a man of 
the same description as the one with the bag 
on the train had come to the Morrison Hotel 
the night before bringing his trunk on the 
taxi with him, and the following morning 
the maid reported the condition of the room 
and the occupant could not be located. All 
the valuables in the trunk had been removed 
and Beardsley’s clothing and personal effects 
were scattered about the room. 

Hotel men, trainmen, and Mr. Beardsley, 
positively identified a picture at the Bureau 
of Identification as the man who switched 
the checks. It is understood that this man 
is wanted in other cities for similar crimes. 





Newark, N. J., June 7—By an exchange 
of trunk checks en route from Grand Rapids 
to Chicago a thief gained possession of the 
gem-filled sample trunk of George Beards- 


POLICE 


ROBBERY 


TO ANSWER CHARGE OF TRUNK 


so intently his suspicious were aroused at 
the time. The value of the stolen jewelry 
was about $50,000, covered by insurance in 
the Jewelers’ Safety Fund Society.” 

The salesman’s trunk was traced to the 
Morrison Hotel where it was found, in a 
demolished condition, in the room of a man 
who had registered as B. Munsey, of Colum- 
bus, O., and who left the hotel without 
checking out. The jewels had vanished. 





Jewelers Protective Union Offers Reward 
for Capture of This Man 
Within the next few days, baggage 


masters, police chiefs, sheriffs, hotel man- 
agers and traveling salesmen will receive 
circulars from the Pinkerton National De- 
tective Agency in which the Jewelers’ Pro- 
tective Union offers a liberal reward for 
information leading to the arrest of William 
Malcolm Ritchey, alias “Ritchie,” alias 
“Frank Adams,” alias “Frank Watson,” 
alias “George Reilly,” alias “Bradley,” etc. 
This man, the circular states has been identi- 
fied as the thief who has switched checks 
on several jewelers’ trunks and by this trick 
has stolen thousands of dollars worth of 
jewelry. He has been identified as the man 
who switched the checks on Kohn & Co.’s 
trunk. 

Ritchie, for whom warrants have been 
issued at Hartford, Conn., Baltimore, Md., 
Philadelphia, and Ogantz, Pa., is said to be 
between 24 and 26 years old. He weighs 
about 145 pounds, stands five feet four 
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inches tall, has blue eyes, blond hair and a 
full round face. He also has a mole at the 
leit angle of his mouth. 

The circular states that since February, 
1926, a number of traveling jewelry sales- 
men’s trunks have been stolen in various 
parts of the country, by switching trunk 
checks. The exact manner in which the 
thief determines the identity of traveling 
jewelry salesmen is unknown. 

The thief’s method of operation is to pur- 
chase a second hand trunk and then fill it 
with newspapers and magazines. He always 
sends his trunk to the same destination as 
the jewelry salesman and in some instances 
on the same train. Somewhere between the 
place from which the salesman’s trunk was 
shipped and its destination the checks are 
switched. Immediately upon arrival at his 
destination the thief presents his claim 
check, secures the trunk and then takes it 
away in a taxicab. After the salesman dis- 
covers the loss of his trunk an investigation 
has usually led to some hotel where the 
looted trunk is discovered and the thief 
gone. 

The circular describes how the thief was 
successful in several operations on jewelry 
salesmen. Anyone having information about 
this man should communicate at once with 
the nearest police station or office of the 
Pinkerton National Detective Agency, 150 
Nassau St., New York. 








SWINDLER CONVICTED 





Herman Krueger Alias “Lord Beaverbrook,” 
Who Has Long Crime Record, Must 


Serve a Year in Prison 


PHILADELPHIA, Pa., June 8—Herman 
Krueger, alias “Lord Beaverbrook” and sev- 
eral other names, the “champion marrier” of 
the age, with a record of having swindled 
more than 100 women out of jewelry and 
money, all over the United States, has begun 
to serve his sentence of a year in Moyamen- 
sing Prison here, following his conviction 
of swindling Mrs. Frances Kamp, head of a 
wholesale jewelry firm in the Burd building, 
Sth and Chestnut Sts., out of $18,000 in 
money and jewelry. 

Mrs. Kamp was the chief witness against 
Krueger at his trial here and told how he 
had gained her confidence by his sympathetic 
attitude toward her troubles as a business 
woman, she having assumed direction of the 
firm on the death of her husband. 

More than a score of warrants from other 
cities are being held against Krueger when 
his term will expire here. His compara- 
tively light sentence is partly due to these 
warrants and he faces a long series of prison 
terms on them. 








Harry L. Coburn, manager of the jewelry 
department in the John B. Varick Co., Man- 
chester, N. H., who is the newly elected 
president of the New Hampshire Retail 
Jewelers’ Association, is one of the most 
active workers in the interests of the State 
organization and played a prominent part 
in the recent successful convention held in 
Manchester. Mr. Coburn has been identified 
with the jewelry business for years and is 
one of the city’s best known and public 
spirited citizens. 
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TWO COMPELLING NEW DESIGNS 


EAGLE WING BRONCHO 


a 
Pec] | BRONCHO 





The King of Birds Lines as lithe as the 
might well be jealous of limbs of a cow pony. 


its grace. Smart. Speedy. 


Made in green and white, 
with engraved decoration. 
10% ligne, 14 K Rolled 
Gold Plate. 





“BELMONT QUALITY” 
Stamped in All Finer Grade Diel Cases; A Heavy Quality 
of Gold Sheet Soldered on Base Metal, affording double _ 


resistance to wear. 


NOTE TO JOBBERS: ARE YOU RECEIVING OUR MONTHLY, “THE SQUARE DIEL?” | 


THE DIEL WATCH CASE COMPANY, INc | 


309 Grand Street 
NEW YORK 
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“JEWELERS WEEK” 


Being Worked Out to Entertain 

Delegates to Conventions in 
Philadelphia Aug. 8-14 

PHILADELPHIA, Pa., 7.—Progress was re- 
ported by the committee representing the 
local committee in charge of arrangements 
for the three conventions of jewelers here 
in the week of August 8-14 at a meeting 
last week at which all branches of the in- 
dustry were represented. It was announced 
that it had been definitely arranged to have 
headquarters for all three organizations con- 
vening here at that time, at the Bellevue- 
Stratford Hotel and that one feature of the 
gatherings would be a fine exhibit in rooms 
set aside for that purpose by the hotel man- 
agement. The three organizations to meet 
here during that week are the National 
Wholesale Jewelers’ Association, the Ameri- 
can National Retail Jewelers’ Association 
and the Pennsylvania Retail Jewelers’ Asso- 
ciation. 

Informal reports were made at the meet- 
ing from representatives of these organiza- 
tions to the general effect that more than 
usual interest was being shown by their 
memberships in the coming conventions, 
principally because of the Sesqui-Centennial 
here and that everything indicated a large 
attendance of members and their wives and 
families. It was of course impossible to 
give definite figures but the belief was stated 
that the number of jewelers to be here dur- 
ing convention week would probably be well 
in excess of the 3,000 estimate previously 
set. 

Arrangements for the entertainment of 
the visiting jewelers, which are in the hands 
of the local committee, are going on well, 





Plans 


it was reported, and there will be “plenty © 


doing” to fill in the time not spent at the 
convention sessions. Plans for this angle of 
the gatherings are to be practically com- 
pleted at another meeting of the committee 
set for this week. 

These arrangements will include, among 
other things, a series of trips to the many 
places of historical interest in and about this 
city and possibly a one-day visit to Atlantic 
City, which many of the visitors will want 
to see anyhow. Holding of as many as 
possible of the business sessions of all three 
conventions in the forenoon, will leave after- 
noons and evenings free for entertainment 
and trips. Of course there will be visits to 
the Sesqui but whether in bodies or indi- 
vidually has not been definitely decided. 

Consensus of opinion was that the exposi- 
tion will be at its peak by the time the con- 
ventions are held and that, despite many 
delays and handicaps it will then be well 
worth visiting. While the American jewelry 
industry is to have no regular exhibit at the 
affair, it was announced that notable displays 
of jewelry, gold and silverware will be 
shown in the exhibits of several European 
and Oriental nations and that these will be 
well worth seeing. 

_A detailed and personal canvass of the 
Jewelry industry of this city is to be made 
by the committee to insure that the enter-- 
tanment plans for the visitors are properly 
financed. The mail canvass was well re- 
sponded to, it was reported, but a larger 
lund is deemed necessary in order that noth- 
ing be left undone for the visitors, and it is 





fight was pinned to the floor. 
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desired that when they depart it will be 
with the feeling that Philadelphia jewelers 
“are there’ when it comes to hospitality. 

The committee wishes it announced 
throughout the trade that it is important that 
every jeweler who wishes to stop at the con- 
vention hotel, the Bellevue-Stratford, write 
for reservations as soon as possible. While 
the hotel management has promised to set 
aside some 200 rooms for the week for 
jewelers, the committee feels that the sooner 
these are definitely reserved, the better it 
will be all around. By convention time the 
Sesqui will be in full blast and the city will 
be jammed with visitors. 

The present outlook is that rooms, both 
in hotels and houses will be at a premium 
during “Jewelers’ Week” and that the wise 
jeweler who plans to attend either one of 
the three conventions will make his hotel 
reservations as soon as possible. 








BANDITS SLUG GEM DEALER 





Minneapolis Diamond Importer Foils Day- 
light Robbers and Secures Their Arrest by 
Resisting Bold Daylight Holdup 
in His Office 


MINNEAPOLIS, June 5.—J. W. Eviden, dia- 
mond importer, 730 Andrus Bldg., saved 
diamonds valued by him at $10,000 and 
caused his two assailants to be captured when 
he resisted a bold robbery attempt staged in 
his office about 11 a. M. today. 

Shortly after his sister, Miss Leona Evi- 
den, had stepped from his office for a few 
moments, Mr. Eviden was confronted by the 
two bandits as he was sitting at his desk. 
He offered no resistance when asked at the 
point of a gun where his diamonds were, 
telling the men that the wallet containing 
them was in his desk. They were not satis- 
fied, however, and inquired whether or not 
there were any more gems in his other office. 
As they turned to search the other room, Mr. 
Eviden grappled with the bandit with the 
gun just previously thrust in his face, and 
at the same time shouted for help. 

Frightened, the other bandit ran for the 
stairway in the hall of the building, where 
he was caught by Traffic Officer Frank 
Barry, who made a flying tackle down the 
stairs after being called from his duties of 
directing traffic on a nearby corner by the 
shouts coming from the Andrus building. 

Mr. Eviden struggled with the first bandit 
about a minute, when he was slugged and 
lapsed into unconsciousness. Just as the 
bandit was leaving the room, however, he 
was met by a crowd which had been attracted 
by Mr. Eviden’s shouts, and after a short 
He _ had 
dropped the diamond wallet as he was leav- 
ing the room. 

Mr. Eviden has a severe scalp wound over 
his right temple, but is recovering. 

The bandits gave their names as William 
Quinlivan, age 24, St. Paul, and Henry 
Grogan, age 30, St. Paul. They were locked 
up, without charge. 








Joseph Stein, a jeweler, will open a new 


. Btore,‘at 489 Congress St., Portland, Me., 
Uithth 


a few days. Mr. Stein is at present 
located at 551 Congress St., under the name 
of the Diamond Parlors. 
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ALLEGED “SWITCHER” CAUGHT 


Man Identified as One Who Got Valuable 
Rings from West Palm Beach, Fla., 
Jeweler Arrested in Miami 





West Patm Beacu, Fta., June 5.—A 
man who is known to the police as James 
W. Hogan, is in custody here on a charge of 
attempting to “switch” imitation diamond 
rings for genuine stones, at the stores of 
jewelers in this section. The man visited 
the store of Wm. J. Adler, 233 E, Flagler 
St., Miami, on Wednesday, June 2, about 1 
o'clock in the afternoon and asked to see 
some diamond rings. The jeweler who had 
previously been warned to beware of a man 
who had been operating the diamond 
“switching” trick in nearby cities, was very 
careful in showing his stock. He took out 
four rings showing one at a time. While 
Mr. Adler was showing his visitor the rings, 
he noted that he had another ring concealed 
in his hand. The man saw that he was be- 
ing closely watched, and after stating that 
the price asked for the rings was too high, 
left the store. The jeweler followed him 
to the street and when he got about 500 feet 
away, noted that he dropped something into 
his coat pocket. The jeweler continued to 
follow him until he met an officer and 
ordered the officer to arrest the man. The 
officer called a taxicab and the jeweler de- 
manded that the officer take whatever the 
prisoner had in his pocket. The officer found 
an imitation diamond ring and when the 
prisoner was searched there were about 18 
imitation rings in his possession. 

As the prisoner was getting out of the 
taxicab he saw his opportunity and ran but 
A. E. Adler, the son of the jeweler, ran 
after him and tripped him and he was 
caught. Mr. Adler immediately telephoned 
to a customer of his at Ft. Lauderdale, 
telling him to notify Wm. Kohlhonser, pro*+ 
nrietor of the Jewel Box at Ft. Lauderdale; 
Fla., who had warned Mr. Adler about the 
man. Mr. Kohlhonser telephoned to H. C. 
Sarau of this city who had lost two rings. 
On Thursday the prisoner was identified and 
brought here. 

It is reported that one of the rings ob- 
tained here was valued at $1,100 and the 
other at $700. 








Creditors File Bankruptcy Petition Against 
David Shames Philadelphia Jewelry 
Manufacturer 


PHILADELPHIA, Pa. June 7.—David 
Shames, manufacturing jeweler at 731 San- 
som St., has been petitioned into bankruptcy 
in the United States District Court at the 
instance of three creditors, who with their 
claims are: Israel Kaplan and Albert Gold- 
berg, trading as Standard Jewelry Exchange, 
$194; David Prell, $150 and M. Shapiro, 
$189, all for merchandise. 

All the claims are unsecured according to 
the petition, which also states that Mr. 
Shames has voluntarily signed a statement. 
also filed that he is unable to pay his debts 
and is willing to be adjudged a bankrupt. 








Gustave A. Lanz, who has been located at 
DeKalb St., Norristown, Pa., for the past 
48 years, will move to the Valley Forge Ho- 
tel about July 15. 
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EVERYBODY KNOWS 


KRASILOVSKY 


SAFE and MACHINERY 


MOVERS- 


NO JOB TOO SMALL OR TOO LARGE 


























We also BUY—SELL—-RENT AND EXCHANGE SAFES 








S. KRASILOVSKY & BRO. 


216a CENTRE ST. NEW YORK CITY 
Phone Canal 0824-0187 




















AN OPTICAL 
PRIMER 


By C. H. Pixley and -collaborators 















Commencement 
is at hand 


For prompt delivery send us 
your order for Elgin Strap- 
Ribbon and Pocket Watches. 


Complete stock on hand. 





A primer invaluable to all beginners 
in their early studies and contains a 
vast amount of material of value to 
every practicing refractionist. 


Three hundred pages; cloth; illus- - 
trated. 





NO GOODS AT RETAIL Price, $1.50 





Wholesale Distributors of 
WATCHES—CLOCKS—JEWELRY—FLATWARE 


The H. W. Burdick Co. 
1010 Euclid Avenue Cleveland, Ohio 


THE OPTICAL PUBLISHING CO. 
11 John Street $3 rrott New York . 
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California Jewelers Deny Charges 








Government’s Charge That Activities of Eighteen Karat Club Violated Anti- 
Trust Laws Is Vigorously Denied 

















San Francisco, Cal., June 2. As noted 
in the last issue of the JEWELERS’ CIRCULAR, 
prominent retail jewelers of the Bay region 
have been indicted by a Federal grand jury 
in Los Angeles, under the Sherman Anti- 
Trust law. The jewelers appearing named 
are: Godfrey Eacret, president of the 
Shreve, Treat & Eacret; George Lewis, 
president of Shreve & Co., Joseph C. 
Hickingbotham, vice-president of Shreve & 
Co.: Marion C. Hirschman, president and 
treasurer of Hirschman & Co., and Constant 
J. Auger, all of San Francisco and Julius A. 
Young, president and manager of H. Morton 
& Co., Oakland. 

All these jewelers are members of the 
“Eighteen Karat Club”, a separate organiza- 
tion from the State Retail Jewelers’ body 
which is known as the California Gold & 
Silversmiths’ Association to which they 
also belong. R. L. Frick, secretary of the 
“Fighteen Karat Club” is one of the men 
indicted. 

Speaking this morning for the JEWELERS’ 
Circutar, Albert H. Elliot, attorney for the 
California Gold & Silversmith’s Association, 
declared that the members of that organiza- 
tion have always conducted their business 
according to law, though apparently the Gov- 
ernment thinks otherwise. The jewelers, he 
said, are at a loss to understand why the 
indictments were returned. It is true that 
for several years they have heard that the 
so-called upstairs jewelers intended to fight 
the jewelers’ organization and they have also 
heard that a large fund had been raised for 
that purpose. Mr. Elliot added: “The mat- 
ter is just a business quarrel.” 





Los ANGELES, Cal., June 2.—The indict- 
ments of the leading local retail jewelers 
here on a charge of conspiracy in violation 
of the United States anti-trust laws has 
caused both amusement and_ indignation. 
The fact that the Eighteen Karat Club is 
considered as one acting in violation of the 
federal laws was generally denied. 

One of the leading retail jewelers inter- 
viewed here today freely explained this 
» matter and acknowledged his being a party 
| to the organization, which he said was simp- 
ely a club organized among the large jewel- 
‘ers a long time ago and intended to provide 
Sfunds for the defense of the jewelry busi- 
ness in general. 

Speaking of the fund reported as im- 
Fpounded by the good caused by the club he 
said that the smaller jewelers were not able 
ito contribute largely and the larger ones 
e took it upon themselves to do so. They had 
frequently been called upon for. funds to 
carry on -the campaign against the war tax, 
Bfor the defeat of a very objectionable bill 
pin the California Legislature, for the work 
fof the Harvard investigation fund, and so 
pforth. To avoid the frequent resort to ap- 
p Peal of the kind mentioned, they thought 
Beit better to establish a find which could be 
~ drawn upon as occasion occured. 

The jeweler interviewed did not 




















WTA seem 





aware of any demand for thé fund,. but re- 
marked that he thought there was probably 
little of the fund left to be taken by the in- 
vestigator. He said there was no secrecy 
whatever, that the organization was simply 
a club called “The Eighteen-Karat Club,” 
organized for the general good of the jewel- 
ry trade and that it had been used for that 
purpose only. 

He claimed ground that a retailer can buy 
or refuse to buy from any wholesaler or 
manufacturer for any reason he sees fit, so 
long as he does it individually. He can say 
that he will not buy from Mr. A. if Mr. 
A. sells to Mr. B, or he can refuse to buy 
for any other reason that seems sufficient 
to himself. But of course if two or more 
men combine to boycott a wholesaler, the 
situation is different. But he asserted that 
he has never entered into any such combina- 
tion with any one nor did he know other 
members of the club who did. 








GOLDBERG PLEADS GUILTY 





Member of Notorious Whittemore Jewelry 
Bandit Gang Admits Robbery Charges 

Milton Goldberg, alias “Shuffles,” alias 
“Joe Langdon,’ a member of the notorious 
Whittemore gang, pleaded guilty last 
Wednesday to two indictments, each charg- 
ing robbery asa first offender, before Judge 
Koenig, in the Court of General Sessions, 
New York. Goldberg, after entering his 
plea, was sent back to the Tombs Prison, 
and on June 11, with the Kraemer brothers, 
who have just been convicted as second of- 
fenders, will be sentenced. The plea of Gold- 
berg brings to a close the prosecution of the 
members of the Whitterfiére gang’ who are 
now in custody. 

As stated in these columns last week, the 
Kraemer brothers, Leon and Jake, were con- 
victed on a charge of robbery, as second of- 
fenders, by a jury which deliberated for 18 
hours before reaching a verdict. Anthony 
Paladino and William Unkelbach, the two 
self-confessed members of the gang, have al- 
ready entered their pleas of guilty, while 
Whittemore, the leader, has just been denied 
a new trial in Maryland, where he was con- 
victed of murdering a prison guard. Unkel- 
bach and Paladino were to be sentenced yes- 
terday (Tuesday), after THE JEWELERS’ Cir- 
cuLAR had gone to press. Owing to the en- 
mity which exists between them and the 
Kraemer brothers and Goldberg, they will 
probably be sent to different prisons. 

Goldberg, in his plea of guilty, admitted 
taking part in the robbery of the jewelry fac- 
tory of Folmer Prip, and also of participat- 
ing in the hold-up and robbery of- the Stanley 
Jewelry Co., 269 W. 125th St. This pris- 
oner is in the advanced stages of tuberculo- 
sis and it is doubtful whether he will serve 
out any term which the court may decree. 
By admitting his guilt of robbery as a first 
offender, he is liable to a sentence of from 
10 to 20 years on each charge. 
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Metric Adoption Urged as Memorial of 
Sesqui-Centennial 


Urging as a fitting monument to the 
establishment of political freedom 150 years 
ago, Joy Elmer Morgan, Editor of the 
Journal of the National Education Associa- 
tion, brought to a close his testimony pre- 


sented in Congress on behalf of the Britten 


Meiric ‘Standards Bill, H. R., 10, which 
would in effect free us of this “out-of-date, 
antiquated system of weights and measures.” 

Hearings have. been concluded and the 
printed testimony just issued. The Britten 
Bill calls for the use of metric weights and 
measures in the buying and selling of com- 
modities after January 1, 1935. 

Congressman Fred A. Britten, of Illinois, 
read to the members of the Committee on 
Coinage, Weights & Measures, statements, 
favoring the passage of this Act, from Henry 
Ford, Charles W. Eliot, John Bassett 
Moore, Samuel Vauclain, John Hays Ham- 
mond and others. The statement of John 
Bassett Moore, “I have long advocated the 
adoption of the metric system for the pur- 
pose of securing uniformity in the use of 
weights and measures throughout the world,” 
is in line with a recent article and editorial 
comment appearing in Peace, the periodical 
of the American Peace Society. 

The difference between the United 
States weights and measures and those of 
England was brought out at the hearings. 
Inasmuch as the terminology is the same 
this lends additional confusion to the old 
units and proved a telling argument in 
behalf of metric weights and measures. 

Testimony presented at the hearings by 
A. E. Kennelly and Alexander McAdie, of 
Harvard University; Wm. Jay Schieffelin 
of New York; Theodore H. Miller, of the 
De Laval Separator Co.; Dr. George F. 
Kunz, director of the American Peace 
Museum; Harvey W. Wiley, of Washington, 
as well as letters submitted from Thomas 
A. Edison and Melvil Dewey, make the 
weight of testimony overwhelmingly pro- 
metric. 

More than 105,000 individual petitions 
were submitted, all urging the passage of 
metric standards legislation. Over 475 
national and local organizations went on 
record as favoring this step. Indication 
points to favorable action by Congress in 
1926, and, according to its advocates, should 
mark the celebration not only of the 150th 
anniversary of American independence but 
as well the time of our liberation from an 
archaic system of measurement. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended June 5, 1926 
The U. S. Assay Office reports: 


Gold bars exchanged. for gold coin... $708,270.41 
Gold bars paid depositors............ 87,894.47 
RONEN fo out caste dcarstawanieds $796,164.88 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Exchange Deposits 
TE i acacaceandgunedanswbaamhedas $255,012.24 
GUNS 8 is mad ecinws ccisiaaehacnmeaawe 204,145.80 
WOME iansntisveneeoduiwteddusauaes 51,362.27 
GOs in cae na adeled sue mamnesaat 162,434.99 
WANG Rs aie 5 5c maece ea Slolae eaaeelelaraee 35,315.11 

AMI oi. oe eoeene ee once Ewates $708,270.41 
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Vermont Jewelers Hold Rousing Convention 





Members of State Association Mect at Newport June 1 and 2—Business Session 
and Social Events Enjoyed—Old Officers Re-elected—Jewel 
Club Holds Annual Meeting 




















Newport, VT., June 3.—The 11th annual 
convention of the Vermont Retail Jewelers’ 
Association and fourth annual meeting of 
the Vermont Jewel Club opened in New- 
port Tuesday morning under most favor- 
able conditions. 

Camp Elizabeth at the Bluffs, Newport’s 
popular Summer resort, where the two-day 
convention was scheduled to be held, proved 
an ideal spot for such a gathering. 


Tuesday 


The early morning hours of Tuesday were 
ones of friendly greetings with’ President 
O. S. Searles and Secretary W. E. Bond 
giving the visitors the glad hand. Shortly 
before the noon hour the convention was 
called to order by the president, Rev. E. 
LeRoy Rice, pastor of the Congregational 
Church, offering prayer. 

Mayor James E. McCarten welcomed the 
guests to the city, describing the situation 
in which he found himself with a good 
story. 

R. W. Parish of Burlington in. response to 
the Mayor’s greetings referred to the com- 
ing to Newport and gathering at Camp 
Elizabeth like .coming: home as_ his wife’s 
name was Elizabeth. He thanked the Mayor 
for his words of welcome and said that in 
the few minutes he had been in Newport 
he had begun to feel quite at home. 

Ernest W. Savage, president of the New- 
port Chamber of Commerce, due to increased 
activities in railroad circles and the trans- 
fer of the B. and M. north end to the C. P. 
railroad was unavoidably detained from 
being present to extend the Chamber’s 
greetings. 

There were delightful moments in the two- 
day session and from the early gathering of 
the jewelers and their ladies until the hour 
of departure, the convention was one com- 
plete with interesting addresses, excellent 
dinners and banquets, boat rides on Lake 


Memphremagog, dancing, golf and various 
other sports. 

The president’s address to the convention 
was lost in the shuffle. “Cy,” as he is gen- 
erally known in his home city, is not strong 
on speech making but is strong on making 
people feel right at home. 

Distinguished guests honoring the conven- 
tion with their presence were Ellis Gifford, 





O. S. SEARLES, PRESIDENT 


Fall River, Mass., Regional Vice President 
A. N. R. J. A., also Henry Arnold of Bos- 
ton, ‘vice president National Jewelers’ Pub- 
licity Association. Mr. Arnold brought 
greetings from the National Association and 
Mr. Gifford spoke on the National Publicity 
Campaign. Mr. Gifford said he only served 


on 22 boards in his home town, but proved 
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by his talk that he had found much time to 
devote to the Jewelers’ Association. Mr. 
Gifford spoke of the valuable services rend- 
ered the National Association by its presj- 
dent, C. J. Brotherly, of Newark, N. J.. and 
by Ralph Roessler of Marion, Ind., chairman 
of the Special Excise Tax Elimination Com- 
mittee, and E. J. Quigley, of Newark, N. J, 
assistant to the president, in their efforts on 
tax elimination and other legislative work, 
The convention instructed the secretary to 
convey its appreciation to them by tele- 


‘ gram. 


Mr. Gifford’s talk was made up of boiled 
down facts relative to business of the Na- 
tional Association that were of real interest 
to the Vermont jewelers, such as the Har- 
vard Bureau Survey, the publicity drive for 
$2,000,000, of which he reported $700,000 al- 
ready subscribed. The collection of dues 
entered into his remarks, the convention vot- 
ing to continue their present plan. He called 
the attention of the jewelers to group in- 
surance policies featured by the Metro- 
politan Life Ins., Co. also the National 
Jewelers Mutual Fire Insurance Co. and 
how the national association is now work- 
ing on burglar insurance. 

Loving tributes were paid the late Arthur 
G. Mansur, vice president of the national 
association, and on announcement that his 
body was being brought to Newport Wed- 
nesday for interment, a beautiful floral piece 
was secured and the convention attended the 
burial services in a body. 


Wednesday 

The convention in session Wednesday 
morning re-elected the old board of officers, 
(). S. Searles, Newport, president; Geo. E. 
Foster, Brattleboro, vice president; W. E. 
Bond, Newport, secretary and _ treasurer. 
The executive committee are W. M. Reed, 
Montpelier; O. S. Searles, Newport; Geo. 
Ik. Foster, Brattleboro; W. E. Bond, New- 
port; M. D. Armstrong, St. Albans; Felix 
Elgood, Island Pond; Chas. H. Howe, St. 
Johnsbury. 

Letters of condolence were voted sent to 
Mrs. Glenn F. Wilson in the death of her 
husband, also to John Storrs, nearest rela- 
tive of Arthur G. Mansur, deceased. 

Delegates to the A. N. .R. J. A. con- 
vention in Philadelphia, Aug. 10 to 14, with 
expenses paid, are W..E. Bond, Newport 
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and W. M. Reed, Montpelier. The Vermont 
Jewelers’ Association voted $50 to the Jewel 
Club to help defray the expenses of the de- 
lightful banquet tendered by them on Tues- 
day evening at Camp Elizabeth. 

For lack of time and pressing business 
the report of the last national convention 
was not given but will be mailed out later 


to the members of the association. The 





WILLIAM E. BOND, SECRETARY-TREASURER 
place of next year’s meeting was left with 
the executive committee. 

The afternoon of the closing day found 
the jewelers engaged in various sports, and 
a group picture was made by Harry 
Richardson, 


VERMONT JEWEL CLUB 

In connection with the Vermont Jewelers’ 
annual meeting the Vermont Jewel Club 
was in session for its fourth annual meet- 
ing. This was presided over by Mrs. Russel 
W. Parish of Burlington, president, who 
on retiring, was presented a sterling silver 
whip cream set by the club in appreciation 
of her faithful services. Mrs. W. M. Reed 
acted as secretary in the absence of Mrs. 
M. D. Armstrong of St. Albans. The Club 


THE JEWELERS’ 
re-organized by electing Mrs. W. S. Preston 
of Burlington, president; Mrs. A. S. Thomp- 
son of - Brattleboro, vice-president; Mrs 
[van Burnham, Morrisville, secretary and 
treasurer. The Jewel Club voted $10 to 
the State Auxiliary American Legion for 
charity work. 
Che following resolutions were adopted : 


Resolutions 

Ihereas, in the death of Arthur G. Mansur, 
vice-president of the American National Jewelers’ 
Association, the Vermont Jewel Club has lost a 
servant whose loyalty and untiring devotion was 
ever manifest, recognizing that it was largely 
through his efforts that this Club was instituted, 
Therefore be it 

RESOLVED: that the Vermont Jewel Club, auxiliary 
to the Vermont Retail Jewelers’ Association of 
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Vermont Jewel Club recognize that the State has 
lost a most estimable citizen, the Vermont Jewelers’ 
Association a valuable member, and our Club a 
person deeply interested in its welfare, Therefore, 
he it 
RESOLVED: that the Vermont Jewel Club, 
auxiliary to the Vermont Jewelers’ Association, in 
an annual session at Newport, June 1 and 2, 1926, 
express our deep sense of loss of a loyal and true 
triend, Be It Further 
ReSoLvED: that these resolutions be spread upon 
the records of our Club as an everlasting memorial 
of his untiring efforts in behalf of our club; and 
that a copy of these resolutions be forwarded to his 
widow, conveying our sympathy to her, also that 
they be printed with the report of this Convention. 
Mrs. W. S. Preston, 
Mrs. I. W. Burnham, 
Committee on Resolutions. 


The ladies engaged in a bridge tourna- 








VERMONT JEWELERS GATHERED AT THE 


which the deceased has been an active member, in 
annual session at Newport, June 1 and 2, 1926, 
express our deep sense of loss of a loyal and 
loving friend, Be It Further 
RESOLVED: that these resolutions be spread upon 
the records of our Club as an everlasting memorial 
of his untiring interest in our behalf; and that a 
copy of these resolutions be forwarded to the nearest 
relative, John D. Storrs, also printed with the 
report of this Convention. 
Mrs. W. S. Preston, 
Mrs. I. W. Burnham, 
Committee on Resolutions. 
* * * 


Wiurereas, in the death of Glenn F. Wilson, the 





GRAVE OF THE LATE ARTHUR G. 





MANSUR 


ment and various other sports, such as a 
clothespin contest, advertising contest and 
peanut stunt and valuable prizes donated by 
wholesalers and manufacturers were 
awarded. 
The Banquet 

The banquet at “The Newport” and 
dance at Camp Elizabeth following were the 
outstanding features which brought the con- 
vention to a close which was not until the 
small hours of Thursday morning. 

kXighty-seven people marched irito the at- 





ociA 








HO ATTENDED THE 11TH ANNUAL MEETING AT NEWPORT, JUNE 1 AND 2 
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tractive dining rooms of “The Newport” at 
8 o'clock to the strains of music of the 
Border Nighthawks’ nine-piece orchestra. 
At the door each was decorated with a 
white carnation also a recipient of a five 
dollar fountain pen, compliments of the L. 
E. Waterman Co. 

Scattered about the tables attractive with 
fiowering plants, paper caps of every color 
and design were awaiting the guests as also 
were numerous and varied musical instru- 
ments as favors. 

The banquet, an eight course affair, con- 
tinued for two hours and was pronounced 
the finest and most elaborate ever partici- 
pated in by the jewelers, and Mr. Hall, the 
proprietor of “The Newport,” received many 
fine compliments. 

Music by the orchestra, seriously inter- 
rupted at times by the 87 other instruments, 
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singing and entertainers, left no dull mo- 
ments. Robert A. Burlen from the White 
Bureau, Boston, humorist, highly entertained 
with short stories that kept his audience in 
an uproar. 

Several invited guests were included in the 
party who were introduced in Rotary style 
by President Searles. 

During the banquet Wm. S. Preston of F. 
J. Preston & Son, Burlington, presented the 
prizes for the afternoon sports. W. E. Bond, 
Newport, received a clock as first prize in 
putting; second prize of a golf club went to 
Harry E. Pitcher of Bellows Falls, with 
Smith Patterson Co.; third prize, silver 
cigarette case, was awarded Ralph Henty, a 
representative of the Oneida Community Ltd. 
A. CC. Skinner of Sherbrooke, Past 
President of the Canadian National Retail 
Jewelers’ Association, won the gold ring, 
first prize in ball rolling and L. J. Bell, 
popular jeweler of Barre, won a flashlight as 
second prize. Mr. Swank of Goldstein & 
Swank, Worcester, Mass., carried off the 
silver cocktail shaker for handling money 
best. The prizes were all donated by whole- 
salers and manufacturers. 

Three rousing cheers were accorded Presi- 
dent Searles and Secretary Bond for the 
success of the convention and the guests 
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set out for Camp Elizabeth where dancing 
was again enjoyed. 

Miss Frances Alldrich of the White 
Bureau, Boston, secured for the closing eve- 
ning events, charmed her audience with songs 
and dancing. 

The convention was honored on the open- 
ing day by the presence of T. M. B. Hicks, 
Jr., of Boston who addressed the jewelers on 
“Sales Promotion Through Window Dress- 
ing.” Mr. Hicks was formerly with William 
Filene’s Sons Co., and through his extensive 
study and wide experence on the subject 
maiter, his message was considered rich and 
priceless in the ideas conveyed. 








FAILED TO DECLARE GEMS 


Woman Who Did Not Observe Customs 
Regulations Fined $19,000 by Collector 
of the Port of New York 


Failure to declare gems worth about $9,500 
upon her arrival here from Europe last week, 
cost Miss Grace E. Emory, of Bradford, Pa., 
$19,000 in fines, imposed on Wednesday by 
Philip Elting, Collector of the Port of New 
York. 

Her brother, Lewis Emory, head of Lewis 
ismery & Co., oil operators of Bradford, Pa., 
deposited a check for $19,000 and Miss 
Emery’s valuables, which had been seized ly 
customs inspectors, were returned to her. 

The amount of the fine represented ful! 
forfeiture value and 100 per cent. of the 
value of the jewelry and other articles, most 
of which Miss Emery bought in Paris. 
Neither Miss Emery nor her brother would 
discuss the case, which was disposed of by 
Collector Elting with one of the heaviest 
penalties ever levied for such a violation of 
the customs laws. 

Among the items seized were two diamond 
bracelets, two brooches, a solitaire ring, a 
ring set with three diamonds, several sapphire 
rings, a quantity of expensive perfumes and 
some articles of clothing. 











Consular Notes 





The Bureau of Foreign and Domestic 
Commerce reports that a firm in Malaga, 
Spain, is in the market for fancy clocks. 
Further information will be furnished by the 
Bureau at Washington, D. C., or any of its 
branches if reference is made to File No. 
20154. 

x oe Ox 

Announcement has been made by the 
Bureau of Foreign and Domestic Commerce 
that a firm in Armitsar, India, is desirous 
of getting jewelry, particularly shirt but- 
tons and sleeve links. Reference to File 
No. 20170 will bring further information 
from the Bureau at Washington, D. C., or 
any of its branches. 

x * * 

Clocks in wooden cases and alarm clocks 
are being sought by a firm in Glasgow, 
Scotland, according to a report made by the 
Bureau of Foreign and Domestic Commerce. 
File No. 20465 has been given to this re- 
quest and further information will be fur- 
nished by the Bureau at Washington, D. C., 
or any of its branches if, when writing, 
reference is made to this file number. 
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DEATH OF JULIUS M. LYON 





New York Mail Order and Credit Jeweler 
Succumbs After an Illness of About 
Six Months 
After an illness of about six months, 
Julius M. Lyon, president of J. M. Lyon & 
Co., inc., mail-order and credit jewelers, 170 
Broadway, New York, died on Tuesday, 
June 1, at his home, 128 E. 95th St. Funeral 
services were held last Thursday at the late 
Rabbi Israel 
Goldstein, of the West End Synagogue of- 
ficiating. Burial followed in Beth Olom 
Cemetery, Cypress Hills, Long Island. 
Mr. Lyon had taken an active part in the 
business of the concern from the time it was 














LYON 


THE LATE JULIUS M. 


founded until last September, when he was 
taken ill. He had been ailing more or less 
since that time and died as the result of 
arterio sclerosis. 

Julius M. Lyon was born in New York on 
July 12, 1854. He was educated in the pub- 
lic schools of the metropolis, and at the age 
of 17 years became identified with the jewel- 
ry trade, associating himself with his father, 
Tobia Lyon, who was then engaged in the 
diamond-importing business. After the 
death of his father, Mr. Lyon succeeded to 
the business, which he continued until 1903. 
At that time he withdrew from the diamond 
field and started in the credit and mail-order 
business under the style of J. M. Lyon & Co. 
He remained the active head of this concern, 
and in 1923 the business was incorporated as 
J. M. Lyon & Co., Inc. 

Deceased is survived by his widow, Ade- 
laide P. Lyon; two daughters. 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 


for the past week: 
Selling Price 


London U. S. Gov't New York 

Date Official Assay Bars Official - 
Le ee 30 ¥4 67% 65 

ee 30% 67% 65% 
a TES 3025 67% 654% 
oe. Ee 307 67% 654 
ae eee 30% 67% 65% 
ie vektsing 30 $5 6756 65% 
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a Annual Field Day of Maiden Lane Outing Club 











Exciting Athletic Contests and Big Banquet Features of Most Successful 
Affair in History of New York Organization 














Saturday, a cold and dismal day, was far 
from ideal for a picnic, but despite this 
handicap the attendance at the annual Sum- 
mer “gambol” of the Maiden Lane Outing 
Club, held at Oakwood Arms, Staten Island, 
was larger than any affair ever held by the 
organization. The committee, headed by 
George Frey, fought a determined battle 
against the weather man, with the result 
that the program of outdoor sports was 
“eun off without a hitch.” Garbed in heavy 
overcoats and felt hats, the jewelers and 
their friends were determined to invade 
Staten Island at all costs and knowing 
what plans had been made for their comfort 
and enjoyment refused to allow a tempera- 
ture of 48 degrees (almost the lowest on 
record for any June 5) to keep them away. 

It was shortly after nine o’clock on 
Saturday morning when the first motor car 
started towards Staten Island. By 10 
o'clock numerous other machines, including 
a huge sight-seeing bus, loaded down with 
picnickers, had departed for the home of the 
Staten Island Elks. Arriving at Staten 
Island, after a 30 minutes’ trip on the ferry- 
boat, the jewelers and their guests enjoyed 
the journey to the picnic grounds, which 
was reached shortly after 11 o’clock. With 
the arrival of the vanguard, the Elks’ club 
management set out several huge tables 
under a tree, adjoining the baseball diamond 
and in a few moments these tables were 
filled with sandwiches and liquid refresh- 
ments. 


With little or no delay the baseball 
players, and others athletically inclined, 
“jumped” into their field togs and in a few 
moments were out tossing the baseball 
around the diamond or pitching quoits. The 
ball game was started shortly after the noon 
hour with “Billy” Underwood’s aggregation 
opposing another nine chosen by Harry 
Davis. The game was one of the best played 
at these picnics in many years. “Bob” Mc- 
Cullough did the pitching while F. McElgunn 
did the catching for Davis’ nine. Leo Potash 
and “Andy” Anderson constituted the bat- 
tery for Underwood’s team. Although the 
field was wet the game was well played 
and was marked by very little heavy hitting, 
but some excellent field work. It finally 
ended in the seventh inning with Davis’ team 
leading with a score of 10 runs to 4. 

While the ball game was in progress Ray- 
mond Meek was busy handling the quoits 
tournament and it was not until late in the 
afternoon that the winners were finally de- 
cided. The first four teams to finish were 
composed of Perry and Lassner, Greene and 
DeLoisselle, Vanderlip and Leddy, and 
Peixotto and Cashin. 

The tug-of-war contest furnished a great 
deal of amusement and ended after three 
thinutes of pulling, Myron Green’s team 
dragging their’ opponents all over the lot. 
Green’s team was composed of himself and 
Messrs. Anderson, Wirth, Bamberger, 
Hildebrand, Blancard and Betz. 

One of the most amusing contests was 


the hammer and nail race. There were 48 
entries in this contest and each was given 
a small block of wood, a hammer and three 
large iron nails. The following were de- 
clared the winners: McElgunn, Burgess, 
Betz, Thiese, Comfort and Coorts. 

A game known as the “runless relay,” 
which was inaugurated at one of the outings 
several years and which has been a regular 
event on the programs ever since, was 
another source of a great deal of fun. 
Teams of three were lined up at a table on 
which was placed bottles of near beer. The 
first two teams consuming its quota were 














GEORGE FREY, CHAIRMAN OF THE OUTING 
COM MITTEE 


declared the winners. This contest was won 
by Messrs. Martin, Poole and Gordon. The 
team finishing second was composed of 
DeLoisselle, McElgunn and McCullough. 

The next event held was the balloon race. 
Each contestant was given a balloon and 
was requested to blow it up for 30 seconds, 
run a distance of about 30 yards and then 
back to the starting point where they were 
required to break their balloons. This race 
was run in four heats, with the following 
finishing in the order named: Messrs. Ash, 
Sachs, Gallawin, Thiese, McCullough and 
Underwood. 

The last game on the program was the 
candle lighting contest. In this race each 
entry was given a Japanese lantern, a candle 
and a pack of matches. They were required 
to light the candle, place it in the lantern 
and run a distance of about 30 yards and 
back to the starting line, where they were 
to blow out the .candle and return the 
lantern. About 30 jewelers and their friends 
entered this race which was won by the 
following in the order named: Nutt, Frank, 
Lassner and McElgunn. 

While the games were being run off by 
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Sam Bamberger, Charles Tonry, “Artie” 
McGie, “Ray” Meek and “Gus” Hauser, 
assisted by “Jerry” Grant, secretary of the 
club, George Frey, chairman, was busy 
checking up the attendance and making final 
arrangements for the dinner which was held 
in the evening. Mr. Frey reported that 160 
tickets had been disposed of and that prac- 
tically every ticketholder was in attendance. 
This is the largest number of tickets ever 
sold for one of these outings. 

During the afternoon a photographer took 
a group picture, and while the group was 
awaiting the appearance of the “birdie,” 
Chairman Frey told the jewelers and their 
friends that they should calculate the com- 
bined ages and weights of the outing com- 
mittee and from this total subtract the num- 
ber of years these men had been on the 
“Lane.” After this announcement groups 
could be seen gathering on different parts 
of the field making their calculations and 
comparing answers. 


At six o'clock sharp every one of the 
merrymakers were called in from the field 
and adjourned to the banquet hall where 
they were served an excellent menu. 

The tables were arranged beneath the 
balconies and around the side walls of the 
room, leaving the center of the floor for 
the singers and other entertainers. Just as 
the diners were seated they were called upon 
to sing the “Star Spangled Banner,” after 
which George Frey, surrounded on each side 
by members of his committee, requested the 
jewelers and their friends to remain stand- 
ing while he read the list of departed 
members. After this solemn ceremony was 
over the aggregation then partook of the 
meal which was placed before them. During 
the dinner a colored orchestra entertained 
with several musical numbers, vocal selec- 
tions and specialty dances. 


While the menu was being served, Mr. 
Frey also took the opportunity to award the 
prizes to the winners of the various con- 
tests. Each member of the winning base- 
ball team was given a razor set. Those 
who were on the winning team in the tug 
of war contest were also awarded razor 
sets. The quoits players were handed 
tuxedo shirt sets, cigarette holders, knife 
sets and bracelets. The winners of the 
hammer and nail race received mesh bags, 
compacts, bracelets, Waldemar chains and 
scarf pins. The first three winners in the 
candle lighting contest were given buckle 
sets, while the others were awarded cigarette 
holders and cuff links. Buckle sets and 
scarf pins were also given to the winners 
in the balloon races, while the victorious in 
the runless relay received Waldemar watch 
chains. 

In the contest involving the weight and 
age of the committee, and the number of 
years each have served on the “Lane,” Fred 
Cook won first prize and was given a suit 
case. For the second best answer, Alfred 
V. Ansel was given an umbrella; Samuel 
Gram, third, cuff links; Andy Bergess, 
fourth, a compact; Howard Hetherington, 
fifth, razor set; R. H. Booth, sixth, razor 
set; William H. Lenhart, seventh, ring; and 
“Phil” Marenstein, a dress shirt set. 

In another contest which was the closing 
event of the day, Sol Gordon was awarded 





(Continued on page 86) 
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Lazulite in Gem Form Now Coming from Santa Rita, 
Minas Geraes, Brazil 








By George Frederick Kunz 

















BOUT 15 months ago there’ was 
brought to me, from Santa Rita, Minas 
Geraes, Brazil, a blue material, transparent, 
in the form of cut gems and also in frac- 
tured pieces. It was our hope to obtain 
crystals of this material so as to enable us 
to better describe it. Hence no publication 
was made. 

There seems to be no doubt that this is 
lazulite, a hydrous phosphate of alumina 
magnesia and iron, and descriptions of the 
various authorities would thoroughly agree 
with this. 

As this is compact material the hardness 
is 6. Much of the lazulite from Graves 
Mountain, Ga., is fractured and crumbles 
when the hardness test is applied; hence it 
has been stated to have only a hardness of 
5.5. The specific gravity would be approxi- 


mately 3.1. 


The name “lazulite” was given to it on 
account of its dark azure blue color derived 
from the Arabic word azul, meaning the blue 
of the heavens. 

The Santa Rita lazulite coincides with 
lazulite in that it is very pleochroic and in 
that it is deep blue when viewed from one 
direction and pale green when viewed from 
another, manifesting the same _ properties 
when viewed through the dicroscope. 

After remaining for 15 hours in either 
hydrofluoric, hydrochloric, sulphuric or nitric 
acids, it proved to be insoluble in these acids. 

Like all lazulite before the blow pipe, the 
Santa Rita material becomes friable and loses 
color. It is somewhat related to callainite 
from sodolite. In color and transparency it 
resembles the beautiful monoclinic gem qual- 
ity crystals found in Werfen, Salsburg, 
Austria. 

Dr. Kerr, in describing a blue gem mineral 
in THE JEWELERS’ CrrcuLaR, page 67, of 
June 2, 1926, states: 

“The properties listed above fit no gem de- 
scribed by Bauer in his classic test on gem 
stones, nor do they seem to fit any previously 
described mineral. The latter conclusion 
will have to be confirmed when sufficient 
material for chemical work can be secured.” 

But my late esteemed friend, Bauer, in his 
Edelstein Kunde, page 403, does describe 
lazulite thoroughly, stating that it has a 
specific gravity of 3.1 sinking into a liquid 
of specific gravity 3. Although it is not 
listed in the list of blue stones, page 568, 
neither for that matter is Benitotite, also a 
blue gem, and other materials. 

Lazulite was known for its blue color even 
in the ancient times, occurring in gem form 
in antique jewelry, notably a gold armlet in 
the British Museum from the Oxus River 
which contains a lazulite gem. 

There is in the Santa Rita material ex- 
amined by me an almost absence of cleav- 
age coinciding with the lazulite from other 


localities. 

* Research Curator, Previous Stone Collection, 
American Museum of Natural History. . 

1 Emanuel Goldman, the lapidary. 


Levy and Lacroix, in Win. Roches, Page 
229, 1888, describe a lazulite blue material 
from Tijuco, Minas Geraes, Brazil, with a 
refractive index of A 1.603 B 1.632 Y 1.639. 

The Santa Rita material is biaxial as is 
the lazulite of other localities. 

Coinciding with lazulite, the hardness of 
the new material is full 6 as it faintly 
scratches very compact Persian Turquoise 
as does the Werfen material and the com- 
pact Graves Mountain material. 

The lazulite color is not entirely that of 
sapphire, but more closely resembles the 
deep color of the artificial copper sulphate. 

This occurrence of lazulite simply means 
a reoccurrence from an adjoining locality in 
3razil, and perhaps from the original lo- 
cality. The Tijuco material may have come 
from Santa Rita and the Santa Rita material 
may have come from Tijuco as the locality 
of minerals are frequently given as being 
found at the place they are purchased being 
really brought there by the purchaser and 
the buyer believing that they were found 
where he purchased them. 

Lazulite is one of the phosphates closely 
allied to turquoise and variscite. 

Lazulite has been frequently mentioned in 
the literature. The following list of descrip- 
tions from Dana shows that its beautiful 
color was recognized by many authors un- 
der various names: 


(From A System of Mineralogy—James 
Dwight Dana. P. 798-9) 
LazuLiteE. Himmelblau Fossil von 
Steiermark (Styria) Widenmann, 
Bergm. J., 346, Ap. 1791; Smalteblaue 
F. von Vorau, Schrift. Ges. N. Berlin, 
9, 352, 1791; Naturliche Smalt; Berlin- 
erbalu, Eisenblau (= Vivianite) ; Berg- 
blau (= Chrysocolla) ; Unaechter La- 
surstein (= False Lapis-Lazuli), Stiitz, 
Finricht. Nat. Wien, 49, 1793; Lazulit 
= Kieselerde + Thonerde + Eisenerde, 
Klapr., Schrift. Ges. N. Berl., 10, 90, 
1792, Beitr. 1, 197, 1795. Dichter blauer 
Feldspath (fr. Krieglach, Styria), 
Klapr., Beitr., 1, 14, 1795; Lazulith 
Klapr., Beitr., 4, 279, 1907. Blue Spar, 
Blue Feldspar. Wahrscheinlich n. Foss. 
aus d. Salzburgischen, Siderit, v. Moll, 
Jahrb. B. H., 4, 71, 1799 (with bad 
anal. by Heim); Mollit Haberle, 
Handb., 1804; = Lazulith Mohs, Null 
Kab., 1, 427, 1804. Blauspath Wern. 
Voraulite Delameth., Min. 1812. Azur- 
ite Jameson, Min., 1, 341, 1816. Phos- 
phorsaure Thonerde, etc., Fuchs, Schw. 
J... 24, 373, 1818. Klaprothite Beud., 
Tr., 464, 1824: Klaprothine id., 2, 576, 
1832. 


It is my. intention to describe this occur 
rence of lazulite as a new occurrence or re- 
occurrence in the Annual Report on Precious 
Stones for Mincral Industry which natu 
rally: will not appear until the end of the 
year. 

No. one more than myself would. like to 
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see a gem, and a fine one, named after my 
esteemed friend, the distinguished mineral- 
ogist and geologist, Dr. Charles A. Berkey, 
and we hope there will be one soon. ' 

In Chapter 11, Page 191 of “Gems and 
Precious Stones of North America,” the 
author gives the following: 

“Lazulite is found in dark blue crystals 
and crystalline masses at Crowder’s and 
Chubb’s Mountains, Gaston County, and at 
Coffee Gap, Sauratown, Stokes County, 
North Carolina. At Graves Mountain, Lin- 


.coln County, Georgia, however, are found 


the finest sky blue and dark blue crystals 
known, often measuring from ™% to 2 inches 
in length and quite compact and of very 
good color. Its hardness is 6 and its specific 
gravity is 3.122. This mineral would make 
an opaque gem or an ornamental stone as 
the color, though lighter is often as rich as 
that of lapis lazuli for which it was mistaken 
when first found.” 

This is probably the first reference to it 
as a gem as the author made a complete 
study of all minerals that might have a 
gem value. 

In the American localities lazulite was 
always opaque, but the Werfen Salsburg 
and the Tijuco lazulite was always trans- 
parent. 








Annual Field Day of Maiden Lane 
Outing Club 
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a watch and Edge watch chain; J. Thiese, a 
flask; J. G. Messner, comb and brush set; 
J. J. Kilmartin, gold ring; R. H. Booth, 
dress shirt set; W. J. Richards, knife set; 
Sam Brager, diamond scarf pin, and Paul 
Daniels a knife and chain. 

Before the dinner came to a close Presi- 
dent Peck arose and after expressing his 
opinion that this was the best outing that 
the club had ever held, ordered three rousing 
cheers for the committee which were cheer- 
fully given. 

The committee which will be in charge of 
the 1927 outing include William G. Len- 
hart, L. P. Leddy, Irving Broder, A. H. 
Betz, J. J. Schneider and H. E. Cashin. 
After the dinner had been served many of 
the jewelers and their friends left for their 
homes while others remained to talk over 
the events of the day and to commend the 
committee for its excellent arrangements. 
This outing will long be remembered as 
one of the most enjoyable affairs which 
the “boys on the Lane” have staged. 








Ik. D. L. Smith, 670 E. 105th St., Cleve- 
land, O., who has conducted a jewelry and 
optical store at the above address for the 
past 13 years, has sold the watch repair and 
jewelry departments to Warren Rogers, who 
has been manager of the watch-repair de- 
partment for the past six years, and is known 
as one of the most expert watchmakers. in 
the city. Mr. Smith will continue’ at the 
same location and will devote his entire time 
to the optical department, which, he informs 
‘1s, on account of his rapidly increasing busi- 
ness, makes this change necessary that he 
might better serve his- optical clientele in 
that locality. 
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Platinum Case Before Federal Trade Commission 








Hearing on Complaint Against Use of Name “Double A  Platinum’— 
Defendants Are Out of Business But Are Fighting Case As 
Matter of Principle 

















WaSHINGTON, D. C., June 3.—Whether the 
stamp “Double A Platinum” rightfully may 
be used on an alloy containing only 80 per 
cent. platinum, is the issue involved in the 
Federal Trade Commission’s complaint 
against the Double A Platinum Works, of 
New York City, on which the commission 
heard final argument on Monday. The com- 
mission’s attorney, Mr. ‘Miller, did not con- 
tend that introducing alloys into platinum 
for jewelry purposes was improper, but he 
did hold that stamping as “Double A,” a 
platinum alloy of the proportions used by the 
Double A Works, was deceptive. 

The commission was informed by Mr. Mil- 
jer that the Double A product contains not 
more than 80 per cent. platinum and in some 
cases as low as 70 per cent. The Double A 
alloy, according to an analysis made by the 
Bureau of Standards, contains 78.6 per cent. 
platinum, 6.36 per cent. iridium and 14.90 per 
cent. palladium by weight; and by bulk, 70.5 
#é*r cent. platinum, 5.5 per cent. iridium and 
24 per cent. palladium. These metals are all 
the same color and cannot be distinguished 
by the naked eye, said Mr. Miller. 

Referring to testimony taken in the case, 
Mr. Miller said that many jewelers do not 
use palladium and look upon it as an inferior 
metal and as an adulterant in fine jewelry, 
although it belongs to the platinum group. 
Mr. Miller quoted the testimony of E. H. 
Hufnagel, a retail jeweler and former presi- 
dent of the American National Retail Jewel- 
ers’ Association, to the effect that the stamp 
“Double A” platinum leads the customer to 
helieve that the article contains only pure 
platinum. He also pointed out that the 
A. N. R. J. A. standard provides that an 
article stamped platinum should contain at 
least 90 per cent. pure platinum. 

Mr. Miller maintained that if an alloy is 
needed, iridium should be used, as it dis- 
places platinum to the smallest extent. Com- 
missioner Nugent inquired whether platinum 
is of such a character that it cannot be made 
up without an alloy. Mr. Miller replied that 
in certain types of jewelry, where hardness 
is necessary, an alloy is advisable, but that 
in watch cases, rings, etc., the pure metal 
may be used. He admitted that such arti- 
cles are not as durable as when an alloyed 
platinum is used. 

When asked for a list of their customers, 
the Double A Platinum Works stated that 
this would not be furnished unless the com- 
mission signed an agreement that the evi- 
dence acquired from them would not be used 
in this proceedings, Mr. Miller stated. 

The commission was informed by Meyer 
Britwitz, attorney for the Double A Plati- 
num Works, that the firm is now out of busi- 
ness, and that its liquidation will be legally 
completed when a case pending in the New 
York Supreme Court is decided and certain 
accounts are settled. Mr. Britwitz stated 
that the firm does not come before the com- 
mission, therefore, to fight for its existence, 
but in support of a principle. He explained 


that the “Double A” Works were manufac- 
turers of jewelry findings and sold only to 
manufacturing jewelers. Both sides agree, 
he asserted, that pure platinum is useléss and 
is hardly ever made that way. 

Referring to Mr. Hufnagel’s testimony, 
Mr. Britwitz pointed out that the witness is 
a former president of the American National 
Retail Jewelers’ Association and that that 
association has been foremost in the fight 
against the Double A Platinum Works. He 
declared that the association’s standard is 
not proper. Providing merely that the arti- 
cle shall contain not less than 90 per cent. 
platinum, it permits the use of copper or 
nickel as an alloy to the extent of the other 
10 per cent., he explained. 

Mr. Britwitz stated that the Double A 
Works used palladium and iridium as alloys 
and: that the use of more palladium than 
iridium did not cheapen its product. He ex- 
plained that platinum is regarded as the aris- 
iocrat of all precious metals because it is 
stable under all conditions and will not 
oxidize. Iridium and palladium belong to 
the platinum group, but will oxidize, he said. 
The presence of 10 per cent. iridium will 
show the characteristics of iridium in a plati- 
num alloy at 900 to 1,100° C.; whereas, he 
asserted, an alloy containing up to 25 per 
cent. palladium will retain the characteristics 
of platinum at any temperature. He admitted 
that there is a limit to the use of either 
iridium or palladium as an alloy. 

In support of his statement that the use of 
palladium in the percentage employed by the 
Double A Works does not cheapen their 
product, Mr. Britwitz stated that during two- 
thirds of the time in the past 10 years pal- 
ladium has been higher in price than pure 
platinum, and that more recently, iridium has 
dropped in price from $420 to $150 an ounce. 


- Mr. Britwitz referred in favorable terms to 


the New York State law, which provides that 
an article stamped platinum must be made up 
to the extent of 95 per cent. of metals be- 
longing to the platinum group. 

“Double A” was stamped by the respondent 
only on its wedding rings and on sheet metal, 
Mr. Britwitz stated. He contended that a 
metal may be stamped and designated by the 
dominant metal that is present and that the 
Double A Works had the right to call its 
alloy platinum. He pointed out that that is 
the way a good many metals are universally 
known. In conclusion, he stated that in the 
alloy employed by the respondent platinum 
dominates in large proportions, the charac- 
teristics of platinum are retained, and for 
that reason it may be called and stamped 
platinum. The purpose in so stamping the 
metal, he declared, is to convey the idea that 
it is a commercial platinum and not a chem- 
ically pure platinum. 

W. W. Sheppard, the commission’s trial 
examiner in this proceedings, submitted a 
report in which he stated that the public has 
little knowledge of the alloys used in the 
manufacture of platinum jewelry and that 
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there is nothing to indicate or to inform the 
public on the jewelry manufactured by the 
Double A Works that its alloy is composed, 
in addition to platinum, of from five to 10 
per cent. iridium and from 10 to 20 per cent. 
palladium. He pointed out that many of the 
leading jewelers, Tiffany & Co. of New 
York, for instance, do not stamp their jewel- 
ry in any manner, except with the firm name, 
thus relying upon the reputation of the firm 
for the sale of their various articles to the 
public. 

“Jewelers themselves do not agree as to 
what constitutes the best alloy for platinum,” 
states Examiner Sheppard’s report. “Dif- 
ferences of opinion exist in the trade as to 
whether platinum should be alloyed with pal- 
ladium only, iridium only, or with both pal- 
ladium and iridium in varying proportions. 
Some manufacturers and dealers advocate the 
use of iridium; others have made use of plat- 
inum. It has been found out by experience 
that the addition of iridium to platinum in- 
creases the price of the resulting alloy, while 
the addition of palladium to platinum reduces 
the vaiue of the resulting alloy. 

“A large number of manufacturing jewel- 
ers throughout the country advocate adding 
iridium to platinum. Iridium added to plati- 
num hardens it, makes the resulting alloy 
more workable, improves the color and gives 
better satisfaction when said resulting alloy 
is manufactured into articles of jewelry. 

“Many among the jewelry trade consider 
palladium to be inferior as an alloy to either 
platinum or iridium for jewelry purposes as 
« hardening agent, and that the palladium 
used by respondent in its alloy has the effect 
of reducing the value of the alloy and hence 
reducing the value of the articles manufac- 
tured from said alloy. 


“There are many manufacturing jewelers 
in the trade who sell articles of jewelry made 
of 90 per cent. platinum and 10 per cent. 
iridium, and who stamp such articles as 
‘platinum.’ 

“Many among the purchasing public are in 
the habit, when making purchases of articles 
of jewelry, of examining said articles for 
some sign, mark or stamp indicative of the 
degree of gold, silver, or other metal con- 
tained therein. Such a custom on the part 
of the public has led to gold articles being 
stamped with a sign, such as 14K or 18K. 
and silver articles as ‘Sterling.’ Respondent, 
following this custom, stamped its wedding 
rings and sheet metal ‘Double A Platinum,’ 
and many among the purchasing public, see- 
ing such stamp, believe such articles to be 
manufactured of the purest quality platinum 
known.” 








Edward N. Herbster, who has been asso- 
ciated with the Elgin National Watch Co., 
Elgin, Ill., for 25 years, and lately comp- 
troller of the plant, has been appointed gen- 
eral superintendent, after serving as acting 
superintendent since the death of Israel 
Hatch. De Forest Hulburd, president of the 
company, last week announced the appoint- 
ment. Mr. Herbster entered the watch com- 
pany employ in the general offices, becoming 
purchasing agent and advancing through va- 
rious executive positions until his appoint- 
ment as comptroller, April 1, 1910, and finally 
to that of acting superintendent on April 8 
of this year. 











Mr. and Mrs. Arthur Henius left last 
week for Battle Creek, Mich., for a month’s 
stay. 

Mr. and Mrs, Ralph G. Ostby have opened 
their country home at Warwick Neck for the 
season. 

A mortgage for $8,000 against property 
of Jacob Kotler has been discharged by W. 
B. Newton. 

Stanley Gidden, of the Triangle Jewelry 
Co., left last week for an extended trip 
to the Pacific Coast. 

Mr. and Mrs. Henry G. Thresher re- 
turned the past week from an automobile 
trip to Fryeburg, Maine. 

H. Fellman & Sons, Inc., 124 Main St., 
Woonsocket, are celebrating their 40th anni- 
versary by a special sale. 

St. Onge’s, 41 Broad St., Pawtucket, has 
increased the stock in its graduation and 
wedding gifts department. 

Rueben Cohen, of the Chicago office of 
the George H. Cahoone Co., is at the firm’s 
factory, this city, for a short stay. 

Mr. and Mrs. Ashbel T. Wall, Jr., have 
returned from New York, where they have 
been spending a few days with relatives. 

Roy E. Curley, formerly with the E. W. 
Bliss Co., Brooklyn, N. Y., is now associated 
with the E. A. Eddy Machinery Co., Inc., 
of this city. 

Mr. and Mrs. Goddard Schoenhardt, who 
have been spending the Winter in Florida, 
have returned and are at their country place 
at Hillsgrove. 

The General Exporting & Manufacturing 
Co., which has been located at 36 Garnet 
St., this city, for a number of years, has 
removed to Newark, N. J. 

Mr. and Mrs. A. Tingley Wall closed their 
home on George St., this city, last week 
and have gone to their Summer place at 
Watch Hill for the season. 

Walter Lederer has been appointed a mem- 
ber of the municipal committee to arrange 
for a parade at the Independence Day cele- 
bration. 

Joseph W. Blaine, of Newport, was added 
to the directorate of the New England 
Horological Institute at the recent annual 
meeting held at Milford, Mass. 

Mr. and Mrs. Harris Fellman, of Woon- 
socket, have announced the engagement of 
their daughter, Miss Bessie G. Fellman, to 
Boris Fellman, of West Rutland, Vt. 

The Dickson Mfg. Co., manufacturing 
jewelers, have removed from 104 Point St., 
to 116 Chestnut St., where it will have con- 
siderable more floor space than before. 

Frank H. Meyer, Providence representa- 
tive of the White Metal Rolling and Stamp- 
ing Corp., spent a part of the past week 
at the firm’s plant in Brooklyn, N. Y. 

Leo Grossman has leased from Thomas 
A. O’Gorman, Jr., the store at 91 Eddy St. 
for eight years, from March 1, 1926, with 
the privilege of renewal for five years. 

Mr. and Mrs. Ralph K. Stone and children, 
with Mr. and Mrs. John H. Stone, motored 
to Alton Bay, Lake Winnepasaukee, N. H., 
for over the last week-end and the holiday. 

George O. Jordan, of North Attleboro, 


who was recently granted a patent on a de- ° 
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sign for an_ ecclesiastical medal, has 
assigned it to the J. R. Feeley Co., of this 
city. 


Damage estimated at more than $300 was 
caused. the other night by the bursting of a 
sprinkler head in the stationery plant of the 
E. L. Freeman Co., on Mill St., Central 
Falls. 

P. W. Tourjee has been adding to the 
equipment of his watch repairing store, 
Main St., Hope Valley, and is now keeping 
open Tuesday and Saturday nights until 8 
o’clock. 

Earl R. Mulchahey, engine turner and 
brocader, has removed his plant from 95 
Chestnut St. to larger quarters, 122 
Clifford St., where he will have increased 
facilities. 

Mr. and Mrs. Russell Grinnell left last 
week for their country estate in Exeter, 
R. I. They contemplate spending some time 
this Summer on their new boat, Rugosa 2nd, 
cruising. 

A decree of dissolution of corporation was 
entered last week by Presiding Justice 
Willard B. Tanner in Superior Court on the 
petition of Leonard J. Hellman against L. 
J. Hellman Co. 

Heller & Co., removed their office and 
factory from 36 Garnet St., the past week, 
to larger quarters at 116 Chestnut St., where 
they will occupy the plant formerly used 
by Tuttle & Stark. 


Henry D. Sharpe, president of the 
Brown & Sharpe Mfg. Co., was re-elected 
treasurer of the National Unitarian Lay- 
men’s League at the annual meeting in 
Boston last week. 

Clarence N. Quinn, of Quinn & Co., was 
chairman of the committee of the Rhode 
Island State Trapshooting Association for 
the sixth annual championship contests on 
Friday and Saturday. 


Among the members of the committee 
directing the membership enrollment cam- 
paign of the Miriam Hospital this week are 
the following: Paul Paris, Samuel Markoff, 
Col. Joseph Samuels, Walter Sundlund, 
and Samuel Workman. 

Among the contestants in the Memorial 
Day golf tournament at the Pawtucket Golf 
Club under the auspices of the Rhode Island 
Golf Association were Charles Shartenberg, 
Albert S. Vennerbeck, Ned C. Stiles and 
Albert W. Rogers, Jr. 

The case of J. G. Nicholas & Co, against 
the Rhode Island Metal Products Corp., was 
heard before Presiding Justice Willard B. 
Tanner in Superior Court on Saturday and 
damages assessed and decision entered for 
the plaintiff for $341.60. 


Frank Zolodo, formerly a member of 
Zolodo & Ronay, of New York, has re- 
cently started in business at 144 Pine St., 
this city, under the firm name of the 
Standard Jewelry Co., doing diamond set- 
ting and special order work. 

The case of Kaufman Bros. against William 
Diamond, was called in the civil session of 
Sixth District Court before Judge Rueckert 
the other day on debt on judgment. After 
a hearing on the defendant’s motion, the de- 
fendant was released from arrest and his 
bail discharged; decision being entered for 
the plaintiff for $160 and costs. 

At the annual session of the Imperial 
Council of the Ancient Arabic Order 
Nobles of the Mystic Shrine, at Philadel- 
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phia last Wednesday, Clarence M. Dunbar, 
of the Cook, Dunbar, Smith Co., of this 
city, was elected Imperial. Deputy Potentate, 
the second highest office in the order. 

M. R. T. Co., Inc., to be located at 118 
Empire St., this city, for the purpose of 
dealing in jewelry at wholesale, was granted 
a charter Wednesday under the laws of 
Rhode Island, with an authorized capital 
of 100 shares of common stock without par 
value. The incorporators are Richard 
Tasca, Michael Radoccio, Evandro R. 
Radoccio and Carlo Tasca. 

Among the subscribers the past week to 
the annual fund for the support of the Lake- 
side Preventorium were the following: 
Silverman Bros., Jules P. Goldstein Co., 
Mrs. Henry A. Kirby, Alfred K. Potter, 
Mrs. William A. Viall, George Briggs, Mr. 
and Mrs. Henry D. Sharpe, Charles A. 
Russell, Mrs. Arthur O. Ostby, Henry 
Fletcher, Mrs. Frank W. Matteson, The 
Outlet Co., and Sigmund Lederer. 


Frederick A. Jones, receiver for the 
manufacturing jewelry concern of Flint, 
Blood & Co., Inc., has issued notices for all 
creditors to file their claims at his office, 
504 Industrial Trust building, this city, on or 
before July 19, which shall be allowed or 
disallowed by Sept. 18, notice of action 
thereon to be sent to all creditors within 10 
days thereafter, and all whose claims have 
been disallowed, in whole or in part, shall 
have until Dec. 11 to institute suit. 

The Silver Tongue, the Gorham Mfg. 
Co.’s plant publication, was distributed the 
past week and like its predecessors is a 
model of typographical work. It is well 
edited and contains an abundance of crisp 
and pithy items as well as much general in- 
formation concerning the company and its 
plant. In its leading article the late John 
I*, P. Lawton, for many years secretary of 
the concern, is excellently portrayed. It was 
printed by the company’s own printing de- 
partment. 

At the annual meeting of the Scottish 
Rite Masons of Rhode Island last week 
among the officers elected were: J. Arthur 
Clem as Junior Warden and Robert I. Dur- 
fee as Master of Ceremonies of Solomon’s 
Grand Lodge of Perfection; Adelbert E. 
Place as Master of Ceremonies of Rhode 
Island Council, Princes of Jerusalem, and 
Norris G. Abbott, Jr., as Master of Cere- 
monies of Rhode Island Chapter of Rose 
Croix. The latter’s father officiated in the 
installation as Grand Marshal. 


The monthly dinner and business meeting 
of the Outlet Buyers-Managers Club was 
held last Thursday evening at the Biltmore 
Hotel. After the business meeting William 
Smith, as master of initiation, inducted .one 
new member, Arthur Gonyea, into the or- 
ganization. The following officers were in- 
stalled for the ensuing year: President, 
Alfred E. Darby; vice president, Irwin F. 
Forbstein; secretary, D. W. Edwards; 
treasurer, Benjamin Markowitz; marshal, 
Edward M. Donovan. Mortimer L. Bur- 
bank was master of installation ceremonies. 

Among the jewelry buyers reported in this 
city and vicinity the past week were the 
following: Mr. Bueller, of D. Lisner & 
Co., New York city; Messrs. Kaskell and 
Hirsch, of Wiener Bros., New York city; 
S. P. Myers, of S. P. Myers & Co.. Mon- 
treal, Que.; Messrs. Grauer and Brown, of 
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M. J. Grauer Co, New York city; Louis 
Weinstock, of Cohn & Weinstock, New 
York city; Messrs. Reynolds and Kime, of 
S. H. Kress & Co., New York city. 

Charles B. Donle has commenced the 
erection of a new dwelling house on Strath- 
more road, Englewood. 

Mr. and Mrs. Howard L. Carpenter left 
last week for Buttonwoods to open their 
seaside cottage for the Summer. 

A mortgage of $12,500 against property of 
'rederick W. Aldred has been discharged by 
the Rhode Island Hospital Trust Co. 

The regular meeting of the directors of the 
Manufacturing Jewelers’ Board of Trade 
will be held Friday, June 18, at the Turks 
Head ‘Club. 

A. Leo Kilkenney, of the Strathmore Co., 
was in Philadelphia and Atlantic City the 
past week with Palestine Temple of the 
Mystic Shrine. 

Arthur Henius has been named as one 
of the liquidators of the National Exchange 
Bank which has been absorbed by the In- 
dustrial Trust Co. 

George E. Hallock has recently started a 
general wholesale business in novelties, art 
and gift goods at 923 Westminster St., under 
the firm style of the Providence Novelty 
Co. 

Edward M. Wheeler, manager of the 
Providence office of the National Jewelers’ 
Board of Trade, called upon the trade 
through central Massachusetts the past week 
in the interests of the Board. 

Ernest W. Regester, a silver chaser for 
upwards of 44 years with the Gorham Mfg. 
Co., recently retired and will spend the Sum- 
mer at Quonochontaug Beach. His asso- 
ciates presented him with a fine traveling 
hag. 

An interdepartment baseball league of 
four teams is being planned at the Gorham 
Mfg. Co., to play games every Wednesday 
and Friday evening at 6 o'clock, to be 
hnown as the factory, bronze, office and 
production teams. 

At the annual meeting of the Rhode 
Island CreditgMfen’s Association last week 
among the meters elected to the board of 
directors were’ Theodore A. Droz, of the 
E. H. Lohrmaf Co.; Ralph L. Griffith, of 
R. L. Griffitly & Son Co., and A. A. Wain- 
wright, of the Gorham Mfg. Co. 

Walter FE. Hatch is now connected with 
the concern of Hamilton & Hamilton, Jr., 
Inc., and will represent the house on the At- 
lantic Coast from Philadelphia, south. Mr. 
Hatch is well known in the southern terri- 
tory, as he was previously connected with 
the Chas. E. Hancock Co. for a number of 
years and had charge of their New York 
office. He will carry the Hamilton & Ham- 
ilton line of chains, and will also have the 
new sterling silver white stone line which 
was recently purchased from the Hancock 
company. 


Association of Elmer E. Hague for more 
than a decade in the jewelry business in 
Jacksonville, with the V. E. Jacobs Co., has 
been announced by V. E. Jacobs, president 
of the company. Mr. Hague has not only 
been prominently connected in the jewelry 
business, but has taken a leading part in 
American Legion activities, having been 
Chef de Care of the Forty and Eight Society 
of the legion. He is a member of the Cham- 
ber of Commerce and Junior Chamber. 
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Marriage intentions have been filed at City 
Hall by Abraham L. Aaron, 624 Warren St., 
jewelry salesman, and Mary Cohen, 106 
Waumbeck St. 

James S. Blake, a foremost figure in Ma- 
sonic circles, took part in the celebration at 
Philadelphia last week when a big army of 
Shriners invaded the city and shared in the 
Sesquicentennial program there. 

A daring attempt to rob the show window 
of the store owned by John Simpson at Har- 
vard Square, Cambridge, was frustrated by 
passersby early the morning of June 1, when 
attention was called to the window by the 
sound of broken glass. Police officers, near- 
by, ran to the store, but no one was in sight 
when they appeared. Inside the window was 
found a brick, but no articles had been stolen. 

Many friends and business associates took 
part in the celebration last week by Mr. and 
Mrs. David Nemser of their 25th wedding 
anniversary. The event took place at the 
Nemser home, 60 Chestnut Hill, and was 
marked by many gifts and floral contribu- 
tions from the host of well-wishers. Mr. 
Nemser is one of the leading wholesale 
jewelers in this city and enjoys a high repu- 
tation in the trade. 

Jewelers in the Jewelers and the Wash- 
ington buildings received a big scare when a 
large drug store in between was swept by 
fire causing damage estimated at $100,000. 
Owing to energetic action by the firemen the 
flames did not extend to either of the ad- 
joining buildings, but dense smoke filled the 
structures. The store had been closed for 
the night and the fire was not detected until 
the next morning. The jewelers suffered no 
material damage though greatly inconveni- 
enced by the smoke and water. 

Suspected of breaking into some jewelry 
store between Boston and Fitchburg, a col- 
ored man was arrested in Waltham by Pa- 
trolman Mogan and held as a_ suspicious 
person. The man was found at the station 
of the B. & M. and was carrying a heavy 
bundle. As he could not give a satisfactory 
explanation he was taken to the police sta- 
tion, where he gave his name as Andrew 
Johnson, 24, of 79 Castle St., Boston. The 
prisoner’s pockets were filled with all sorts 
of watches, chains, magnifying glasses, spec- 
tacles and about $18 in money. Included in 
the lot were a gold watch, six ladies’ white 
gold wrist watches and numerous small ar- 
ticles. Johnson said he had been in Fitch- 
burg where he bought the bundle from a 
stranger. He is being held until the police 
have completed a thorough investigation. 











Alex. Olson, whose main store is at 247 
William St., is selling out the stock at his 
branch store, 279 E. Genesee St., prepara- 
tory to closing it up. 

Charles Mauerman, who entered the re- 


tail jewelry business at 1369 Fillmore 
Ave., about four years ago, has moved 
from that location to 3144 Main St., in a 
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rapidly growing section of the city not 
previously served by a jeweler. 

Charles T. Evans of Brayton’s, Inc., 
spent the week end in New York city on 
business, leaving Buffalo Friday night and 
returning Monday morning. 

Harry C. McCormack, of T. C. Tanke, 
Ine., accompanied by his wife and daughter, 


left Saturday night for Montreal, via 
steamer from Charlotte, to attend the 
Kiwanis International convention in the 


Canadian metropolis. Following the con- 
vention a visit will be paid the Saguenay 
River district and Quebec City. The trip 
will consume 10 days. 











The Grogan Co, exhibited some of the 
cups which were won at last week’s Horse 
Show of The Allegheny County Club. A 
large number of well-known persons in 
social and business life were attracted to the 
gathering. 

C. Glenn Sipe of Sam F. Sipe and Mrs. 
Sipe and also a sister of the latter will sail 
for Europe next month, Mr. Sipe going 
abroad primarily on a diamond buying trip. 
He will then tour the continent accompanied 
by his party. He will be gone for about two 
months. 

At the meeting of the members of the 
Retail Credit Men’s Association to be held 
Monday night, June 14, there will be a dis- 
cussion of the subject, “does the lease ac- 
count have any bearing on the manner in 
which the thirty-day accounts are being 
paid.” As this subject has some bearing on 
the credit jewelry business, the credit jewel- 
ers of the organization are expected to be 
out in large numbers. 

A. A, Gillespie, of Gillespie Bros., expects 
to sail this month for Amsterdam to buy 
diamonds. Mr. Gillespie says that a recent 
check showed that 40,000 persons pass 
through the Jenkins Arcade daily and that 
approximately 25,000 pass the store entrance 
in Fifth Ave. the main entrance, however, 
being in the arcade. He also says that twice 
as many persons now visit the store as for- 
merly. This concern was on the second floor 
for 30 years. 

The members of the Credit Merchants’ 
Association, composed of credit jewelers, 
held a meeting last week attended by a rep- 
resentative of a protective concern, to take 
up the question of the numerous window 
smashings which has been going on in Pitts- 
burgh this year. It is declared that no less 
than 10 or 12 windows have been broken in 
Smithfield St., alone, covering a period of 
a few months. The purpose of the confer- 
ence was to have a more thorough under- 
standing about taking charge of the premises 
of jewelers, which are served by the persons 
paying for the protection. Some question 
had arisen over the subject of placing a 
watchman at a store where a window is 
smashed until such time as the jeweler ar- 
rives to open business for the day. It was 
stated that a thorough understanding was 
reached concerning the matter. It also was 
stated that there should be constant police 
protection in the downtown district. Most 
of the smashing occurs between 6 and 7 A. M. 
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Find out what the public wants 
—then supply that want 


, HERE hasn't yet been discovered a way to sell 
[  soveing to anybody who didn’t first have an idea 
he wanted to buy it. 

Where do people get these ideas to buy? From many 

sources; from what other people say, from advertise- 

ments; articles in magazines and newspapers; from see- 

ing it in homes of other purchasers. Sometimes they just 

see it in a store, and buy it. 


Today millions of people are getting the idea to buy 
Itarly American things. ‘This idea is being nurtured by 
newspapers, magazines, books, movies, museums, interior 
decorators, architects, leading stores—in fact, through 
every avenue of public influence. 


The public is buying chairs, tables, chests, beds, pictures, 
wall-papers, draperies, rugs, china, houses—a world of 
things—all based upon the Early American idea. 


Happily this dominant idea—this tremendous buying 
urge—is now linked to merchandise you sell—Sterling 
Silver Tableware—through the introduction of the 
KARLY AMERICAN STYLE in “Treasure” Solid Silver. 


In this new pattern the full power of this great move- 
ment has been artfully captured, for it takes its inspira- 
tion direct from the spoon patterns made by our early 
American silversmiths—preserving those quaint and dis- 
tinctive features that correctly express the Early 


American style in silver flatware. 


That the EARLY AMERICAN STYLE in “Treasure” 
silver is creating a sensation is really not surprising— 
because it is simply providing the people with what they 
want. It just*fits into their idea of what they want to buy 


—Early American. 


lf you have not received your copy of the 
‘Early American” brochure please write us. 


Treasure 
TRADE Be MARK 


ROGERS, LUNT & BOWLEN CO. 





Silversmiths ~, Creators of Distinctive Tableware eee Races ’ 
“The Early American Style’ comes either plain 


GREENFIELD‘\, MASSACHUSETTS fs 


Member of the Sterling Silversmiths’ Guild of America 


engraved to suit individual tastes. Both 
styles are based on historic precedent. 
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Standards as to T was announced 
last week by the 


Sil F ree 
ilver Flatware Now Department of Com- 


in Effect merce under date of 
June 2, that the recommendations made by 
the jewelry and silverware trades in regard 
to the simplified practices covering sterling 
silver flatware had been signed and returned 
by a sufficient number of manufacturers, 
distributors and users to insure its approval 
by the industry, as a whole. The depart- 
ment, therefore, is in a position to announce 
that the “Sterling Silver Flatware Simplified 
Practice Recommendation” is to be con- 
sidered as effective forthwith. 

The recommendations in question were 
lirst adopted at a meeting by the various 
branches of jewelry trade held in Wash- 
ington, March 2, and were based on recom- 
mendations previously made by the Sterling 


Silverware Manufacturers’ Association 
(now the Sterling Silversmiths Guild). 
The recommendations were published in 


full in THE JEWELERS’ CrRCULAR of March 
3 and the full report of the meeting at 
Washington appeared in THE JEWELERS’ 
CircuLAR of March 10. 


A? a meeting in 

New York last 
week, between repre- 
sentatives of the man- 
ufacturing and retail organizations of New 
York, Newark and vicinity, what are believed 
to be final arrangements were made with rep- 
resentatives of New York University for the 
establishment of a jewelry class in that in- 
stitution. It is hoped that the course will 
begin in September and full announcement as 
to it will be made by the university at a later 
date. 

The course as finally decided on will start 
in a somewhat simpler form than was at first 
contemplated. Instead of the very ambitious 
program originally outlined, which would in- 
clude not only a course in jewelry designing 
and modeling but a shop course, courses in 
the history of design, in gemology, lapidary 
work, etc., a beginning will be made with 
the establishment of classes in jewelry de- 
signing and modeling alone. For it was 
found impossible at the present time to obtain 
the proper quarters, the proper instructors 
and the funds necessary to carry out the pro- 
gram completely in time to begin next Fall. 
But it is hoped with the start made and the 
jewelry class actually established in the uni- 
versity, the trade will be able to broaden the 
scope of the course at a later date to take 
in all lines of instruction originally consid- 
ered. It was deemed better to obtain the 
entering wedge at this time and establish the 
course now than to wait for a year or more 
in the hope of starting it on the broader lines 
first contemplated. 

In addition to the instructor in charge of 
the regular department of the university, the 
students will have the benefit of a special in- 
structor in wax modeling selected by th 
trade, and also the benefit, the advice and 
criticism of experts from the manufacturing 
trade who will personally visit the class and 
inspect the individual work of the students. 
It is expected that a large number of scholar- 
ships to this course will be offered through 
the National Jewelers Board of Trade, the 
Jewelry Crafts Association, the Newark 
Jewelry Manufacturers’ Association, the New 


The Jewelry 
Class in New York 
University 
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York Retail Jewelers’ Association and other 
hodies of the industry. 

The course will be run under the Fine Arts 
Department of New York University, with 
the aid of an advisory committee from the 
jewelry industry, consisting of P. J. Coffey, 
president of the National Jewelers Board of 
Trade; Walter P. McTeigue, president of 
the Jewelry Crafts Association; Herbert L. 
Farrow, of the Newark Jewelry Manufac- 
turers’ Association; Harry C. Larter, chair- 
man of the Jewelers’ Vigilance Committee ; 
Jonas Koch, president of the New York 
Wholesale Jewelers’ Association; Alexander 
Vincent, secretary of the Sterling Silver- 
smiths’ Guild of America; Emil W. Kohn, 
president of the New York Retail Jewelers’ 
Association; Jacob Mehrlust, the well-known 
manufacturer of platinum; Alfred Morrel, of 
Black, Starr & Frost, and T. Edgar Willson, 
editor of THE JEWELERS’ CIRCULAR. 

New York University is the first great 
educational institution to consider a course of 
this kind for the purpose of developing the 
jewelry industry as an art craft. But it is 
to be hoped that the example it has set will 
be taken as a precedent for other great uni- 
versities, particularly those in the vicinity of 
the manufacturing jewelry centers of the 
country, and that before many yerrs have 
passed, similar courses will be found in the 
educational institutions around Boston, Prov- 
idence, Philadelphia, Cincinnati, Chicago, St. 
Louis and other cities where our manufac- 
turing trade is developing a foothold. But it 
will not be done unless the jewelers of these 
centers awake to the needs of their in- 
dustry and take up the proposition with the 
authorities of the colleges or universities and 
co-operate with them in establishing such 


classes. In the meantime, the progress of the 
class in New York will be watched with 


universal interest. 





Making the Tourist § tne — Bs 
Smuggler Pay merican tourists 


returning from Europe 
.the Penalty to evade the customs 
laws and bring back from their trips jewels 
and other articles of adornment without pay- 
ing the customs duties thereon, may be cur- 
tailed somewhat this year if proper publicity 
is given to the action of the customs authori- 
ties in New York, last week, in the case 
of a young woman of Bradford, Pa., who 
had attempted to bring in jewelry worth 
$9,500 purchased abroad. The jewelry was 
seized on her arrival but was later returned 
to her and she was allowed to go free but 
only upon payment of a fine of $19,000. It 
is hoped that the penalty was large enough 
to deter others from making similar at- 
tempts. Another tourist received a propor- 
tionately heavy fine a few days later. 

The smuggling of jewelry by tourists has 
of recent years grown to large proportions 
and to some extent was fostered by Euro- 
pean dealers who give Americans the im 
pression that they can buy their jewelry 
and -gems so much cheaper abroad because 
of the 80 per cent duty on jewelry in this 
country. The ordinary tourist has an idea 
that they can save this 80 per cent, if not 
more, and often feel that the stake is high 
enough to risk committing a crime. Of 
course this is absurd but the average tourist 
believes it. Thanks to the efforts of the 
American Jewelers’ Protective Association 
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and the advertisements that it circulated 
abroad (offering rewards to people who 
give information as to purchases of jewelry 
that later lead to detection and seizure of 
smuggled articles), the practice has been 
somewhat curtailed of late, because it has 
brought home to the would-be smugglers 
some idea of the risk that they were run- 
ning. The action of the customs authorities 
in fining this Pennsylvania woman over 
twice the value of the jewelry she sought 
to clandestinely import, will emphasize this 


-impression and, it is hoped, will act as a 


deterrent for those now in Europe who have 
an idea of doing the same thing later. 

As a matter of fact, the women in ques- 
tion got off fairly easily. Smuggling is a 
crime under the United States statutes, 
whether it be done by the tourist for his 
own or her own benefit or by the profes- 
sional smuggler for a business* gain. Con- 
viction of this crime not only carries with 
it a fine but a. possible prison sentence as 
well. It is hoped that if fines of this kind 
will not cause the American tourist to 
realize the enormity of the offence of smug- 
gling the government will soon make an 
example of some of our prominent people 
who indulge in such practices, bring them 
to trial, get a conviction and have a prison 
term imposed. 





HE indictment of 
a number of most 
prominent retail 
jewelry firms of San 
Francisco and Los Angeles and their indi- 
vidual members and officers, by the Federal 
Grand Jury of the latter city will come as 
a shock to the jewelry trade, not as indicat- 
ing any conscious acts of moral turpitude 
on the part of the accused but as indicating 
the danger to which the ordinary business 
man may be subjected under the so-called 
“anti-trust laws” of the country when he 
proceeds to protect his business interests by 
what he thinks is thoroughly legitimate 
means. The character of the men indicted 
in California is sufficient to assure their 
fellow members of the jewelry trade that 
any of the proceedings they may have taken 
to stop what they believed illegitimate com- 
petition, was necessarily done in good faith 
and in the belief that they were within their 
rights under the laws (State or Federal). 
Such men are not law-breakers consciously, 
for, as a whole, they represent a type of 
merchant in the jewelry trade that has 
always stood for the highest ideals in busi- 
ness and business methods. As a class, they 
are men whose acts have always been 
beyond suspicion and who would not stoop 
to a violation of law or even business ethics, 
for the sake of personal gain. They suf- 
fered from trade conditions and practices 
which they believed were undermining the 
fundamental basis of business prosperity in 
their section, and whatever steps they’ took 
to eliminate such practices or alleviate the 
condition, their confreres in the industry 
will believe were done in good faith and in 
the belief that they were both proper and 
lawful. 
Whether or not the defendants actually 
did violate any Federal Law regarding the 
restraint of trade or maintenance of price, 


————$— 


The Indictment 
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California Jewelers 
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Baskin & Lang, dealers in American and 
Swiss watches, have removed their office 
from 40 Forsyth St. to 45 Forsyth St. 

Andrew Gentile is now representing 
Arlene K. Nutt, watch repairer and dealer 
in jewelry, watches and diamonds, 15 Maiden 
Lane. 

Jacob Cohen & Sons, 52 Chrystie St., have 
enlarged their store and also occupy another 
floor in their own building which is utilized 
for their factory. 

J. F. Rioux and W. E. Gray, of the Bliss 
Bros. Co., Attleboro, Mass., visited the con- 
cern’s customers in the jobbing trade through 
New York city and Philadelphia last week. 

The Fishel Nessler Co., manufacturing 
jewelers, has opened a new and attractive 
show room at 383 Fifth Ave., near 36th St. 
The concern will still maintain its manu- 
factory and offices at 184 Fifth Ave. 

Samuel Goldberg, antique dealer, 22 W. 
48th St., will sail for Europe on the Lewia- 
than June 12. While abroad he will visit 
England, France, Germany and Holland for 
ihe purpose of collecting antique jewelry. 

The business of Franklin E. Karples, 
jeweler, this city, was incorporated at 
Albany, N. Y., last week, with a capital of 
200 shares at $100 and 500 common, no par 
value. T. L. Harrison, W. F. McDermott 
and J. L. Farrell are the incorporators. 

Harry D. Gill, salesman for Jonas Koch 
and William Raegener, manager of the 
jewelry department of Kramer & Co., Union 
City, N. J., will motor to Montreal, Canada, 
with their wives and will leave here about 
July 1. They will be gone on a two weeks’ 
tour and will cover the same course they 
took two years ago. 


Mr. and Mrs. Jack Hoffman have just 
returned from abroad after a successful and 
interesting trip to the capitals of Europe. 
While there, Mr. Hoffman visited the 
Hoffrers factory at Biene, Switzerland, 
where the Hoffrers watch is being produced. 
The New York headquarters of Hoffman 
Bros., Inc., 565 Fifth Ave., have been greatly 
enlarged due to increased business. Mr. 
Hoffman will leave shortly for an extended 
trip through the mid-west bound for the 
Coast, visiting his many friends en route. 

In an order signed by Judge Hand last 
Wednesday a composition offer made to 
creditors by Hurwitz & Siegel, wholesale 
and retail jewelers, 94 Canal St., was con- 
firmed. This settlement is for 25 cents on 
the dollar and is payable five per cent. in 
cash and the balance in four notes of five 
per cent each, maturing in three, six, nine 
and 12 months. This firm was petitioned 
into bankruptcy on April 16 of this year and 
shortly after filed schedules listing the 
liabilities at $25,351 and the assets at $9,130. 
TA judgment for $447 was filed in the 
City Court on Saturday against Gottfried 
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action 
Charles 
Howard Levitt, for legal services rendered 
to him and the Muro Watch Co., a Swiss 
Corporation, between Sept. 15 and Dec. 31 


Switzerland, im an 
here by 


Meyer, of 
brought against him 


last, worth $375. The papers were served 
only on Meyer, and the judgment was taken 
against him because he failed to answer the 
case. The judgment roll showed that an 
attachment was levied against Meyer’s bank 
account, a safe deposit box, and a box of 
watch movements. 

City Court Justice Shientag on Tuesday, 
June 1 directed a verdict for Leonard A. 
Snitkin, attorney tor Milton Goldberg, mem- 
her of the Whittemore band of robbers for 
$2,000 in a suit against Thomas J. Horgan, 
property clerk at Police Headquarters. The 
money was taken from Goldberg when he 
was arrested on March 20, and the claim 
to it was assigned to the lawyer for legal 
services two days later. The answer in the 
case alleged that the property was received 
as the result of a charge of grand larceny 
against Leon Kraemer and others and that 
this charge had not been determined. He 
also alleged that a person other than the 
plaintiff claimed the money. The defendant 
did not appear when the case came to trial 
and for that reason the verdict was directed. 

By a decision of the Appellate Term of 
the Supreme Court on Friday last that 
court will hear an appeal from the judg- 
ment for $1,745 obtained by Rose Bader 
against Mortimer Aufses, Inc. The court 
denied a motion by counsel for the plaintiff 
to dismiss the appeal because of failure to 
file the papers. Solon B. Lilienstern, at- 
torney for the defendant, said that the case 
is one which should be passed on by the 
higher courts because of the contention of 
the defendant that the jewelry for which 
the plaintiff got judgment, was stolen from 
the defendant in a holdup, and that under 
the circumstances the pawnbroker was not 
liable. The suit was based on representa- 
tions that after the defendant persuaded the 
plaintiff that her jewelry would be safer in 
its store than at her home, the defendant 
lost possession of them. The attorney said 
that the minutes of the case were ordered 
promptly but were delayed in delivery be- 
cause of the illness of the stenographer. 

A judgment for $2,617 was filed in the 
Supreme Court on Tuesday, June 1 last, 
in a suit by David Shapiro against Isaac 
Levitan to recover for false representations. 
Shapiro alleged that on Jan. 1, 1925, the 
defendant desired to buy diamonds from 
him, and produced a note written in the 
German language and known as a “primary 
wechsel” which was made in Berlin, Aug. 
30, 1924, for $2,883. The defendant repre- 
sented that the maker of the note, the Ageya 
Co., as well as the endorser, were “million- 


aire concerns” in Germany, known for their 
promptness in paying their obligations, and 
asserting that the note would positively be 


paid. Shapiro said he then agreed to take 


the note, which was endorsed by the Levitan- 
Crawford Co., Inc., of which the defendant 
was treasurer. The plaintiff alleged that 
before the note became due the Ageya Co. 
went into bankruptcy. It is alleged that 
Levitan knew the maker and endorser were 
hopelessly insolvent. The defendant did not 
answer the case and for that reason a 
sheriff’s jury was directed to give a verdict. 

An important decision involving a 
promisory note was handed down by City 
Court Justice Callahan on Tuesday last 
when, he granted summary judgment in 
favor of Julius Cohen in a suit for $1,643 
against M. Kraut & Co., Inc., Morris Kraut 
and Abraham Bk. Miller, striking out the 
answers of the defendants. 
treasurer of the defendant corporation, in 
opposing the application to strike out his 
answer, said that the note was made by the 
corporation and endorsed by Morris Kraut 
and that Miller, who was the payee, had 
endorsed it to the J. & J. C. Corp. The 
note was payable at 12 John St. The de- 
fendants in asserting that they had a valid 
defense, alleged that a jury should pass on 
it. Morris Kraut said that as collateral 
security for the note a sealed package con- 
taining eight diamonds, weighing 7.12 
carats, was delivered to the J. & J. C. Corp. 
and that Charles Cohen, brother of the 
plaintiff received it. Kraut alleged that the 
diamonds had cost $2,100 and were worth 
more than that sum. He asserted that the 
package had been opened and that. the con- 
tents were removed and applied on the pay- 
ment of a note. In granting the applica- 
tion of the plaintiff to strike out the 
answer of the defendants, Justice Callahan 
said that even assuming the sufficiency of 
the facts set forth as to the plea of judg- 
ment, it would not constitute a defense. 
The payment was alleged to have been 
made by Miller, whereas the rule has been 
enunciated by the Court of Appeals in the 
case of the Madison Square Bank against 
Pierce that the holder of a note is permitted 
to recover against the primary obligor even 
though such holder may have been paid by 
one subsequently liable on the paper. The 
court ruled that the subsequent endorser 
then has a right to recover back from the 
holder what he has paid. The plaintiff de- 
nied that any payment had been made on 
the note by Miller or anyone else. 

The Amerguiana Diamond Co., is the 
name of a concern granted a charter of in- 
corporation at Albany, N. Y.,. several days 
ago, with authority to do business in this 
city. The firm was capitalized with 100 
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Mazer Thoroughness 


Those who know us, and who under- 
stand how thorough we try to be, will 
appreciate what it means when we say 
that our diamond single stone, wedding 
and cluster rings are the best obtain- 


able. 


Our line of loose diamonds is equally 
complete, and our customers know 
that Mazer values are the standard of 
comparison. 
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shares common stock, no par value and E. 
Smith, C. Peckham and F, A. Norman are 
the incorporators. 

The Bruner Watch Co., Inc., has moved 
from 93 Nassau St., to new quarters at 20 
W. 47th St. 

During June, July and August the factory 
and offices of Katz & Ogush, Inc., manufac- 
turing jewelers, 33 W. 60th St., will not be 
opened Saturdays. 

Fred J. Loopuit, of Goldsmith & Loopuit, 
diamond importers, 22 W. 48th St., sailed 
for Europe last Saturday on the Rotterdam. 
Mr. Loopuit has gone to the foreign diamond 
markets on a purchasing trip, 

S. Fischer, who has been connected with 
the jewelry trade for several years, is now 
representing Howard Kennedy, 170 Broad- 
way. Mr. Fischer is calling on the trade 
in the Metropolitan district with a line of 
platinum diamond jewelry. 

A testimonial dinner is to be tendered 
tomorrow night (Thursday) by the Jewelry, 
Leather & Fancy Goods Salesmen’s Associ- 
ation, to Edward N. Mayer, past president 
of the association. The dinner will be held 
at Schleifers Governor Restaurant, 309 Fifth 
Ave. 

The Jewelers’ Co-operative Bureau is de- 
sirous of getting in touch with J. J. Fanning, 
a well-known salesman in the jewelry trade. 
Anyone now having transactions with Mr. 
Fanning or knowing of his whereabouts are 
requested to communicate with Captain 
“Matt” Stratton, 15 ‘Maiden Lane. 

S. E. Weiss, importer of diamonds and 
maker of jewelry, formerly at 71 Nassau St., 
and now located in the building at 1440 
Broadway, is informing the trade that he is 
in no way related or connected with a man 
bearing a similar name, who a few weeks 
ago was arrested, charged with receiving 
stolen goods. 

The Strauss Silver Co., Inc., maker and 
importer of Dutch silver, 315 Fifth Ave., 
announced last week that it has established 
an uptown show room with John M. 
Boyajian & Co., at 50 W. 47th St. This 
concern carries a complete line of silver 
birds, animals, knights and dishes for the 
Strauss firm. Mrs. M. H. Strauss, treasurer 
and European buyer of the concern, has just 
returned from abroad with new items which 
have been placed on display at the concern’s 
own show rooms, 315 Fifth Ave., and at 
50 W. 47th St. 

An airedale terrier owned by Louis Winer, 
jeweler, 392 Fifth Ave., Brooklyn, routed 
three bandits last Wednesday evening, when 
they attempted to hold-up the jewelry store. 
When Mr. Winer refused to put up his 
hands, he was slugged by the thugs, and the 
dog, sensing the predicament of his master, 
went to the rescue. He buried his teeth in 
the leg of one of the bandits and so startled 
them that they began backing out of the store. 
As one of the bandits was passing the show 
window he grabbed a tray of rings, reported 
to be worth more than $1,000. The trio fled, 
leaving a revolver on the floor. 

Walking into a Third Ave. pawnshop, last 
Wednesday, Detective Sergeant Peter Min- 
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-nermen, of the- Division of Lost Property, 


discovered a man trying to dispose of a quan- 
tity of new jewelry. When Minnerman ques- 
tioned the man, he started to fight and after 
a struggle was finally overcome and placed 
under arrest. At the station house he gave 
his name as Boniface Mena, a parcel-post 
clerk in the Grand Central Station. Accord- 
ing to the police, Mena has confessed to hav- 
ing stolen about $5,000 worth of jewelry 
from the mails and since his arrest has been 
turned over to the Federal authorities. 

The action brought by Eisen & Buchen- 
holz Co., Inc., against Abraham Ritt and 
Nathan Shapiro, doing business under the 
firm name and style of Ritt & Shapiro, in the 
Supreme Court, New York County, has been 
dismissed by Justice Walsh, who held that 
the plaintiff did not state a cause of action 
in its complaint. This terminates the pro- 
ceedings which have been instituted against 
Ritt & Shapiro as a result of the bankruptcy 
of Simon Seiger & Son. Not only have they 
been vindicated in the criminal proceedings 
which were instituted against them but have 
heen successful in every other action in 
which there have been defendants against 
them as a result of the Seiger failure. 


Considerable interest has been manifested 
in the trade recently over the importation of 
two large pieces of rough diamonds of un- 
usual characteristics, now in the hands of 
Joseph W. Weeks, 3 Maiden Lane. The 
stones are exceptional because of their size, 
their color and their quality, the weight be- 
ing well over 100 carats and the material 
very fine. The larger crystal is of blue 
Jager material and measures about one and 
one-half inches in its largest dimension and 
slightly over an inch across, while the 
smaller piece is from the river beds of South 
Africa and measures over an inch long. 
When cleaved and polished, Mr. Weeks 
stated last week, these will produce four 
marquise diamonds of approximately 50 
carats in weight ranging from 10 to 16 
carats each. 


One of the most interesting window dis- 
plays among Fifth Ave. jewelers this week 
is that in the window of E. M. Gattle & Co., 
630 Fifth Ave., whose store is opposite 
St. Patrick’s Cathedral. The concern has 
taken advantage of the revival of the cus- 
tom of the giving of rings by intended brides 
to their affianced husbands and has made a 
special exhibit of men’s betrothal rings. As 
a central piece for the display, the concern 
is using the original of the counter card sent 
out by the manufacturers’ committee to the 
trade and published in THE JEWELERS’ CirR- 
CULAR Of May 26. This is in the form of 
an oil painting, 10 x 14 inches and has 
evoked much favorable criticism for its 
beauty from an artistic standpoint as well 
as for the subject treated. Surrounding 
this painting is a display of all kinds of 
varieties of men’s rings to suit the taste of 
any engaged girl or her fiance. 


Joseph Trop, who gives his occupation 
as a jeweler living at 56 Second Ave., and 
who was arrested on March 26, on infor- 
mation given by William Unkelbach, one 
of the members of the Whittemore gang, 
was held for the Grand Jury last Wednes- 
day on a charge of violating Section 1897, 
known as the Sullivan Act. It is claimed 
that when Trop was arrested by. Detective 
Joseph Dooley, of Imspector Coughlan’s 
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staff they found in- his possession- one -re- 
volver and two automatics. It was dis+ 
covered that Trop had filed an application 
for a permit, but at the time of his arrest 
it had not been granted. On Tuesday, June 
1, Trop was to have appeared before Judge 
Goodman in the Fifth District Magistrate’s 
Court, but when the case was called the 
defendant did not put in his appearance. 
Richard C. Murphy, counsel. for the 
Jewelers’ National Crime Committee, was 
on hand and asked Judge Goodman that 
Trop’s bail be forfeited, which was done. 
On the following day Trop appeared with 
his lawyer and after the case had been 
argued, Judge Goodman finally held the de- 
fendant in $10,000 bail. 





EDITORIALS 
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is yet a question to be determined judicially. 
The indictment is merely an official accusa- 
tion based on ea-parte evidence supplied 
only by one side. Their side is yet to be 
heard, but whatever the facts or the law 
may be in the case, if the crime has actually 
been committed, it is probably through 
ignorance or bad legal advice and not, as we 
have previously said, through either moral 
turpitude or criminal intent. 

But whether the California jewelers are 
eventually completely exonerated or not 
they must suffer from uncomfortable pub- 
licity as a result of the indictment, the 
whole proceeding will act as a warning for 
merchants generally, indicating how cautious 
they must be in their acts, under the laws 
as to conspiracy, in restraint of trade that 
now exist in both States and in the nation. 
Many acts performed by an individual mer- 
chant may be perfectly legal, and yet if 
performed by several or in connection with 
any pre-arranged plan or agreement, they 
may be distinctly illegal. The absolute 
freedom of a merchant to buy from whom 
he chooses and to sell to whom he chooses, 
is clear; but if his act in making such a 
choice can be predicated on an agreement 
or an arrangement of others to do likewise, 
the conspiracy and anti-trust laws apply. 

Unfortunately ‘there is a “twilight zone” 
in such cases separating the legal and illegal 
acts in which there is a great difference of 
opinion, not only among laymen but among 
lawyers and among the courts of the States 
and the nation; and it is almost impossible 
to know before hand whether the acts em- 
braced in this zone are legal or illegal until 
the matter has been adjudicated by our 
highest tribunals. This is why we have 
continually cautioned our merchants and 
manufacturers to go very slowly in taking 
action that would relate to the establish- 
ment of prices for merchandise or lists of 
customers, conditions of agency, etc., feeling 
that the only safe ground for the business- 
man to take was to act individually on these 
questions without consultation or agreement 
with either competitors or customers. 

One thing that the California case may 
do of benefit to the industry is to clear up 
the law on some of these doubtful questions 
and indicate how far the businessman may 
or may not go in protecting himself from 


. trade abuses or what he considers unfair 


competition. 
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Service Developed From 
Service Performed 


The banking service of The 
National Park Bank is a 
development of many years’ 
usefulness to commercial 
institutions in all parts of 


ice founded upon experience 
and achievement, one that 
is practical, comprehensive, 
and well adapted to the 
requirements of merchants 








the country. and manufacturers in the 
Yj eA i Consequently, it is a serv- jewelry trade. 
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NATIONAL PARK BANK 
OF NEW YORK 
2/4 Broadway 








Park Avenue Office: 240 Park Ave. at 46th St. 


Capital, Surplus and 
Undivided Profits $34,000,000 7th Avenue Office: 7th Ave. and 32nd St. 
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SALESMEN’S TRAVELLING EQUIPMENT 


in the regular stock numbers is carried at 
our New York Office, for your immediate 


needs. 
Special Items Furnished 
at Short Notice No. 2151 Ring Case 


























No. 2121 Two Stack Case 


RUECKERT MANUFACTURING CO. 


San Francisco Office 


New York Office PROVIDENCE, R. I. 220 Post St. 


9-13 Maiden Lane 








BUYERS’ DIRECTORY 


Price $1.00 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 11 John Street, New York 








The Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 


to our regular sizes. 


Fairchild & Company, Inc. 


49 EAST 21st STREET 
NEW YORK CITY 








We Are Manufacturing . . 
] Pencils and Kindred Articles in Gold and Silver in New and ZF. The Lion Safety Pin Clutch Co. : : 
Exclusive Designs, and the “Fairchild" Gold Pens Pat. Feb. 20, 1917 100 W. 21st St., New York pat. May 25, 19 





























Mr. and Mrs. Albert Sears spent the holi- 
day and the last week-end at West Yarmouth, 

Mr. and Mrs. Ervin V. Sweet spent a part 
of last week at Provincetown on Cape Cod. 

Mr. and ‘Mrs. Thomas S. Carpenter have 
started on a two months’ tour of the British 
Isles. 

Joseph L. Sweet has been elected a trustee 
of the Doolittle Home for Aged Persons at 
Foxboro. 

Mr. and Mrs. Augustus W. Prebel and 
family motored to Portland, Me., over Me- 
morial Day. 

Mr. and Mrs. Charles Hansen, of New 
York city, were the guests the past week of 
Mr. and Mrs. Frank Carpenter. 

F. C. Wilmarth and A. G. Saart were win- 
ners in the trap-shooting events at the Provi- 
dence Gun Club grounds last week. 

Mr. and Mrs. Harold E. Sweet and Mr. 
and Mrs. Samuel M. Einstein spent the last 
week-end and holiday at Tim Pond, Me. 

H. A. Norton, sales manager of the Wat- 
son Co., returned last week, after spending 
several days at the firm’s Chicago office. 

Edward G. Hartwell has been appointed 
postmaster: at South Attleboro, succeeding 
his wife, who has held the office several 
years. 

Mr. and Mrs. Harold Andrews were guests 
over the last week-end and holiday of friends. 
in Springfield, Mass., making the trip by au- 
tomobile. 

Col. Sidney O. Bigney, of the S. O. Bigney, 
Co., was one of the speakers before the Ver- 
mont Poultry Association in Burlington, Vt., 
last week. 

Among those from this city who attended 
the Wellesley Float on Friday evening, at 
Wellesley College, were Mr. and Mrs. Har- 
old D. Baker. 

On Tuesday last Sidney O. Bigney attend- 
ed the annual convention of the Vermont 
Retail Jewelers’ Association at Newport, Vt., 
and addressed the local Rotary Club. 

Frederick E. Hagen, a silversmith, for sev- 
eral years in the employ of the James E. 
Blake Co., died last Tuesday night in his 
65th year. He leaves a widow and one 
daughter. 

Charles H. Rigby, Jr., connected with the 
R. & G. Co., and Miss Irma D. Gifford were 
united in marriage last week, Saturday, and 
after a honeymoon in New York will make 
their home here. 

A party, consisting of Mr. and Mrs. Elton 
Fisher, Mr. and Mrs. Donald La Stage, Mr. 
and Mrs. Andrew Morris and Mr. and Mrs. 
Harry W. Fisher, spent the last week-end at 
the Wiano Club in Centreville on Cape Cod. 

Camp Finberg is the narne which has been 
designated by the board of directors of the 
Attleboro Young Men’s Christian Associa- 
tion for the new camp site recently donated 
by Joseph Finberg, of the Finberg Mfg. Co., 
well-known manufacturer and boys’ philan- 
thropist. 

Dona Labonti, employed by the C. H. 
Eden Co., was injured while at. work 
Wednesday afternoon. The young man re- 
ceived a severe gash in the left arm when a 
Piece of stock with which he was working 
struck him “Several stitches were oe to 
close the woutid. af 
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Lawrence P. Keeler carried off the honors 
in the Highland Country Club golf tourna- 
ment Memorial Day in the sweepstakes and 
handicap rounds. Among other players were 
Eben F. Wilde, W. B. Ballou, Frederick 
Schwinn, W. Moon, Edward L. Gowen, A. 
A. Remington and L. G. Balfour. 

The possibility of the manufacturing jewel- 
ers of the Attleboros making any general 
exhibit at the Sesqui-Centennial Exposition 
at Philadelphia has been practically aban- 
doned because of the small number who 
stated they would be interested in such a 
project. Some 100 or more letters were sent 
out by the local Chamber of Commerce, but 
of the replies received only four were favor- 
able. 

Schedules in bankruptcy filed in New 
York by George Epstein, doing business as. 
George Epstein & Co., include among the 
largest unsecured creditors the following At- 
tleboro firms: D. F. Briggs Co., $281; H 
F. Barrows Co., $200; O. M. Draper Corp., 
$130; Finberg Mfg. Co., $769; A. L. Lind- 
roth & Co., $156; Le Stage Mfg. Co., $680; 
C. A. Marsh & Co., $450; J. H. Peckham & 
Sons, $201; J. J. Sommer & Co., $903; 
Schofield, Melcher & Schofield, $2,231. 

Another busy day at the Highland Coun- 
try Club was enjoyed Saturday by an un- 
usually large number of the members and 
guests. The program opened at 9 o’clock 
with a handicap tournament on the links in 
the qualifying round for the club champion- 
ship. Tennis at the courts, with auction for 
the ladies at the clubhouse, filled the after- 
noon, and at 6:30 o’clock came the dinner- 
dance, in charge of Mr. and Mrs. A. A. 
Gordon. Included in the members of the 
committee were Mr. and Mrs. William H. 
Garner, Mr. and Mrs. William H. Garner, 
Jr.. Mr. and Mrs. Edward L. Gowen and 
William J. Gowen. 











Mauran Furbish has returned from several 
days’ stay in Maine. 

Allen A. Gordon has been making a busi- 
ness trip in the interests of the Paye & Baker 
Mfg. Co. 

Announcement was made the past week 
that Congressman Joseph Martin, Jr., would 
be a candidate for re-election. 

The J. H. Peckham & Sons’ Co. has been 
increasing its working force during the past 
week or so on account of orders. 

Felix Duprey, of Worcester, who recently 
purchased the T. I. Smith & Co.’s factory, 
was a local visitor during the past week. 

The Webster Co. is represented by a team 
in the Twilight Baseball League that was 
formed last week. The Mason Box Co. also 
has a team. Among the directors are Wal- 
lace D. Kenyon, J. Frank ‘Mason and Donald 
Le Stage. 

Mr. and Mrs. Alvan H. Whiting enter- 
tained at their home here on Saturday, 
May 29, in‘honor of the 80th birthday of 
John F. Williams. Among the guests at the 
birthday supper was Charles A. Whiting. In 
honor of. Mr. Whiting’s affiliations with the 
G. A. R., the decorations’ on the table and’ 
the birthday cake were ted; white and‘ blue. 

Clarence W. Fisher, a member of the E.:T: 
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Franklin Co. and one of the pioneer manu- . 
facturing jewelers of the Attleboros, observed 
his 78th birthday last Thursday and during - 
the day received many congratulations and 
best wishes, and in the evening the members 
of the family gathered in his honor. His 
children include Elton B. Fisher, Harry W. 
Fisher, Mrs. John W. Tweedy and Mrs. : 
Donald Le Stage. 

Congressman Joseph Martin, Jr., of this- 
tcwn, for many years local correspondent of 
THe JEWELERS’ CIRCULAR, was a member of 
the party which officially welcomed Crown : 
Prince Gustavus Adolphus, and his royal 
consort, Crown Princess Louise Alexandra, 
of Sweden, when they visited Washington 
last week. In an official photograph taken of 
the party, Congressman Martin is shown 
standing next to the Crown Prince and Mr. 
Longworth. 

On June 8, 35 years ago, the Mason Box 
Co. made its humble beginning in a barn on 
Mt. Hope St., Attleboro Falls. J. Frank 
Mason and his brother, Charles O. Mason, 
founders of the present enterprise, started 
the manufacture of paper boxes in a small 
way, converting a little building in the rear 
of their home into a factory. A few girls 
were employed and the scope of distribution 
was limited to the local trade. Upon this 
foundation the present concern has been de- 
veloped. The splendid modern factory which 
they now own and occupy has a floor space 
of 55,000 square feet, and is equipped with - 
the very latest machinery, many. of the ma- 
chines being of their own design and inven- 
tion. They have a branch factory at 69 
Sprague St., Providence, which contains 
about 50,000 square feet of floor space and 
employs about 150 hands. They have a New -: 
York office at 6 Church St. and branch of- 
fices in 11 of the largest cities. One of the 
features of the celebration was a banquet, 
which was held at the Bay Path Tea Room. 
last night. This was given in honor of Mr. 
Mason by the salesmen, foremen and heads 
of departments of the company. 








Plainville, Mass. 


Mr. and Mrs. Herbert K. Sturdy, Jr., have 
returned from a three months’ tour of Italy 
and France. 

Russeli Rhodes and Ralph Harden, of the 
Mason Box Co., have returned from Phila- 
delphia, where they attended the annual con- 
vention of the paper box makers. 

The Plainville Board of Trade held its first 
regular meeting last Monday evening, which 
Charles A. Whiting presided over. The 
charter list was closed with a membership 
of 80. 

The community council held a well attend- 
ed and enthusiastic meeting the other eve- 
ning, when plans were made for a bigger 
Fourth of July celebration than the town has 
ever had before. Mr. Simmons, of Boston, 
representing the Whitehead & Hoag Co., was 
present and gave a very interesting talk on 
patriotic buttons and emblems for such oc- 
casions. A large supply of such buttons 
have been purchased and will be placed on 
sale as soon as possible to be worn during 
the week of July 1 to 9, which has been’ 
designated by President Coolidge to com- 
meémorate the 150th anniversary of the Dec- 
laration of Independence. : 



































J. A. Stedeford, of 211 Federal St., Pitts- 
burgh, was one of the Shrine visitors here 
last week and called on J. F. Blisard & Bro. 

H. Sheperdson, representing the C. A. 
Marsh Co., of Attleboro, Mass., and Harry 
Lanz, of the Hafiz Watch Co., have been 
among the recent callers on the wholesale 
and retail trade here. 

Henry Graham, diamond buyer for Aisen- 
stein & Gordon, has returned from the 
jewelry salesmen’s outing in New York and 
expressed himself as having had a decidedly 
enjoyable time at the affair. 

L. H. Rowe, formerly of this city but now 
located in Daytona, Fla., in the retail jewelry 
business, has returned to Daytona after a 
pleasant visit of a month or more to ola 
friends and localities in and about this city. 

Clyde Ritter, Bridgeton, and C. A. Solli- 
day, Lambertville, were among the south 
New Jersey retailers who have been recent 
visitors to the wholesale houses here. Both 
report business conditions in their communi- 
ties as fair. 

The Philadelphia jobbing house of 715 
Sansom St., has enlarged its force by adding 
two new salesmen, Irwin Rosenblum, and 
Isadore Rosenblum, both Temple University 
graduates. They will cover local and out- 
side territory. 

Aisenstein & Gordon have issued neatly 
gotten up invitations to all their customers 
throughout Pennsylvania and neighboring 
States to make the store their headquarters 
during their visits to the Sesqui-Centennial 
exposition now on here. 

The directors of the Keystone Watch 
Case Co. announce the declaration of a divi- 
dend of one per cent. on its capital stock. 
The dividend is payable July 1 and checks 
will be mailed from the offices here. Stock- 
holders on the books as of June 19 will be 
benefited. 

It is reported in the trade that I. Rosen- 
blum, formerly in the wholesale jewelry 
business in the LeGar building at 8th and 
Sansom Sts., has returned to this city and 
gone back to his first trade love, having 
opened a retail establishment at 6th and 
South Sts. 

Joseph Spiegleman, diamond broker, for 
many years in the Deutsch building on San- 
som St., is occupying his new offices on the 
first floor of the recently renovated S. J. 
Lieberman building at 713 Sansom St., which 
have been fitted up in a handsomely, elabo- 
rate manner. 

George Welzel, formerly in the watch 
repair business here but for several years in 
the retail jewelry business at Williamsport, 
Pa., has closed his store there and returned 
to this city where he has established himself 
in the jewelry manufacturing business at 929 
Chestnut St. 

Lawson Jaffe, Chicago representative of 
I. S. Sagorsky & Son, of this city, is on a 
honeymoon trip to this city and Atlantic 
City, having been married last Sunday at 
Chicago to Miss Ethel Fryman, daughter 
of Mrs. A. S. Fryman, 4640 North Ave., 
that city. He is well known in the western 
trade and he and Mrs. Jaffe have received 
many congratulations. 
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Sansom St. merchants are being congratu- 
lated on their handsome display of flags and 
other decorations through the Sesqui-Cen- 
tennial season. The uniform arrangement 
of the flags, which were placed on the curb- 
stone in uniform order adds to the beauty 
of the display. In addition many of the 
store and building fronts have been adorned 
with the national and Sesqui colors. 

H. R. Wertsch, leading retailer at Lititz, 
Pa., is receiving congratulations of Philadel- 
phia traveling salesmen who visit that town 
on the handsome appearance of his store, the 
interior of which has just been rearranged 
and renovated, so that it now is one of the 
handsomest in that section of the State. The 
rearrangements have resulted in giving him 
more store room and also special rooms for 
diamonds and the display of other lines 
which was not possible under the previous 
layout of the store. Only a short time ago, 
Mr. Wertsch put in a new store front. 

H. H. Hawley, materials manager for the 
H. H. Hawley Jewelry Co., Dallas, Tex., 
was one of the Shriners who came on for 
the big gathering last week. He visited the 
wholesale jewelry district and spent some 
time in the Aisenstein & Gordon store. Much 
to the surprise of the wholesale district only 
a few of the jeweler visitors came there dur- 
ing the Shriners’ week. It had been ex- 
pected that many of the jewelers would give 
the district a visit but apparently their time 
was so taken up with the many functions 
on the program they had no time for calls 
on jewelers here. 

Michael Ballen, diamond broker and new 
president of the Sansom Street Business 
Men’s Association, will soon open a cam- 
paign to enlist every merchant in the 
jewelry district bounded by 7th and 9th Sts. 
and by Chestnut and Walnut Sts., in the 
organization. He is selecting a campaign 
committee and mapping a plan of operations 
which is expected to result in a 100 per cent. 
membership before the end of his year’s 
term of office. In this he will have the 
hearty co-operation of the leaders in the 
association and it is understood, those not 
now members are in a receptive mood toward 
the project. 


Creditors of K. Berkowitz, manufacturing 
jeweler at 714 Sansom St., who has been 
reported as in financial troubles, have had 
a meeting with Mr. Berkowitz, and decided 
to continue him in business, accepting an 
offer of 25 per cent. cash in settlement of 
all claims, with the understanding that he 
is to liquidate the remainder whenever it is 
possible. A combination of ill health and 
poor collections are given as the principal 
causes for his difficulties. He has just been 
discharged from a hospital after a period of 
severe illness. Practically all his creditors 
are local firms and they had no difficulty in 
reaching a unanimous agreement that their 
aid extended at this time would save him 
from going through bankruptcy with little 
prospect of any benefit to himself or his 
creditors. 

Sansom St. merchants, especially those 
located on the south side of the street are 
rejoicing in the death of the plan to arcade 
that side for several blocks as part of a 
scheme to widen the thoroughfare. The 
plan which was sponsored by City Hall 
politicians, had several suspicious looking 
angles and the cost, both to the city and the 
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merchartits would have been well over 
$20,000,000, the merchants suffering also by 
the disruption of their business during the 
arcading process and the necessary street: 
changes. The advocates of the widening of 
the street, who pose as philanthropists, are 
still active, however, and their latest plan, 
now before city council, is to set the build- 
ing line back several feet whenever any new 
structures are erected, thus accomplishing 
their move piece meal. The jewelers, how- 
ever, will not be affected by this plan for 
‘several years at least. 

Frank L. Davis, retail jeweler at 19 North 
52nd St., and president of the Pennsylvania 
Retail Jewelers’ Association, and Ralph 
Seaman, 4517 Frankford Ave., are off this 
week on the first of a series of one-day trips 
to nearby cities and towns opening their 
membership drive for the State association 
and report good results. They plan to 
keep these up for several weeks in order to 
strengthen the association as much as _ pos- 
sible before its convention here in August. 
Eastern Pennsylvania is not quite as well 
organized as is the western section of the 
State and President Davis is anxious to have 
this condition rectified as soon as possible. 
He plans to enlist the services of other off- 
cers and members of the association in the 
campaign later. He and Mr. Seaman have 
mapped out a schedule of calls and taking a 
leaf from the wholesalers’ books, they send 
in advance a card announcing the date of 
their call and containing photographs of 
themselves, so that no time will be lost in 
identifying themselves when they drop in on 
the retailer. Meantime a movement is shap- 
ing for a drive in this city in the Fall for 
the organization of a local branch of the 
association, which is needed sorely in this 
city. 








Allentown, Pa. 





Jewelers hereabouts are making an active 
bid for the business of parents and friends 
of graduates who are buying commencement 
gifts. Much display space is being taken 
in the daily papers, and suitable window dis- 
plays are used. 

Word has been received here of the’ en- 
gagement of Harold B. Rex, son of Fred 
W. Rex, Lehighton jeweler, to Miss Ruth 
Jacobson, East Dedham, Mass. The groom- 
to-be is employed in one of the large elec- 
trical manufacturing plants located in Lynn, 
Mass. 

The following traveling men are calling 
on the trade in this locality: Eddie W. 
Jacocks, with Gruen Watch Makers Guild; 
Sam Mendelssohn, with North American 
Watch Co.; T. A. Brennan, with Harry 
Newburg, and Mr. Sehlhorst, with Reus & 
Sehlhorst. 








Three dozen diamond rings, a tray of wed- 
ding rings, a tray of lodge pins, and other 
jewelry, valued at more than $2,000, was 
stolen from the O. L. Boucher jewelry store 
at Bristow, Okla., by robbers between 8:30 
and 9 o’clock, May 29. Mr. Boucher closed 
the store for about 20 minutes and went to 
meet some friend at the depot and when he 
came back he discovered the robbery. All 
lights were left on during the time that he 
was absent. 
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Chicago Notes 





Julius Armbruster, of the Illinois Watch 
Co., Springfield, Ill., was a visitor in Chicago 
during the past week calling on the trade. 

Charley Brown, jewelry buyer for the 
Stein & Ellbogen Co., returned last week 
from his 10 day trip to the eastern factories 
where he made many purchases. 

Mark Eiseman, who has charge of the 
Birmingham, Ala., office for the Norris, 
Alister-Ball Co., spent the past week at the 
home office visiting and attending to business. 

Einar Bagge, manager of the Chicago office 
of the Waltham Watch Co., returned last 
week from a business trip through the east 
and Canada, and reports having had a nice 
business. 

J. Vincent Huber, representing the George 
H. Fuller & Son Co., left Sunday night for 
Atlanta, Ga., and other southern points. He 
will spend three weeks there looking after 
the trade. 

Lou Buss, of Buss-Linthicum-Thorson, 
Columbus Memorial building, recently re- 
turned from a short business trip to the 
Pacific Coast, where he visited friends and 
members in the trade. 

E. L. Badgley, representing Harvey & 
Otis, left last week with the Imperial Council 
Patrol of the Medinah Shrine for Philadel- 
phia, to spend 10 days there and other cities 
in the east and Canada. 

A. B. Tuthill, representing Julius Raun- 
heim, Inc., of New York City, called on the 
Chicago trade during the past week. Mr. 
Tuthill left here to call on the trade in other 
large cities of the middle west. 

L. Newmark, retail jeweler of 1607 W. 
Chicago Ave., accompanied by Mrs. New- 
mark, returned last week from an extended 
trip to Hot Springs. Mr. Newmark enjoyed 
a much needed rest and visited with many 
friends. 

Alfred J. Moss, manager of the Chicago 
office of the J. J. White Mfg. Co., completed 
a business trip through the west to the 
Pacific Coast. Mr. Moss will remain in 
Chicago for a few weeks looking after local 
business. 

Harry Hoffman, retail jeweler of Rhine- 
lander, Wis., accompanied by his wife and 
child, spent several days in Chicago during 
the past week looking over the markets and 
visiting many of the places of interest that 
Chicago has to offer. 

Word has been received by Chicago whole- 
salers that J. D. Prince, Inc., Jacksonville, 
Fla., will celebrate the opening of its new 
store on June 12. This will be Mr. Prince’s 
second store in this city, and it will be one 
of the finest in the State. 


Visiting retail jewelers who spent several 
days in Chicago during the past week in- 
cluded: George Eckstein, Boone, Ia.; L. H. 
Holbrook, Kenosha, Wis.; Robert Nichols, 
Jr., Kenosha, Wis.; Erwin F.’Schwartzburg 
and wife, of Milwaukee, Wis. 

James J. Bivona, Chicago manager for the 
North American Watch Co., left last Satur- 
day evening for a business trip through the 
far west. Mr. Bivona recently succeeded R. 
Piawaty, and this is his initial trip through 
the territory. He will be gone for about a 
month. 

M. H. Nathan, H. M. Peterson, E. D. 
Gallagher and E. T. Williams, all repre- 
sentatives for Despres, Bridges & Noel, re- 
turned last week from their respective terri- 
tories, and will spend six weeks at their 
homes resting and preparing for their first 
Fall trip. 

V. J. Phillips, recently associated himself 
with the sales force of Benjamin Allen & 
Co., and left last Wednesday evening for a 
business trip through his Michigan territory. 
Mr. Phillips formerly was connected with the 
Chicago office of J. R. Wood & Sons, and 
has many friends in this territory. 

The gift section of The Fair has been re- 
moved from the seventh floor of the build- 
ing to the third, where they will occupy con- 
siderably larger quarters. Officials of the 
store feel that the third floor is a better loca- 
tion for this department than the higher floor. 
Miss Anerson is the buyer and manager of 
gift wares. 

Messrs. Wood and Cannon, of the firm of 
Koke, Slaudt & Co., manufacturers’ repre- 
sentatives located at Los Angeles, stopped 
off in Chicago during the past week to re- 
new old acquaintances en route to New York 
and other eastern points where they wiil 
spend some time at the offices of the firms 
they represent. 

Miss Edna E. Schied, who formerly was 
connected with J. Milhening, Inc., for a 
number of years, has entered into business 
for herself in suite 704 Columbus Memorial 
building. Miss Schied will do restringing 
of both precious and semi-precious pearls, 
for the trade, and is operating the business 
under her own name. 

Burt Tourtellot, who represents the 
Waite-Thresher Co., on the Pacific Coast, is 
spending 10 days to two weeks at the Chi- 
cago office of this firm visiting the trade. 
Axel B. Paulsen, their Chicago manager, is 
reported as recuperating very nicely from his 
second operation and will leave the hospital 
this week for his home. 

P. L. Drew, retail jeweler, who has been 
located at 3350 Lawrence Ave. for many 
years, recently signed a new lease for an 


attractive and larger store in the Metro The- 
ater building. This new location is only a 
short distance east of his present quarters. 
Mr. Drew has placed an order for new fix- 
tures and expects to move into the new store 
about Aug. 1. 

Charles Ross, representing Despres, 
Bridges & Noel, completed a successful trip 
last week through his territory, and is now 
spending a couple of weeks in the north 
woods of Minnesota, resting and fishing. 
3efore returning home, Mr. Ross will go to 
West Liberty, Ia., to take charge of the retail 
store of F. B. Smart, while Mr. Smart takes 
a three weeks’ pleasure trip. 

Mr. and Mrs. Henry Sollo, of 2812 N. 
Whipple St., Chicago, announced last week 
that the marriage of their daughter, Miss 
Elizabeth B. Sollo, to A. S. Lichtenstein, 
would take place on Wednesday, June 30, at 
7p. M. Mr. Lichtenstein operates the War- 
ren Mfg. Co., manufacturing jewelers, at 7 
W. Madison St., and he is receiving the con- 
gratulations from his many friends in the 
trade. 

The first of two golf outings to be held 
this year by the Chicago Jewelers’ Associa- 
tion under the auspices of the golf commit- 
tee, of which Gordon L. Peterson is chair- 
man, will be held at Glen Oak Country 
Club on Tuesday, June 15. In addition to 
the three season trophies, for which qualify- 
ing play will be on this date, 12 other prizes 
are offered for winners in as many events of 
the day are announced. A splendid program 
for an entire day outing has been arranged. 
This with the attractiveness of the course 
and accessibility of the club will undoubtedly 
bring out a large attendance. The second 
outing will be held in September. 

The Wrightwood clubhouse was the scene 
of the pretty wedding of Miss Gertrude 
Lewitan, daughter of Mr. and Mrs. Samuel 
Lewitan, diamond dealer, with offices on the 
11th floor of the Heyworth building. Miss 
Lewitan was married to Isadore Shurman 
of Chicago on Tuesday evening of last week 
at 8 o’clock. More than 200 relatives and 
friends witnessed the ceremony and attended 
the reception. The couple left after the 
reception to motor to French Lick, where 
they will spend a two weeks’ honeymoon. 
Upon their return to Chicago they will make 
their home at 4002 Surf St. Miss Lewitan 
is well known in the trade, having been 
associated with her father’s business for 
many years. 

Frank Lewin, who formerly had charge of 
the optical department of Alter & Co., has 
opened a new retail jewelry store at 3444 
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Southport Ave. Mr. Lewin has a very at- 
tractive store and his friends wish him suc- 
cess. 

B. C. Allen, of Benjamin Allen & Co., re- 
turned last week from Washington, D. C., 
where he spent a few days on business. 

Louis Schwartz, of Louis Schwartz & Son, 
third floor Heyworth building, left recently 
on an eight week business trip through his 
southern territory. 

H. '*W. Benton, formerly in the retail 
jewelry business at Great Falls, Mont., is 
spending a couple of weeks in Chicago re- 
newing old acquaintances in the trade and 
visiting places of interest. 

S. C. Croft, of the Seligmann Jewelry Co., 
Columbus Memorial building, returned from 
a business trip through Michigan last week. 
Mr. Croft was gone for several weeks and is 
spending a week at Chicago replenishing his 
stock. 

Ernest Block, manager of the Chicago 
office of the Louis Stern Co., returned last 
Saturday morning from a motor trip to St. 
Louis, Kansas City and St. Joseph. He was 
accompanied on this trip by his wife and 
friends and combined business with pleasure. 

E. L. Badgley, Chicago manager for Har- 
vey & Otis, met with an accident while. at 
Philadelphia, recently. Mr. Badgley left the 
early part of the week with the Imperial 
Patrol of the Medinah Shrine, and while the 
patrol were doing an exhibition drill, Mr. 
Badgley slipped, due to the rain soaked 
ground, and broke a bone near his ankle. 
He was removed to a local hospital, and then 
brought to Chicago on Friday. He is re- 
cuperating as well as can be expected at his 
home in Rogers Park. 

C. A. Jensen, LaSalle, Ill., will celebrate 
the opening of his new beautiful store on 
Saturday of this week. The store is located 
a block from the old place and is far more 
spacious. He has installed all new fixtures 
and in addition to his regular stock of 
jewelry, watches, etc., he has added a large 
line of gift wares and novelties. Mr. Jen- 
sen has been in business for himself at La- 
Salle for about eight years and during those 
years worked hard to build the business from 
a small store to what it is today. 

Mr. and Mrs. B. C. Allen, of 1448 N. State 
St., recently announced the marriage of their 
daughter, Marjorie B. Allen, to Hugh R. 
Wilson. The marriage took place at 5 P. M., 
on May 26, at Saint Chrysostom’s Church, 
1416 N: Dearborn St. Mr. Wilson is the son 
of Mr. and Mrs. Oliver T. Wilson, of Lake 
Forest, Ill. Following the reception the 
couple left on'a motor trip through the east 
and Canada, and when they return about 
July 1, will make their home at Lake Forest. 
B. C. Allen, is president of Benjamin Allen 
& Co., wholesale jewelers located at 10 South 
Wabash Ave. 

The marriage of Miss Evelyn Anna 
‘Thomas, daughter of Mr. and Mrs. George 
H. Thomas, Oak Park, Ill., to Hugh Thomp- 
son MclIlwain, of Hanover, Pa., took place 
on Friday evening June 4, at 8:30 o’clock, 
at the First Congregational Church House, 
of Oak Park, Il. Following the ceremony a 
reception was held for about 200 relatives 
and guests. The happy couple left that night 
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for a honeymoon trip through the east, and 
will be at home after Sept. 1, at 302 Middle 
St., Hanover, Pa. George H. Thomas is a 
manufacturers’ representative with offices in 
suite 302 Heyworth building. 

James Lamberto, jeweler of Chicago 
Heights, was killed one night last week in a 
mysterious shooting in front of the Derby 
Inn, at 175th and Halsted Sts. He was ac- 
companied by two women, one of whom was 
also killed and the other seriously injured 
during the fusilade from three sawed-off shot 
guns. The party had spent a short time at. 
the Inn and the survivor states they were 
just entering the car and ready to leave when 
the shooting began. In Lamberto’s pockets 
was found $3,755 in cash and jewelry valued 
at over $5,000. No clues to the murderers or 
reason for the shooting have been developed. 

The Stein & Ellbogen Co. recently was 
unsuccessful in its protest made against 
the assessment of an importation of jewelry- 
beads which were classified by the Collector 
of Customs as jewelry at 80 per cent. ad 
valorem under Par. 1428 of the Tariff Act 
of 1922. They were claimed to be dutiable 
as beads in imitation of precious or semi- 
precious stones at 45 per cent. under Par. 
1403. General Appraiser Sullivan who heard 
the protest, held that the merchandise was 
properly classified by the collector and, on 
the record presented the protest was over- 
ruled as to the bracelets, barpins and neck- 
laces involved, 

Arthur Conway, who was arrested about 
the middle of April as a sneak thief, in the 
store of Moore & Evans, and made his escape 
the following day, was captured one day last 
week by Sergeant Howe of the Detective 
Bureau, at the corner of Van Buren and 
Western Aves. On Friday of last week he 
was held for the grand jury by Judge Schul- 
man for grand larceny. In being questioned, 
Conway confessed to the Pinkerton detectives 
operating for the Jewelers’ Security Alliance, 
that he had robbed retail jewelers in Rock- 
ford, Ill.; St. Paul and Minneapolis, Minn., 
since the time of his escape in April. Con- 
way escaped from the Central Police Station 
the day after his arrest. 











holding an auction to reduce stock. 
Clarence Cunningham, Council Bluffs, Ia., 
is on a two months’ automobile tour of the 


east. 

Abe Liebowitz, Omaha, visited a brother 
and other friends in St. Joseph, Mo., re- 
cently. 

Mrs. I. W. Pope of the Sprecker Jewelry 
Co., Casper, Wyo., is spending some days 
visiting friends in Omaha. 

W. H. Reeves, Onawa, Ia., drove to Cedar 
Falls, Ia., for the high school commencement 
recently. He had a daughter in school there. 

Oscar Homan, of the C. B. Brown Jewelry 
Co., Omaha, and Mrs. Homan, motored to 
Des Moines, Ia., for Memorial Day. Par- 
ents of both Mr. and Mrs. Homan live at 
Des Moines. 

Among the out-of-town jewelers who were 
in Omaha during the week were: G. F. 
Linder, Oakland, Ia.; Ed Fanske, Jr., Pierce, 
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Nebr.; E. N. Hewer, Norfolk, Nebr.; Harry 
Stone, Malvern, Ia.; Harle Williams, Ta. 
bor, Ia.; F. C. Compton, Cedar Rapids, 
Nebr.; C. W. Reed, Woodbine, Ia. 

The first annual picnic of the Omaha and 
Council Bluffs Jewelers’ Guild is to be held 
June 22 at Krug Park, Omaha, Many 
prizes will be given to winners in the vari- 
ous contests staged, and thousands of tick- 
ets will be given to outsiders to assure al] 
having a good time. The next regular meet- 
ing of the Omaha & Council Bluffs Jewelers’ 
Guild will be held at the Elks clubrooms the 
evening of June 10. Dinner will be served 
at 6 o’clock. 


Pacific Coast Notes 


C. Mantele, jeweler of Stockton, has gone 
to the national Shrine convention as delegate 
from Ben Ali Temple, of Sacramento, 
Stockton belongs to the Sacramento district, 

The Crowell Jewelry Co., Riverside, Cal, 
is disposing of its stock at auction. It is 
understood that Mr. Crowell has extensive 
orange interests and plans to devote his en- 
tire time to them. 

Fred B. Rowe, well-known jeweler of 
Hoaquim, Wash., has announced his candi- 
dacy for State Representative from Grays 
Harbor, subject to the Republican primaries, 
He has wished to go into politics ever since 
he served as a page in the House of Repre- 
sentatives in Massachusetts, 1879 to 1880. 

One of the moving spirits in the beautiful 
Rose Festival, recently celebrated in San 
Jose, Cal., was the well-known jeweler of 
that city, Earl Bothwell. In the parade, first 
prize in its class and the sweepstakes prize 
were both taken by the city of San Fran- 
cisco for its float, Bridge-the-Bay, repre- 
senting a suspension bridge, all in flowers, on 
a wire frame. 

LD. D. Heagerty has leased quarters in the 
Mission Theater, Maricopa, Kern County, 
Cal., to H. G. Reader and J. J. Kauffman, 
of Taft, who are preparing to open a com- 
pletely equipped watchmaking and jewelry 
establishment. Mr. Reader has for some 
time past conducted a jewelry store in Taft, 
where he plans to remain, Mr. Kauffman 
taking the management of the new store. 

The American Jewelry Co., Bakersfield, 
Cal., proprietor, Nat R. Solomon, not only 
has one of the finest jewelry stores in the 
San Joaquin valley, but it is stated that the 
new store of the company is one of the best 
on the Pacific Coast. No money was spared 
to equip the establishment with mirrors, 
hardwood, plate-glass windows set in verde 
antique marble, costly cases, diamond room, 
burglar-proof vault, a mahogany-lined clock 
room with plate-glass shelving, beautiful 
mezzanine floor, stock room, repair depart- 
ment, rubber tiled floor and an ornamental 
street clock, 19 feet in height. 


Business Troubles 


It is reported that A. F. Clauss & Son, 
Portland, Ore., are in bankruptcy. 

An involuntary petition in bankruptcy has 
been filed against Jack Lipper, trading as 
the Tiffany Jewelry Co., Minneapolis, Mirn. 

Fritz Young, Orangeburg, S. Car., has 
filed a voluntary: petition. in bankruptcy. The 
assets are given as $1,489 and the liabilities 
as $5,756. 
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Henry L. Tanezer, of the Henry L. 
Tanezer Co., spent a few days in Chicago 
during the past week where he purchased 
stocks of jewelry. 

John Montgomery, Sr., of the Reliance 
Silver Co., is visiting the trade in Milwau- 
kee at the present time. He will have called 
on all of his city customers this week and 
wil! then go out on his territory again. 

Richard Globisch, vice-president of the 
Henry L. Tenezer Co., Milwaukee, was re- 
elected treasurer of the Henry L. Palmer 
Commandery, No. 42, Knights Templar, 
Milwaukee, at the annual election of officers 
of that Commandery. 

Among the jewelers who visited the Mil- 
waukee wholesale and manufacturing jewelry 
firms last week were H. Bayer, White 
Water; J. Mueller, Richfield; Howard 
Bruhy, West Bend; M. Schneider, Burling- 
ton, and John Armbruster, Cedarburg. 

Jewelers in Kenosha, Wis., are co-operat- 
ing with other members of the Downtown 
Business Men’s Association in closing their 
stores for a half day each Wednesday dur- 
ing July and August in order to permit their 
sales clerks to get some relief in these two 
Summer months. 

C. E. Doolittle, George B. Bement, and 
P. J. Fleek are among the retail jewelers at 
Brodhead, Wis., who are joining with other 
retail merchants in that town in closing 
their business houses every Thursday after- 
noon from 12.30 o’clock for the balance of 
the day during June, July and August. 

A. F. Weckerle, representative of the O. 
H. Bingenheimer Co., has finished his trip 
through the copper country in Upper Michi- 
gan and is now calling on the trade in west- 
ern Wisconsin. Henry Derus, also a repre- 
sentative of the Bingenheimer company is 
working in Milwaukee visiting the retail 
jewelers at the present time. 

L. Vasilion, who has conducted a retail 
jewelry store in the Arcade building at 
Racine, Wis., for the past few years, since 
that building was opened has moved to one 
of the new stores in the Hotel Racine which 
will open within the next few weeks. Mr. 
Vasilion will hold his formal opening on 
Saturday, June 12. He has one of the finest 
stores in Racine in his new location. 

A. B. Ervay, whose home is in Jackson- 
ville, Fla., and who has been in business in 
the east, has taken over the management of 
the new shop which has been installed by 
the Henry L. Tanezer ‘Co., wholesale 
jewelry house -at Milwaukee. Jewelry will 
be manufactured in the shop and the Tanezer 
company will have its own diamond setters 
and platinumsmiths. The office will be en- 
larged considerably according to present 
plans. 

C. W. Olney, retail jeweler at West Allis, 
one of the suburbs of Milwaukee, and 
nationally known as a trapshooter, added 
more trophies to his collection when he cap- 
tured the singles and doubles in the South 
Shore Decoration Day shoot at Chicago over 
the holiday week-end. Mr. Olney broke 146 
out of a possible 150 targets in the singles 
event, and on the second day, shooting in 


‘the doubles, he scored 49 targets out of a 


possible 50. 
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The Milwaukee Wholesale Jewelers’ Asso- 
ciation held its regular monthly meeting at 
the Milwaukee Elks’ clubhouse on June 1. 
Following the dinner, a business session 
was held and problems relative to the jewel- 
ers were discussed. The wholesalers and 
manufacturers are co-operating with the 
Wisconsin Retail Jewelers’ Association in 
the promotion of the State convention at 
Green Bay this year and are urging their 
customers to attend the annual gathering. 

Fred J. Theleman, of the Fred J. Thele- 
man Co., was on the special committee of 
the Marching Club of the Milwaukee Aerie, 
No. 137, Eagles, which had charge of the 
candidates initiated into the order on Deco- 
ration Day. The total number in the class 
was 3,532 and among them were Ed Wals, 
Reliance Silver Co.; Charles Stortz, retail 
jeweler at Milwaukee; and Abe Nicholas, of 
the Boszhardt-Possin Co. Prior to the 
initiatory ceremonies, a parade, 15% blocks 
long, was held. 











“Jimmy” Stott, retailer of Paola, Kansas, 
made his usual bi-weekly trip to the local 
wholesale market last week. 

W. H. Gray, Ashland, Kans., has been 
succeeded by Frank Armentrout & Son. 

Mr. and Mrs. George Spangle are visit- 
ing in Kansas City this week, having come 
here from their home at Chetopa, Kans., 
where Mr. Spangle operates a retail jewelry 
store. 

Mrs. C. R. Lee, wife of the Kansas City, 
Kans., retailer of that name, passed away 
on Friday, May 28, after a period of ill 
health extending over two years and follow- 
ing a serious illness lasting throughout the 
better part of last month. 


Ernest Block, who travels for Louis Stern 
Co., Chicago, and Mrs. Block are on a motor 
vacation in the western States. Mr. and 
Mrs. Block were visiting in Kansas City 
one day this week, having come here from 
St. Louis en route to the west. 


The old established firm of jewelry and 
loan brokers, A. Diamant & Co., recently 
consummated the removal of its establish- 
ment from the Westgate Hotel building to a 
store room at 5 W. 12th St., where it is 
said the company will operate a_ retail 
store. 

Elmer Conklin, Chanute, Kans., retailer, 
with his bride recently returned from their 
wedding trip in which they covered several 
eastern points, spending a portion of the 
time at Chicago. The couple stopped off 
in Kansas City for a few hours en route. 

John Frigerri, retailer of Pittsburg, Kans., 
was in Kansas City on Wednesday of last 
week, visiting local wholesale houses. His 
son, Abel Frigeri, who was in the loan busi- 
ness in Pittsburgh for several years, recently 
sold out that business and has removed to 
South America, where he had formerly 
made his home before coming to this conti- 
nent. 

D. B. Ward, head of D. B. Ward & Co., 
wholesalers, who recently made a trip 
through sections of Kansas, Missouri, 
Arkansas and Oklahoma, reported business 
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conditions in that territory as satisfactory. 
Mr. Ward also reported that R. L. Wag- 
goner, retailer of Oklahoma City, has re- 
cently removed his business from 103 N. 
Harvey St., to a new location at 301 W. 
Main St., that city. 

R. C. Player, a local retailer who has 
owned a store at 17th and Summit Sts., for 
the past several years, is soon to open an 
additional retail establishment, this time in 
the Waldo district, a South Side residential 
suburb at 75th St. and Broadway. Mr. 
Player will operate the new store personally 
and it is understood his watchmaker at the 
Summit St., store will continue there in the 
capacity of manager. 

E. A. “Gene” Kiger, head of the diamond 
department of the C. A. Kiger Co. here, 
returned recently from an extended trip to 
the larger diamond markets of the world, 
including London and Amsterdam. Mr. 
Kiger arrived at his office on Saturday, 
May 22. His most recent trip was similar 
to the one taken last year. He is credited 
with a wide knowledge of the diamond 
situation of the world and is said to be 
among the best-posted men in the trade in 
western United States. 

The C. B. Norton Jewelry Co. is now 
settled in its new location in the Gate City 
Bank building. The company recently took 
the fourth floor of that building and, al- 
though there are not as many square feet 
in the space leased as in the old location, 
the shape of the room allows for a better 
arrangement, giving the appearance of a 
much larger establishment. Ward M. 
Lewis, vice-president, reports a very good 
late Spring business, a part of which he said 
is due to the current wedding and graduation 
seasons. 

Miss M. L. Addis, who has been in the 
retail jewelry business in Topeka, Kans., 
throughout a period of 20 years, recently 
removed into her new store, which is located 
at 929 Kansas Ave., that city. Miss Addis 
is very well known in the State of Kansas, 
where she has long been active in the work 
of business women’s clubs. She is also a 
former secretary of the Kansas Retail 
Jewelers’ Association. Miss Addis is re- 
ceiving many congratulatory messages in 
reference to her new store, which is very 
attractively fitted with new fixtures and 
presents a very rich and pleasing ap- 
pearance. 








Much jewelry that a jeweler characterizes 
as “mere glass, with no kind of pretension,” 
is being stocked for the leading European 
seaside resorts. Beautifully designed, pale 
blue squares and oblongs, cut in lines, are 
made up, a single piece of glass hanging from 
a slender silver chain to form a_ pendant. 
An ornament to match makes a bracelet, 
there being only one “jewel” of immense 
size, which lends it an artificial apparent 
value. Brooches made in this pale blue or 
pale green glass are also very effective. 
They look well among the masses of lace 
now worn, and the fluffiness of the lace ef- 
fectually hides their lack of real fire. Then 
glass jewelry can be set flat, the value of 
the “stone” being very small, and there is 
no danger of tearing the lace upon which it 
is fastened. Such considerations as these 
largely affect the designer’s choice of pat- 
terns at this particular moment. 
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TRADE CONDITIONS 


Local retail jewelers report that June trade has 
started in very well, and they are expecting a 
good volume of business all of this month because 
of many June weddings and high school and college 
commencements that have been scheduled. Dealers 
say that general trade conditions are improving 
some and collections are some better. Reports from 
many towns in southern Indiana, southern Illinois 
and western and northern Kentucky are to the 
effect that trade conditions have not been good 
since the first of the year, but that they are get- 
ting better now. In rural communities there has 
been a slowness about the trade that was rather 
discouraging to the retailers. 





Charles Willis, a retail jeweler at 130 S. 
Gibson St., Princeton, Ind., has been re- 
moved to an Evansville hospital for treat- 
ment. 

William B. Carleton, local correspondent 
of THE JEWELERS’ CIRCULAR, was in In- 
dianapolis last week attending the Demo- 
cratic State convention as one of the dele- 
gates from Vanderburgh county. 

The Evansville retail jewelers have decided 
to close their stores every Thursday after- 
noon, starting on June 24 and continuing 
through the months of July and August, ac- 
cording to announcement just made by Curtis 
T. Mushlitz, secretary of the association. At 
the last meeting of the local association it 
was decided to stage a co-operative campaign 
during all of June. The campaign started 
late in May. 

A number of musse! diggers are working 
in the Wabash river, near Crawleyville, Ind., 
at the present time. Shells are bringing $30 
a ton this year and are said to be scarcer 
than they were last year. Large yellow 
shells, worth $85 a ton, and once plentiful in 
the Wabash river, are now practically ex- 
tinct, according to Harry Slater, publisher 
of the New Harmony Register and an au- 
thority on Wabash river affairs. 

Miss Ida Kuehn, former manager of the 
Olsen-Ebann Jewelry Co.’s store here, has 
entered the local field as an individual jewel- 
er, with a store of her own at the corner of 
Main and 7th Sts. in Evansville. The new 
store was opened to the public on Tuesday, 
June 1. Miss Kuehn is well known to the 
jewelry trade in Evansville. Previous to her 
position with the Olsen-Ebann Co., she was 
for 10 years with the Kruckemeyer & Cohn 
Jewelry Co. at 713 Cherry St. Miss Kuehn, 
who resides at 713 Cherry St., is identified 
with several of the leading social and church 
organizations of the city. She is associated 
in her new enterprise with John Schnaar, a 
jewelry man of 21 years’ experience and 
who for the past several months has been 
conducting a store of his own on Upper 8th 
St., near Locust St. 

Miss Mildred VerWayne, daughter of 
Mrs. Anna VerWayne, and _ Clarence 
Schlomer, son of Mrs. Margaret Schlomer, 
at Mt. Vernon, Ind., were united in mar- 
riage at St. Phillips’ Catholic Church in Mt. 
Vernon a few days ago, the impressive ring 
ceremony being used by Father Vollmer. 
Mr. Schlomer, who is one of the directors 
in the Chamber of Commerce at Mt. Vernon, 
is owner of the Schlomer jewelry store in 
that city, having assumed management of the 


store upon the death of his father’a few 
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years ago. He is one of the rising young 
business men of Mt. Vernon. He is a mem- 
ber of St. Matthews Catholic Church and 
the lodge of Mt. Vernon Elks. Mr. and 
Mrs. Schlomer are making their home in 
their newly furnished apartments above the 
Schlomer jewelry store. 
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Ben Holsman, Cleveland, has been pass- 
ing some time in Detroit. 

William Blashill, of Oxford, Mich., was 
a welcome caller on the Detroit wholesale 
and manufacturing jewelers last week. 

Harry Himelhoch, of the H. Himelhoch 
Co., jewelry supply house, passed the week 
end at Pleasant Lake Hills, where he has a 
Summer home. 


D. J. Wightman, retail jeweler at Vassar, ° 


Mich., has returned home after a_ three 
weeks’ outing, during which he passed most 
of his time fishing. 

J. B. Cooper, 4666 W. Warren Ave., De- 
troit, has recently completed a_ successful 
auction sale and is now adding much new 
stock and otherwise preparing for a vigorous 
run of Summer business. 

Jewelry valued at more than $3,500 was 
stolen early on a recent morning from the 
Joseph Grosslight jewelry store, at 136 Mon- 
roe Ave., after a man had smashed one of 
the display windows with a hatchet. 

J. L. Chapman, who has been in the retail 
jewelry business at Ann Arbor for many 
years, is now specializing as an optician. 
His business is largely among students and 
instructors attending the University of 
Michigan. 

F. C. Rieckhoff, Howell, Mich., has re- 
cently made many improvements in his store. 
Stock and fixtures have been rearranged and 
in addition a new optical room has been 
opened. The store interior also has been 
redecorated. 

M. A. Cowan of the Wallace Monroe 
Mfg. Co. in the Metropolitan building is 
passing some time calling on the trade in 
Ohio. H. T. Monroe, also of the same 
organization, is on a trip through Oklahoma 
and expects to be absent several weeks. 

Stone’s Credit Jewelry store is making 
preparations to open for business in the re- 
tail district at Jackson. The store is being 
completely remodeled, a new front con- 
structed and other features added that will 
make it one of the most attractive establish- 
ments of the kind in the city. 

J. F. Codling, Royal Oak, was in Detroit 
last week buying additional stock for his 
Summer trade. He is now fully established 
in his new store, one of the finest of the kind 
in this part of the State. Everything about 
it is new and modern and with space suffi- 
cient to meet all requirements for a long 
time. 

It is announced that the exhumation of 
the body of Philip J. Foley, a gold refiner 
of Pontiac, Mich., will be made on June 9. 
It will then be examined by Dr. A. S. 
Warthin, a University of Michigan patholo- 
gist. The Grand Jury investigation into the 
death of Foley will be resumed the latter 
part of next week. 
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A. B. Milkins of Wyandotte was a De- 
troit visitor last week, buying new mer- 
chandise for his Summer trade. William 
Blashill, Oxford, also was in the city for 
the same purpose. There seems to be a de- 
cided trend for the better in the retail jewelry 
business, especially in the smaller territories, 

After their remodeling work is completed, 
Simmons & Clark, retail jewelers on Broad- 
way Ave., will have doubled their former 
space. Much new equipment has been in- 
stalled and many other improvements made. 
This store is in the downtown shopping dis- 
trict and has met with rapid development 
during the last year. 

Window smasters still continue to ect in 
a lick, Detroit jewelers being the most fre- 
quent victims. On a recent morning last 
week someone threw a piece cf concrete 
through the display window of Morris 
Pearl’s store, 9509 Gratiot Ave. Jewelry of 
undetermined value was taken. None of it 
has yet been recovered. 

L. Blake of Northville has proven that 
fine window displays are just as efiective in 
the smaller communities as they are in the 
larger ones. Recently he put ot a special 
window display that had exceeded any of his 
previous attempts. He had hardly ccum- 
pleted his task before results began to show. 
Besides the usual favorable comment, sales 
were most decidedly increased throughout 
the week. 

H. M. Judge & Son, retail jewelers at 
Adrian, have recently completed remodeling 
their store and increasing their facilities for 
handling a large increase in trade. New fix- 
tures have been installed and the interior of 
the store rearranged. A new front also has 
been constructed giving the store a decidedly 
metropolitan appearance. H. M. Tudge & 
Son is one of the oldest retail jewelry es- 
tablishments in Adrian. 

A delivery truck belonging to the Traub 
Jewelry Co. was stolen on a recent afternoon 
while it was standing in front of a residence 
on Boston boulevard, as the driver was mak- 
ing a delivery. Later the truck was found 
abandoned in another part of the city, hav- 
ing been robbed of eight packages of 
jewelry, the value of which has not yet been 
determined. The thieves escaped and no 
trace of them has been found, nor has any 
part of the jewelry been recovered. 

H. T. Luths, of the Luths, Dorweld-Haller 
Co., wholesale jewelers in the Liggett build- 
ing, is wondering how many in Michigan 
recall the first jewelers’ convention which 
took place in Detroit 30 years ago this Sum- 
mer. He was reminded of the long-ago 
event by the recent State gathering held here 
at the Statler hotel. It was the beginning, 
he says, of the present State organization 
and was particularly noted at the time . for 
the bountiful supply of food and other good 
things served at Wolf's popular resort 
across the river over in Ontario, and the 
boat ride through the St. Clair Flats. Every- 
thing was free and the jewelers ate so much 
that it was fully three days before the last 
of those attending came straggling in from 
across the river. One of Mr. Luths’ most 
choice possessions, he says, is a photograph 
taken on the day the “big eat” took place, 
Thirty long years have passed, but Mr. Luths 
finds in looking over the picture there are a 
number besides himself who still are in the 
jewelry business. 
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Sydney Weinshenk, of Mayer & Wein- 
shenk, returned to San Francisco on May 27, 
having had a successful trip in the northwest. 
He was gone for seven weeks. 

Fred Lee and Sam Kierski, of Lee & 
Kierski, have returned to their headquarters, 
at 704 Market St., after a trip through their 
territory of several weeks’ duration. 

F. M. Stich, of this city, is advertising 
that he has disposed of his jewelry business 
at 1308 Stockton St., San Francisco, and is 
not responsible for further bills contracted. 

An attractive store has been opened by 
M. B. Gardiner at 90 Turk St., in this city. 
He carries the regular jewelry lines. An en- 
tire new front was put in prior to installing 
the fixtures and stock. 

H. M. Knox, of Knox & Kaye, diamond 
importers, is going to Europe on a business 
trip, leaving San Francisco on June 18. Leo 
W. Kaye, his partner, has just returned from 
a very pleasant motor vacation, taken with 
Mrs. Kaye, in southern California. 

Over Decoration Day practically the en- 
tire staff of A. I. Hall & Son went out of 
town to beaches, mountains, etc. A. W. 
Yugeins, president of A. I. Hall & Son, is 
leaving for a motor trip through Oregon and 
Washington. Mrs. Huggins will accom- 
pany him. 

Jewelers who have started in business here 
recently include: Max Colton, 704 Market 
St., and J. Kallmann, 116 Market St. Mem- 
bers of the trade who have just moved to 
new locations are: Oscar Siemon, moved 
from 559 Haight St. to 247 Fillmore St.; 
Peters & Permiakoff, 760 Market to Gillette 
building, and A. J. Wondras, 759 to 1054 
Market St. 

Mrs. S. Arakawa, of Hilo, T. H., is spend- 
ing a short vacation in San Francisco and 
Los Angeles. Mrs. F. W. Bertram, wife of 
the well-known jeweler of Marshfield, Ore., 
is in town; George Michopolous, of Detor 
& Co., Honolulu, T. H., is making a short 
visit to this city. H. Ginsburg, of Reno, 
Nev., is here, and among the California 
jewelers in town are Alexander Noack, of 
the C. J. Noack Co., Sacramento; Mr. and 
Mrs. F. R. Mathes, of Ferndale, and George 
H. Godfrey, Los Angeles. 

Stanley J. Beard, of Kielty & Beard, has 
just returned from a very satisfactory trip 
through Oregon and Washington. J. T. 
Kielty is also back at 209 Post St., the 
firm’s headquarters, after visiting the Ha- 
waiian Islands, where he found business 
pretty good, despite the somewhat low price 
of sugar. Kielty & Beard have just taken 
over, as Pacific Coast agents, the lines of 
the Rockford Silver Co., Rockford, Ill., and 
they will carry a complete display of the 
lines in their San Francisco office. 

Accused of robbing Astor Chatoian, pro- 
prietor of a little jewelry store at 133 Jones 
St., an attractive 21-year-old French girl was 
arrested cn the grounds that she was the last 
customer in the store before Chatoian missed 
rings, alleged to be worth $1,500. She spent 
several days in jail, despite her protestations 
of innocence. She was released when police 
arrested Sol Silberman, aged 24, of 34 Turk 
St. Detective Sergeants Fred Bohr and 
Clarence Herlitz, who took Silverman into 
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custody, say that they found 14 of the miss- 
ing 18 rings on his person. This ended the 
girl’s stay in jail. 

Manufacturers’ representatives visiting the 
trade here include: Jack H. Miller, Kalisher 
Mfg. Co., New York; Harry A. Saunders, 
W. E. Richards Co., Attleboro, Mass.; E. A. 
‘Moore, R. F. Simmons Co., Attleboro, 
Mass.; Max Weiss, Hipp Didisheim Co., 
New York; David Schwab, Davidson & 
Schwab, New York; M. Jacot, Forstner 
Chain Corp., Irvington, N. J.; W. H. Lowe, 
Bliss Bros. Co., Attleboro, Mass., who is 
accompanied by Mrs. Lowe, and I. A. Lewis, 
Oppenheimer & Strauss, New York. 











Carl Noack, Sacramento, well-known 
jeweler of the central part of the State, was 
a visitor here recently. 

Gilbert G. Keppler, salesman for the Paul 
D. Walsh Co., went down to Mission Beach, 
near San Diego, to spend the Memorial Day 
week-end. 

The auction sale of Campbell & Ginder re- 
opened May 24. It will be continued until 
sufficient funds have been raised to satisfy 
creditors. 

Jack Roth and Henry L. O’Neill, of the 
firm of Roth, Snow & Co., manufacturers’ 
agents, have returned from a business trip to 
San Francisco. They were gone a week. 

All the sales forces of Sunderland & Mil- 
ier, Inc., manufacturers’ agents, have arrived 
home and will remain here for some weeks. 
The firm’s business shows.a decided increase 
over the corresponding season last year. 

Harry N. Wolfe, of the I. Behrstock Co., 
was called home a few days ago from a busi- 
ness trip in Arizona by the death of his 
mother. Mr. Wolfe has many friends, who 
sympathize with him in his bereavement. 

George H. Godfrey, 615 Jewelers’ building, 
has gone to San Francisco for a few days on 
business. Two more men have been added 
to his shop force, making the entire number 
16. All are engaged in the manufacture of 
his patent ring. 

Al Walker, manager of the Los Angeles 
office of A. I. Hall & Son, San Francisco, 
left here May 28 for a vacation of two 
weeks. He went first to San Francisco, in- 
tending to return to the Yosemite and spend 
some time there. 

R. W. Steere & Co., Redondo, have closed 
out their business by a successful auction, 
conducted by Jack Rose. Mr. Steere will 
open a store in the same building, specializ- 
ing in watches and diamonds and jewelry and 
watch-repair work. 

Miss Lawler, head of the jewelry depart- 
ment of the May Co., arrived home May 26 
from her extended buying trip in Europe. 
She reports the trip a very satisfactory one. 
Some of the merchandise which she bought 
has already arrived. 

Ray Vercler, of the Vercler Smelting and 
Refining Works and president of the Jewelry 
Crafts Association, has gone on a vacation, 
expecting to be away until about July 1. 
He is en route to his old home in Montana, 
where he was born. 

W. H. M. Freeman, 256 S. Broadway, is 
having a special sale, announcing that his 


107 


lease has expired. A card on his window 
states that he will move to a central loca- 
tion in the retail section, but is unable to give 
the exact location because the store is at 
present occupied. 

C. F. Sischo, of C. F. Sischo & Sons, deal- 
ers in jewelers’ supplies in the Jewelers’ 
building, after his recent return from a tour 
through Arizona, New Mexico and other 
western States, was suddenly called to his 
old home in Minneapolis on account of the 
serious illness of his sister. 

Some of the jewelers here from other 
towns recently were: Guy B. Hale, San 
Bernardino; George Bowers, Upland; Mrs. 
Oscar Crowell, Riverside; D. W. Wallace, 
Chino; H. Holzgrafe, La Habra; L. Asher, 
Santa Ana; M. A. Stalmer, Fullerton; E. 
B. Lang, Venice; James Funfar, Santa 
Monica; J. H. Blanchard, Ocean Park; G. 
W. Burzell, Sawtelle; O. A. Dockham, Bur- 
bank, and W. E. Heald, Glendale. 

The Jewelry Crafts Association’s annual 
picnic, held at Plummer Park, on Santa 
Monica Blvd., was a very enjoyable affair. 
About 75 or 100 members and their relatives 
were present. Dancing was indulged in dur- 
ing the afternoon to the music of a high-class 
orchestra. There were games of all kinds, 
with appropriate prizes; baseball, races and 
a number of big surprise features. Gilbert 
B. Kinsey, of Kinsey & Elliott, was chair- 
man of the committee on arrangements. 

The Co-operative Loan Co., which has 
been doing business on the fifth floor of the 
Jewelers’ building, moved, June 1, to rooms 
202 and 203, largely increasing the company’s 
floor space. They now have 1,200 feet. The 
company is preparing for largely increased 
business. A stock of $3,500 worth of fix- 
tures has been put into the new rooms. The 
room formerly occupied by this company on 
the fifth floor has been taken by Harry J. 
Reidsma, of the National Protective Associa- 
tion, who added this space to his previous 
location, rooms 510.and 511. 

An unusual number of prominent. jewelers 
from a distance have been in Los Angeles 
recently. Among them are Mr. Mayo, presi- 
dent of the Gorman Co.; George H. Fahys, 
cf Joseph Fahys & Co. and the Alvin Silver 
Co.; Mr. Edwards, also of the Alvin Silver 
Co.; Mr. Ballou, of R. Blackinton & Co.; 
Edward Prentice, traveling representative of 
Blackinton & Co.; Harry Bliss, diamond 
merchant; Mr. Swansea, formerly with the 
Alvin Silver Co., all of New York. Others 
here were Mr. Brandt, formerly a manufac- 
turers’ agent; Mr. Pedin, of Shreve, Treat 
& Eacret, San Francisco; Julius Young, 
Oakland, and J. A. Sorensen, San Francisco. 








Merchandising schemes of various sorts 
are prohibited under the provisions of a bill 
passed by the House of Representatives re- 
cently which reinforces the law prohibiting 
the transmission of lottery paraphernalia 
through the mails. The present law pro- 
hibits mailing of lottery tickets and allows 
the Postmaster General to issue fraud or- 
ders against violators. The new bill, of 
which Representative Ramseyer of Iowa is 
the author, is drafted in much broader terms. 
An amendment offered by Representative 
McKeown of Oklahoma was rejected. His 
amendment would have exempted from the 
provisions of the bill merchants’ associations 
offering prizes for the stimulation of trade. 
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Peter Madgzas, Delano, Minn., was a re- 
cent caller on the Minneapolis wholesale 
trade, as was Jesse L. Cross, Staples, Minn. 

The Minneapolis friends of P. A. Dverg- 
sten, retail jeweler, Lansboro, Minn., have 
received cards from him announcing the birth 
of a daughter on May 23. 

H. J. Hulberg, retail jeweler, Northfield, 
Minn., recently made a buying trip to Min- 
neapolis. Mrs. Hulberg also was in town 
making some purchases on another occasion. 

Harry H. Green, retail jeweler, who has 
heen at 407 Nicollet Ave. Minneapolis, 
about 21 years, has been conducting a re- 
duction sale. _He says it is the first one 
in 25 years, and believes it successful. 

Miss Louise Lauritzen, employed by Amer- 
ican Jewelry Co., Minneapolis, over two 
years, has announced her engagement to 
Burt Pickering, Minneapolis insurance man. 
The wedding is to be in the last week of 
June. 

R. Saygol, wholesale jeweler, Ryan build- 
ing, St. Paul, stopped over in St. Paul over 
Memorial Day after an absence of three 
weeks on a trip through the northwest. He 
expected to go back on the road within a 
few days. 

Ben Bank, formerly proprietor of Ameri- 
can Jewelry Co., 38 S. 7th St., Minneapolis, 
and now a resident of Los Angeles, is visit- 
ing in Minneapolis during the Summer. Mr. 
Bank lived in Minneapolis over 20 years. 
He is now retired. 

Benjamin H. Ruben, retail jeweler, 453 
Wabasha St., St. Paul, spent Memorial Day 
at the cottage of his brother on Tonka Bay, 
Lake Minnetonka, remaining until the middle 
of the following week. He was accompa- 
nied by his wife and three children. 

J. J. Esslinger of the wholesale jewelers’ 
supply firm of Esslinger & Schaeppi, Ryan 
Bldg., St. Paul, made a trip of a week the 
latter part of May to the iron range of 
Minnesota. He reports the outlook good, 
with prospects of business opening in the 
Fall. 

Carl F. Krueger, watchmaker, on May 17 
associated himself with Baetz & Birawer, 
manufacturing jewelers, 310 Bremer Arcade, 
St. Paul. Mr. Krueger was employed by 
Henry Bockstruck Co., retail jewelers, 379 
Robert St., St. Paul, where he worked three 
years. Before that he was with the retail 
jewelry firm of Munns & Pomerleau, 221 
E. Hennepin Ave., Minneapolis. He has 
been a watchmaker 18 years, and during that 
period has been in either Minneapolis or St. 
Paul. 

John S. Allen, 110 Metropolitan Life build- 
ing, Minneapolis, who is a veteran retail 
jeweler of the community, returned May 30 
from a trip of 'a month in the east. Much of 
the time was spent in Philadelphia, and he 
stopped also in Atlantic City, Ocean City and 
Washington. A brother of his, J. B. Allen, 
has a home in Ocean City. Mr. Allen is 
fond of fishing, and he tried his skill on Egg 
Harbor Bay, N. Y., where he reports hav- 
ing made a catch consisting largely of 
“croackers” and “flounders.” He stopped in 
Chicago both on the trip east and on his re- 
turn. He reports business conditions in the 
east as being normal, with a boom in the 
building trades. : 

White & MacNaught, retail jewelers, 902 





THE JEWELERS’ CIRCULAR 


Nicollet Ave., Minneapolis, are planning 
rather unique display advertisements in the 
rotogravure pages of the newspapers some- 
time in June when a group of Upper Nicollet 
merchants are to engage space on the oc- 
casion of the opening of the new Young 
Quinlan Co, store, reputed to be one of the 
finest ready-to-wear ladies’ shops in the 
country. These two stores were across the 
street from each other when White & Mac- 
Naught were at 506 Nicollet Ave. for 15 
years, and now they are again opposite, both 
firms having followed the general tendency 
of specialty shops to move up the avenue. 
One of the advertisements will show a map 
indicating the former and present locations 
of the two stores. 

Creditors of E. W. Holmes, a jeweler, 
254 Bremer Arcade, St. Paul, who recently 
was forced into bankruptcy, include: Bates 
& Birawer, $118; Dow-Arneson, $125; 
Eichberg & Co., $6,069; Farrington Mfg. 
Co., $115; Flower City Ring, $146; F. & 
Felger, Inc., $421; Gunsberger & Gluck, 
$1,232; Gold Seal Jewelers, $131; A. L. 
Haman, $117; Herzog & Co., $398; Hoff- 
man Bros., $273; Kasper & Esch, $398; B. 
M. Kaufman, $242; Kionka & Hamburger, 
$4,370; Morris Kaplan, $244; D. Lisner, 
$208; Ostby & Anderson, $263; Ostrow, 
Samit & Hirsch, $300; Osborne Co., $162; 
Wm. J. Reusch Co., $183; Phil Ruveson, 
$266; Rifkin & Hart, $1,484; Reine & 
Beckow, $140; Shiman Bros., $524; Steiner 
& Rosenfeld, $204; J. J. White Mfg. Co., 
$435; Walters & Werner, $131. 











The Pacific Loan & Jewelry Co., Third 
Ave., has closed for extensive repairs and 
alterations to the interior of this establish- 
ment. 

A new gift and art store is being opened 
at 7419 Greenwood Ave., by Hanus & 
Campbell. Mr. Hanus had formerly been 
in business in the University District at 
4204 University Way. 

University District jewelers of which 
there are several, as well as other business 
men of this live section, are boosting this 
section in a promotion campaign, assisting 
in the movement to further develop this dis- 
trict of the city which has been built 
around the seat of learning, the University 
of Washington. 

Interesting displays of craftsmanship and 
skill in metal work were exhibited at the 
open house of the University of Washing- 
ton held last week. Students held their an- 
nual art exhibit. One of the best pieces in 
the men’s class exhibited was the large cop- 
per jewel box with an intricate design 
worked on the surface. 

Seattle jewelers expect further increases 
in sales during the Summer with the large 
influx of tourists to this section. The 
northwest, and particularly Seattle, is bene- 
fiting from the large amount of advertising 
given the “Charmed Land,” and the van- 
guard of a large number of visitors is 
already arriving within the gates of the city, 
and just beyond it in the automobile camps 
provided for their comfort and welfare. 

‘Graduation gifts and wedding presents 
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for the “Sweet Girl Graduate” and the June 
bride held the center of the stage, and the 
window displays as well as the advertise- 
ment announcements of the local jewelry 
houses this week. With commencement ex- 
ercises in the offing and a number of June 
brides on the social calendar two strong 
stimulants were given to the movement of 
jewelry merchandise in many of the local 
shops. 

Contributing to the success of the 52-mile 
hike around beautiful Lake Washington, 
Friedlanders contributed a $65 wrist watch 
as one of the prizes. The long hike demon- 
strated the athletic prowess of this section, 
many residents of the city turning out for 
the free for all tramp that attracted city- 
wide interest, and competed for the prize of 
the well known jewelry house, as well as 
some of the other awards which were given 
by other merchants in the city. 














x 


— ST we rds. 


Ben Glasser, the Merit Co., took a week 
off from business and spent the time in De- 
troit. 

D. Leonheiser, Huron, O., and A. R. 
Kimpton, Oberlin, were trade visitors last 
week, 

; Ben Holsman, well known Cleveland 
jewelry auctioneer, is in Detroit running an 
auction, 

G. L. Sigler and family, including Luccius 
Sigler, have left for a two weeks’ motor trip 
to eastern points. 

L. R. Fauber is holding a removal sale at 
his place 11802 Detroit Ave., preparatory to 
moving to his new location, July 1. 

The auction of Sam Alliance at his down- 
town store in the Hollenden Hotel, is prov- 
ing quite a success. Sol Bergman is the auc- 
tioneer. 

Out of town jewelers in Cleveland last 
week on business trips included H. J. Smith, 
Mount Gilead; Ed Nolf, Nolf Bros., Nor- 
walk; J. R. Thorne, Thorne & McGeary, 
Steubenville. 

Among manufacturers’ representatives in 
Cleveland last week was Ed Renz, Pennant 
Watch & Supply Co.; Louis Glick, Hammel, 
Riglander & Co., and Tony Nolan, Newall 
Mfg. Co. 

President Avery, of the Webb C. Ball Co., 
has been elected a member of the Retail 
Board of the Cleveland Chamber of Com- 
merce. Mr. Avery has always been very 
active in civic affairs. 

President Hayes of the 24 Karat Club will 
call a special meeting of the board of trus- 
tees to pass on a number of applications for 
membership that have recently been received. 
The matter of accepting the wholesalers’ in- 
vitation for members to go to the State con- 
vention at Cedar Point on “Cleveland Day” 
will also be taken up. 

W. G. Cohn, of the Wagner, Gilger, Cohn 
Co., has left for his territory, and will wind 
up his trip in the near future. Ed Liedner, 
with the same company, who is head of the 
order department, will leave for a two weeks’ 
vacation this week. He will be accompanied 
by his mother and will motor east and visit 
some of the factories before his return. 

The P. J. Reel Co. will open for business 
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on June 12 at 11 Market St., Youngstown, 
which is in the Todd House building. The 
store is being attractively fitted up and will 
do a credit business. The company was re- 
cently incorporated and the following are the 
officers: P. J. Reel, president and treasurer ; 
Mrs. P. J. Reel, vice-president, and Madeline 
Jones, secretary. Mr. Reel, who has a con- 
siderable knowledge of the jewelry business, 
is also an optometrist. 

The new silverware department of the 
Sterling & Welsch Co. had one of the hand- 
somest silver displays for a bride seen in 
Cleveland for some time. It showed the 
table set with a handsome silver service, and 
at each plate was a miniature cutout of a 
bride in veil and carrying orange blossoms. 
Miss Louise Montgomery, who was con- 
nected with the Webb C. Ball Co. for many 
years, is in charge of the department. 

Bennie Glickman, the United Jewelry Co., 
E. 9th St., near Superior Ave., has purchased 
the stock of Morris Folkman, who recently 
filed a voluntary petition in bankruptcy. 
After the auction the store will be reopened 
as a credit store. In connection with the 
bankruptcy proceedings of this case, the 
creditors refused the 20 per cent. offered and 
the stock was then appraised at $4,800, but 
sold for $7,600. R. L. Hines, manager of the 


Cincinnati office of the National Jewelers’ 


Board of Trade, was present in person at the 
first meeting of the creditors. 

Downtown jewelers are being solicited this 
week for contributions for the advertising 
campaign that is projected to help the trade 
in general. Just what success will be 
achieved is not as yet known, as solicitation 
has only just commenced. It is certain that 
the jewelry business in general needs adver- 
tising in Cleveland, as the complaint is heard 
from all sides that business is very quiet. As 
an example of what co-operative advertising 
can do is shown by Cleveland florists who ran 
two half pages before Mothers’ Day and did 
the largest amount of business for that pe- 
riod they ever enjoyed, and they freely admit 
that it was the advertising that did it. 

Hallam Hickman, a relative of the late 
Webb C. Ball and former advertising mana- 
ger of the Webb C. Ball Co., died last week 
after a long period of ill health. Mr. Hick- 
man was born in Springport, Ind., in 1884, 
and educated in Springport schools and the 
University of Indiana. He was obliged to 
leave the latter institution in his junior year 
on account of ill health. After leaving the 
Webb C. Ball Co. he reorganized the Roger 
Williams Co., which he developed into one 
of the most successful direct mail order 
houses in Cleveland. Ill health forced his 
resignation and he went to California in the 
hope of recovering his health. He was well 
known in the jewelry business and was a 
talented violinist and a member of several 
clubs. He leaves his widow and two chil- 
dren, Nancy, aged seven, and Francis aged 
five. Burial was in Lake View Cemetery. 








A. Fenberg, proprietor of the Savery 
Jewelry Shop, Des Moines, Ia., has discon- 
tinued his business to devote his time to in- 
terests in Amarillo, Tex. The Harris-Emery 
Co. department store: has purchased the 
stock and moved it to the store’s jewelry de- 
partment. The stock was a large one, in- 
cluding diamonds, novelty jewelry, watches 
and toilet articles. 
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John Gerwin, Frohman & Co., has re** zed 
from his trip through the south, and John A. 
Gerwe, president of the company is scheduled 


_ to leave on his long Spring jaunt through the 


southwest next Wednesday. 

Mrs. E. Fern Flint, of the watch and clock 
department of the Oskamp Jewelry Co., is 
one of the 10 candidates running for director 
of the Cincinnati Business Women’s Club. 
The annual election will be held Tuesday and 
five of the candidates are to be elected. Mrs. 
Flint has taken a prominent part in the ac- 
tivities of the organization. 

The Frank Herschede Co., jeweler, at 124 
E. 4th St., is running a 12-day special anni- 
versary sale because it has been in business 
49 years. The company is running advertise- 
ments of almost a page in length setting 
forth the fact that it is having a number of 
specials because of its anniversary. Espe- 
cial attention is given gifts for the June 
bride, the June graduate, as well as gifts for 
silver and golden wedding anniversaries. 
The sale runs until Saturday, June 12. 

The scheduled European trip of A. Litwin, 
founder of the firm of Litwin & Sons, will 
probably go over ‘for a month because of an 
accident to his daughter. Litwin and _ his 
youngest son, Max, intended going to Europe 
this month, but probably will not go. until 
July. Max is one of the honor students be- 
ing graduated from Hughes High School this 
month with an average of 92 for the four 
years he has attended the-school. He is eligi- 
ble to enter Harvard without examination 
because of the excellence of his marks dur- 
ing the high school term. 

Louis Lange, A. G. Schwab & Sons, re- 
turned from a road trip last week and is 
starting to prepare for a three months’ tour 
of Europe. He, Mrs. Lange and_ their 
daughter Louise expect to sail for England 
on June 19 and take in the greater part of 
the continent. Mr. Lange will combine busi- 
ness with pleasure as he intends to buy dia- 
monds while visiting the principal diamond 
centers across the sea and also will take in 
all the most interesting historical places on 
the eastern hemisphere. They expect to be 
gone at least three months or over the major 
part of the Summer. 

A. S. Workum, president of the diamond 
cutting firm bearing his name, is having a 
trowel silvered in order to present it for 
preservation in the new Norwood Masonic 
Temple. The trowel has quite a history, as 
it was employed in laying the cornerstone 
of the old Masonic Temple on Weyer Ave., 
the present City Hall and the new building of 
the Federation of Women’s Club in Nor- 
wood. It also was used in laying the corner- 
stone of the new Masonic Temple that is 
being constructed in Norwood, so it will be 
silvered and given to the lodges that are 


* scheduled to meet in the structure. 


Jesse Phillips of Richter & Phillips, to- 
gether with William C. Meyer, arranged the 
oyting that was held by the Advertising 
Club of Cincinnati at the Zoological Gardens, 
Wednesday. The club attended the Zoo dur- 
ing the afternoon and evening and installed 
Clay H. Rouster as president. In his ac- 
ceptance speech, Mr. Rouster said the ad- 
vertisers would do everything possible to 
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build up a Greater Cincinnati. Mr. Phillips 
is an active member of the organization and 
is a firm believer in advertising as the jewelry 
firm he is connected with does‘a vast amount 
of it. S 

Arthur Huggins, 23, Atlas Hotel, Cleve- 
land, O., was bound over to the Campbell 
County Grand Jury when arraigned before 
Judge Theodore Bartelsman in the New- 
port police court, Wednesday. Huggins is 
charged with assault with intent to rob, as 
it is alleged that he and another man, who — 
escaped, beat up Henry Benke, jewelry sales- 
man, at his home, 534 Columbia St., New- 
port, Ky., last week. The man entered the ~ 
home on a subterfuge and knowing that 
Benke always carries some diamonds on his 
person the men evidently tried to rob him. 
Although several shots were fired by Mrs. 
Benke and the jeweler, neither was hit, while 
a patrolman was slightly wounded. Huggins 
was captured. His bond is $1,000. 

George J. Gruen, secretary and treasurer 
of the Gruen Watch Co., will continue in the 
activities of the National Association of 
Credit Men, as he was re-elected vice-presi- 
dent at the meeting held at Buffalo, N, Y., . 
last week. Mr. Gruen returned Wednesday 
along with Arno Dorst, president of the com- 
pany bearing his name. Both men are lead- 
ers in credit activities in Cincinnati, while 
Mr. Gruen has devoted a great deal of time 
to. the national association through the Cin- 
cinnati branch. While the convention was 
in session, President Coolidge signed the 
new bankruptcy bill which gives more pro- 
tection to creditors in bankruptcy proceed- 
ings. The pen that he used in signing the | 
bill was presented to J. H. Tregoe, secretary 
of the association. 

Everything is in readiness for the annual 
outing of the Cincinnati Wholesale Jewelers’ 
and Manufacturers’ Association to be held 
at White Villa, Ky., next Tuesday. The en- 
tertainment committee has completed all pre- 
liminary arrangements and all it asks now 
is a pleasant day from the weatherman and | 
a good attendance from members of the asso- 
ciation. From present indications it is likely 
that the outing will be the largest in the his- 
tory of the association. There will not be 
any music this year and the funds that usually 
went for this feature of entertainment will 
be expended on extra dishes for the table at 
noon time when the big meal of the day will 
be served. The group will form a motor- 
cade at the Cincinnati Club and drive 17 
miles to. their destination: The usual ball 
game will be played and other outdoor sports 
indulged in. The affair is in charge of Clar- | 
ence Loeb, chairman; Arno Dorst, Edgar 
Noterman, Arthur C. Jacobs and Eli Gut- | 
mann. 








An attempted robbery early one day re- | 
cently at the H. L. Fair Co. jewelry store, 
403 Sixth Ave., Des Moines, Ia., was frus- ° 
trated by Patrolman John Sarchfield, when 
he discovered a man breaking in the window. 
The policeman’s attention was attracted by 
the sound of breaking glass. The robber 
ignored his order to halt and fled north on 
Sixth Ave. The policeman fired two shots, 
but missed the man, who turned east on 
Grand Ave and turned again at 5th St. A 
small hole’ was made in the show window, 
but the man was frightened away before tak- 
ing anything. 














Saul L. Solomon and family spent part 
of last week in Point Pleasant, N. J., visit- 
ing his brother. 

Mr. and Mrs. John Young, Palmerton, 
Pa., have been’ visiting the latter’s former 
home in East Petersburg. 

Harry Flinchbaugh, Manheim, and Charles 
E. Bowman, Lancaster, have been drawn as 
jurors for coming terms of court. 

The medals for the athletic meet of: the 
Troy Avenue High School, of Atlantic City, 
N. J., were furnished by the J. F. Apple Co. 

In celebration of their 54th anniversary 
Louis Weber & Son from June 1 to 5 held 
a sterling silver exhibit which attracted much 
attention. 

W. W. Appel, of W. W. Appel & Son, 
and wife, have returned from a visit to 
Savannah, Ga., having made the trip by sea 
from New York. 

Melvin C. Bowman, engraver and jeweler 
of Allentown, was recently married in 
Allentown to Miss Lucille Shroy, of Stras- 
burg, Lancaster county. 

J. W. Jordan, of J. D. Jordan & Son, 
Dunn, S. C., and wife, have been visiting 
her parents in Strasburg, Pa. He met his 
wife while a student at the Bowman Techni- 
cal School. 

Lee H. Vaughn, Utica, N. Y., a graduate 
in 1900 of the Bowman Technical School, 
stopped off in Lancaster last week to see 
old friends while en route to Philadelphia 
to participate in the big Shriners’ gathering. 

Charles F. Miller, president of the Hamil- 
ton Watch Co., was appointed one of the 
new members of the National Laymen’s 
Committee on Pensions of the Presbyterian 
Church at the late session of the Presby- 
terian General Assembly in Baltimore. 

Kranich Bros., jewelers, last week sent a 
check of $25 to Major ‘Frank C. Musser for 
the Lancaster Firemen’s Relief Fund as a 
token of appreciation of the firemen’s ‘serv- 
ices at a fire a few weeks ago in the Hotel 
Brunswick Annex, in which the store is 
located. As a result of that fire the firm is 
now having a fire sale, selling all their stock. 








Atlanta, Ga. 


H. S. Banta, Newnan, Ga.; B. C. Waters, 
of the Brantley-Waters Jewelry Co., Syl- 
vania, Ga., and Mr. Davies, of D. S. Davies 
& Sons, Dalton, Ga., were recent visitors in 
Atlanta. 

R. E. Strenge, formerly with the Durham 
Jewelry Co., 14 Edgewood Ave., has resigned 
his position with that firm and gone to St. 
Petersburg, Fla., where he will be connected 
with the Owen Cotter Jewelry Co. 

Parker Hamilton, the Gorham Interests, 
has just returned to the Atlanta office from a 
trip through his territory. He reports busi- 
ness as good in every section, with a grow- 
ing demand for more and better silverware in 
the homes of the South. 

Friends of R. C. Schneider, of Schneider 
& Son, Inc., president of the Atlanta Asso- 
ciation of Retail Jewelers, will be glad to 
learn that he has completely recovered from 
a serious attack of ptomaine poisoning, which 





THE JEWELERS’ CIRCULAR 
kept him away from his place of business for 
the greater part of the past week. 

Friends of J. J. Scheff, Ewing Bros., will 
regret to learn that his wife is in Wesley 
Memorial Hospital following a serious opera- 
tion. She is doing very well, however, and 
barring complications, is expected to be out 
of the hospital in a few weeks. 








Nashville, Tenn. 


Rains have fallen the first week in June, some- 
thing much desired by the middle Tennessee farm- 
ers as there has been a long dry spell preceding. 
Jewelers report more activity in retail sales. The 
Horse and Polo Show brought quite a few visitors 
to town and seme handsome trophies in silver were 
awarded. 








Percy Williams has opened a retail jewelry 
and optometrist store at 518 Union St. Mr. 
Williams is past president of the Tennessee 
Retail Jewelers’ Association. 

Nashville jewelry merchants feel elated 
and are already making their plans for the 
entertainment next year of the Tennessee 
Retail Jewelers’ convention, which will be 
held in this city. 

Harry Weinstein, of the Weinstein Co., 
502 Church St., leaves in June or early July 
for New York city and expects to sail on a 
short European trip on July 3. He will be 
abroad until September. 

On exhibit at the Jensen & Jeck store and 
at another jewelry store on Church St. last 
week were the gift and prize loving cup tro- 
phies for the Horse and Polo Show which 
closed last week at Dickinson Field. Jen- 
sen & Jeck presented a cup. 

N. B. Shyer, 245 Fourth Ave. N., will 
visit the eastern markets about July 1, buy- 
ing antique silver. He has made this trip 
for several years. A_ silver  fireman’s 
trumpet was on display in the store a few 
days ago. It was found in a Boston place, 
but a decade ago was presented to the Chief 
of the Nashville Fire Department. It will 
soon find its way back to their archives. A 
very interesting story of this was printed 
locally, and illustrated. In the windows it 
attracted much attention. 

The M. I. Lusky Jewelry Co., now at 714 
Church St., expects to occupy its new home 
at Church and Seventh Ave. N. in October. 
This will be in the Bennie Dillon building, a 
handsome skyscraper commercial and office 
structure now well under way. About 13 
years ago the concern entered the retail trade 
here, acquiring the Bernstein Co., and for 
the last six years has operated under the 
present style. M. I. Lusky has been in the 
trade, however, for upwards of 25 years in 
Nashville. He expects to attend the exposi- 
tion at Philadelphia in August and on that 
trip visit the eastern cities for his new store. 








An unusual as well as attractive window 
display is shown by William Kendrick’s 
Sons, Louisville, in connection with the meet 
of regatta of the Mississippi River Power 
Boat Association to be held at Louisville, 
Ky., July 3 to 5. A huge silver cup, of- 
fered by the Elgin National Watch Co., and 
another large cup, known as the Webb 
trophy, which since 1910 has been a per- 
manent trophy, passing from one winner to 
another, are shown in the window, along 
with cards telling of the event. 
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TRADE CONDITIONS 
On the whole the retail jewelry trade is holding 


up well, according to J. N. Rose, of Jobe-Rose 
Jewelry Co. “There is a slight falling off of bysi. 
ness in some departments, but on the whole busi. 
ness is good,” he said. The sale cf wedding gifts 
for June weddings is increasing business with the 
retail jewelry stores. The closing of many schools 
‘and colleges has also increased business. Industrial 
conditions remain good, and the indications are 
that business will be above the average this Sum- 
mer. Business was better during the month of May 
than one year ago, several jewelers say. 





During the months of June, July and Au- 
gust every retail jewelry store in Ensley will 
close at noon every Wednesday and remain 
closed all afternoon. 

Reid Lawson, president of the Reid Law- 
son, Inc., has returned from Anniston, where 
he delivered the charter to a Civitan Club 
recently organized there. 

Retail jewelers of Florence and Tusca- 
loosa announce that they will have half-holi- 
days every Thursday afternoon during the 
months of June, July and August. 

The Birmingham Jewelry Co. has added a 
handsome semi-circular showcase and new 
lights and other improvements to its estab- 
lishment. Additional help has been em- 
ployed. 

Mrs. I. Tischner, of New York city, is 
visiting her son, Phil Tischner, of Brackin’s, 
Birmingham jewelers. Mrs. Tischner was 
so well pleased with conditions in Birming- 
ham that she invested in real estate here. 

A. B. Brombley, of the Birmingham Jewel- 
ry Co., will spend some time in Chicago 
within the next few weeks on a combined 
business and pleasure visit. While there he 
will also attend the national meeting of the 
Elks’ lodge. 

The gift department at the Jobe-Rose 
Jewelry Co.’s store is proving one of the 
leading features of this well-known estab- 
lishment. This department is located on the 
ground floor. Mr. Rose says a gift shop can 
be made profitable in any retail jewelry store 
if located on the ground floor. 

R. M. Brombley, who has been connected 
with his son, A. B. Brombley, of the Bir- 
mingham Jewelry Co., has gone to Des 
Moines, Ia., to spend the Summer. Mr. 
Brombley, Sr., is 74 years old and has been 
on the job every day. He is one of the old- 
est active jewelers in Alabama. 

There is a big price on Roy Dickerson’s 
head, as a fugitive from justice in Alabama, 
and also for the New Orleans diamord rob- 
bery. Detectives have hunted the world 
over, but have failed to find him. Now that 
Mrs. Dickerson is out on parole, it is be- 
lieved by officers that she will go to her 
husband. The police are hopeful that they 
will get a clue which will lead to Dickerson’s 
arrest. 

N. L. Brackin, of Brackin’s retail jewelry 
store, announces that work will commence 
about Sept. 1 on remodeling the three-story 
building which they have leased for a retail 
jewelry store on N. 20th St., at Fourth Ave. 
It is expected that this work will be com- 
pleted by October. When completed this 
will be one of the most beautiful retail jewel- 
ry stores in Birmingham. 








That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CIRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 











nection with their business. 











June Window Settings Important 
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‘ow time to try to get more business is 
when there is plenty of business to be 
had. June is a big jeweler’s month and he 
should use every means at hand to make it 
larger. 

The window display is the one universal 
medium of advertising that every jeweler 
may use. He has to pay for the window 
space whether he gets value out of it or not. 
It is an expense that cannot be avoided, and 
an investment that is not made to bring in 
all the returns that it should. 

The jeweler is often afraid that he will 
lower the dignity of his business by being 
aggressive, but it has not proven the case 
with those who have been aggressive. Even 
jewelers who have gone in for the more 
sensational methods of advertising do not 
seem to lose by it. 

The value of the window space to any 
merchant is the publicity he gets out of it. 
The most dignified display of jewelry in any 
store is valueless if the jeweler does not 
profit by it. 

The one fault with the average window 
display is its sameness to those that have 
preceded it, and its similarity to those made 
by other merchants in the same line of busi- 
ness. Jewelers are at fault in this matter, 
but they are not the only ones. 

Change represents progress to the average 
customer. Unless the customer recognizes 
a change in the window displays, there is no 
feeling aroused of the merchant’s progres- 
siveness. On the other hand, when the 
change in the window display is recognized, 
and it appeals because of its timeliness, the 
jeweler is given credit for his effort to 
please and to secure more business, and is 
rewarded by the business of the customer, 
who is always in favor of those who appear 
to be going ahead. 

June has come to be recognized as the 
jeweler’s month for gift sales. The public 
thinks more of the jeweler’s stocks during 
this month than in any other, excepting, of 
course, the holiday gift month. This is due 
to the June wedding advertising that has 
been done for years, both through the news- 
paper and printed word, as well as through 


the fine window displays that have been in- 
stailed. 

The June bride offers every merchant the 
opportunity for making his displays attrac- 
tive through the element of human interest 
with which it should abound. The merchant 


The jeweler’s concern is, of course, only 
with those who will be so keenly affected 
because they have gifts to buy for a pto- 
spective bride, but he should not overlook 
the brides of other years, for he can make 
June the greatest anniversary month of the 
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who symbolizes the wedding by picturing the 
June bride is touching a human emotion 
that is filling the minds of a great many peo- 
ple, not only those closely connected with a 
coming wedding but those who have probably 
had no close relation to a wedding for years. 
The wedding in June is a dominant emotion. 
Every symbol of the wedding shown at this 
time has a greater effect upon the mind than 
at other times. 


entire year. At any rate, the picture of a 
bride in the window display is bound to get 
a lot of attention from everybody. There- 
fore, it is good business to see that the bride 
is included in the display. 

There are a large number of ways in which 
the June bride can be introduced into the 
window displays of the jeweler. Pictures 
of brides may be used in a large variety of 
ways. An entire panel may be used to pic- 
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Wonderful Possibilities in 


Grandmother Clocks 





No. 452, 


Westminster and Can- 
terbury Chimes. Fin- 
est Mahogany Case, 
Burl Redwood Panels. 
Height, 72 inches. 
Width, 13 inches. 
Depth, 8 inches. 


Think of all those modern 
homes in your community in 
terms of prospective purchasers of 
Grandmother Clocks! The possi- 


bilities are amazing! 


Plan an intensive sales cam- 
paign and lift July and August 
out of the loss into the profit 
column. You can do it easily 
with the Herschede line of 
Grandmother Clocks. 


Six masterpieces in the art of 
clock design. All graceful in 
their proportions and charming in 
their quaintness. Cases of finest 
mahogany. 


Fitted with BOTH West- 
minster and Canterbury Chimes, 
striking the quarters on 6 pure- 
toned Chimetone Rods and the 
hour on a 3-Rod chord. It is 
the only line of 2-chime Grand- 
mother Clocks on the market. 


List prices range from $162.00 
to $184.00. 


Go after the Grandmother 
Clock business right. Put one of 
each pattern on your floor. Pick 
your prospects. Make a play for 
the women-folk. Sales will be 
closed with surprising rapidity. 


Herschede Grandmother Clocks 
are dependable as well as real 
values. We make them com- 
pletely in our own big, modern 
plant. They are backed by all 
that the name Herschede guar- 
antees in the making of fine Hall 


and Mantel Clocks. 
Order thru a Herschede jobber 


or direct from the factory. 


Prices on Pacific Coast Approxi- 
mately 10% Higher. 


New York Salesroom: 586 Fifth Avenue. 
Robt. E. Wilkes, Manager. 


Pacific Coast Representatives: 
A. I, Hall & Son, Inc., San Francisco, Calif. 


THE HERSCHEDE 


HALL CLOCK COMPANY 


CINCINNATI, OHIO 
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Set No. 29107 
Price $4.80 

Blue pearloid 
on «amber 














Blue pearloid —Pink pearloid 


For high quality, quick turn- 
over and large profit, buy La 
Cross manicure sets. Get the 
free display stand and cash in 
on the effective La Cross adver- 
tising to over 25,000,000 con- 
sumers., 


SCHNEFEL BROTHERS, INC., NEWARK, N. J. 
New York Showroom, 1270 Broadway, at 33rd Street 


The newest and fastest sell- 
ing handles are always found in 
the La Cross line. This season 
white pearloid, blue pearloid 
and pink pearloid head the list 
of fast sellers. La Cross line 
also shows 13 other kinds of 
handles. 


SCHNEFEL BroTHERS, INC., ' | 
684 S. 17th St., Newark, N. J. | 
Please send me more information about | 


G La Cross marticure sets. l 
La YOSS NP os Sle hekG pao bison tae +a ee bw eotebus | 


Nail Files—Tweezers 
Scissors—Nippers ROBERT cos tohiaee Pio xcctee eee Ae ee Ee es | 
Manicure Sets | 110 | 











For your consideration the newest 
in engraved wedding rings... ex: 
quisitely designed...18 karat 
white gold... 2!4 mm wide. You 
should have some on hand! 


HENRY DAVIDSON 


51 Maiden Lane 
New York 
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Storekeeping Department 








ture the bride, as illustrated in Fig. 1. 
Photographs of local brides may be placed 
at advantageous points in the merchandise 
display. Pictures illustrating brides of other 
days are always attractive. The American 
bride since the early days of the country, 
showing the native Indian bride as the first 
of the group, which may be followed by 
early Colonial brides, then by brides of the 
Civil War days, and then of brides of the 
subsequent times down to the present time. 
A well-developed display in which these 
brides are pictured would be the stopping 
place of every pedestrian on the street. It 
would bring out the masses of the population 
to see it. 

The most effective way of gathering these 
pictures together would be to get a cele- 
brated artist to paint them for the jewler, 
but that is also the most expensive way and 
open to but few jewelers in the country. A 
less expensive way would be to get prints 
of as many types of the brides of the United 
States as possible and include these in the 
windows. Where there are art centers in a 
community the jeweler may look to those 
interested in art to assist him. Besides this 
method of gathering the prints together, the 
jeweler has possible access to the files of 
magazines in public and private libraries. 
Naturally, where the prints are in bound 
volumes and magazines of value they can- 
not be removed from the books, but the en- 
tire books may be used, with the pages open 
to show the particular bride desired. 

In following out an idea of this nature 
the jeweler cannot go to too much trouble 
in developing it. If the idea is sound, it is 
worth working out at almost any cost. 

The June bride may also be brought into 
the setting illustrated in. Fig. 1, by the use 
of a wax figure, life size, or of a doll in 
miniature size, the panels being reduced to 
proportionate dimensions. Another method 
is to have a bride painted a suitable size and 
then cut out. Such a cut-out was used in a 
display, and ribbons from the bride’s bou- 
quet were attached to the more important 
items in the display. It created a sensation 
in the city in which it was used. 

Another display that kept a crowd con- 
stantly around the store entrance can be used 
by most jewelers. A large doll was dressed 
as an American bride and occupied the cen- 
ter of the display. Smaller dolls, dressed 
as brides of foreign countries, also were in- 
cluded. The foreign bridal costumes were 
typical of the countries represented, and 
made the American bride conspicuous by the 
difference of her costume. 

The wedding may be symbolized in the 
window in a great variety of ways by intro- 
ducing the emblems usually employed to sym- 
bolize the wedding and the bride. Thus, in 
Fig. 1, the wedding bell and the pierced 
hearts are used for this purpose. Pictures 
and representations of the wedding are al- 
ways attractive. Cupids, doves, orange blos- 
soms, bride’s bouquet, rice, confetti and sim- 
ilar symbols of the wedding can all be intro- 
duced into the window with good results. 
Old superstitions and customs when illus- 
trated ina window display will get the at- 
tention of everyone... The old shoes that are 


thrown after the happy couple may even be 


introduced with telling effect, and it is only 
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the effect that counts with the public, not 
the method of securing it. 

A Graduation window setting is illustrated 
in Fig. 2. The central idea is to symbolize 
the school and college. This is done by rep- 
resenting the entrance to the school, the steps 
of which are used for the display of mer- 
chandise. The door and entrance can easily 
be built of wall board and boards and then 
painted. The steps are flanked by solid 
balustrades or piers. Merchandise may also 
be displayed on these, or artificial flowers 
may be placed there. 

The class colors are draped around the 
upper portion of the window. If found de- 
sirable, they may be draped lower down and 
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A Constructive Volume on Adver- 
tising 





“Advertising Copy, Principles and Practice,” 
by Lloyd D. Herrold, M.B.A., Associate Professor 
of Advertising, Northwestern University School of 
Commerce. Published by A. W. Shaw Co., Chicago. 


525 pages, illustrated. 


HERE is another worthy addition to the 

increasing library of advertising litera- 
ture. This book aims, as the author says in 
his preface, to try to impress upon students 
not only the significance of the sales func- 
tion of copy but also to show them the pro- 
cedure through which a given piece of copy 
and a series of advertisements develop. It 
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over the floor of the window. School pen- 
nants are always a good decoration in this 
connection. They may be included at any 
point where they will fit into the display. 
The giant diplomas are made of rolls of 
white paper tied with ribbons. These are 
also suitable for introduction into the setting 
at any appropriate point. 

School books, school emblems, honor rolls 
and similar symbols may be brought into the 
display in many appropriate ways. In doing 
so, the object should be to symbolize the 
school and the graduate. 





The street was thronged with thousands 
of hurrying pedestrians. Suddenly a wom- 
an’s cry rose shrilly above the noise of the 
passing throngs. “Give me _ air!” she 
shrieked. The crowd gasped and stood aside 
—and a woman triumphantly drove her car, 
with one flat tire, into the filling station. — 
U. of Wash, Columns. 

* * * 

“Having motor trouble?” asked the kind- 
hearted man of the tourist under his car. 

“No,” said the tired traveler. “I’ve put 
so many of these gasoline-saving contraptions 
‘on my gasoline tank that I have to stop 
every 10 miles to drain the tank.” 


is designed for students of advertising 
whether they are enrolled in university or 
college courses, whether they are studying 
advertising by themselves or actively engaged 
in advertising practice. Mr. Herrold has a 
real constructive plan, and that is to ex- 
plain the stages which precede the appear- 
ance of the final draft of the copy. This 
probably is much more satisfactory than 
studying the finished product. The author 
illustrates his explanations by means of 
well chosen specimens of copy selected from 
various mediums. This does not mean that 
the student is not encouraged to study and 
analyze different types of copy used by the 
various advertisers. The author advocates 
all this, but feels that the building-up process, 
and the writer quite agrees with him, is the 
more important and the more satisfactory. 

Certain deductions are made from exam- 
ples given. 

These are: 

“1, Advertising copy evolves through a 
series of stages or processes, each represent- 
ing an improvement of one kind or another 
over its predecessor, each constituting an ap- 
proach nearer to the function which the ad- 
vertisement must fulfil, Seldom is adver- 
tising copy written in a ‘flash.’ More often 
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it represents hours of concentration, hours 
of careful rewriting and correcting, hours of 
mental effort directed on the prospective 
buyer, the product, its distribution, and so 
forth. The number of stages or processes 
through which a given piece of copy de- 
velops depends on the training of the copy- 
writer, his experience with the same product 
or similar accounts, and his active ability 
to think clearly. Unless the student learns 
at the outset that copy must be worked over 
constantly, revised and rearranged often, 
condensed without spoiling its effectiveness, 
strengthened by the substitution of vivid, 
colorful words and by close adherence to 
the fundamental principles of rhetorical con- 
struction, he will never attain the correct 
viewpoint from which to study advertising 
copy-writing. Copy-writing is not theme- 
writing, nor is it letter-writting. For the 
beginner as well as the veteran, it calls for 
time and careful concentration. 

“2, Advertising copy should never be con- 
sidered from the standpoint of the individual 
advertisement, but from the standpoint of 
the campaign as a whole. Each advertise- 
ment has a function to perform, a function 
determined by the plan of the campaign. The 
copy which the advertisement contains must 
serve the advertisement to good advantage 
in fulfilling its function. 

“3. Complete visualization of copy em- 
braces an appreciation of the relationship be- 
tween the layout and the message. The lay- 
out may suggest the idea for the copy, but 
more ideally the theme of the copy set forth 
in the copy plan determines the arrangement 
of the layout. Many copy-writers make 
miniature sketches—‘thumb-nail sketches’— 
of the layout as they think through the plan 
for the copy. Many write the copy only 
after artist’s layout is placed before them. 
The layout is an aid to the visualization of 
the advertisement. 

“4. Back of the visualization of copy 
there must be a fund of information relat- 
ing to the product, the manufacturer, the 
prospective buyers; their motives for buying 
and the appeals which are effective in im- 
pelling action, and the conditions in the mar- 


a 


ee 


HAMMOND 
RELIABLE JE 


L WELE 


C8 


Bes aoe 





THE JEWELERS’ 


CIRCULAR 





June 9, 1926 








Progress Indicated by This Up-to-date Store 








Written Expressly for The Jewelers’ Circular 

















OWN in Gainesville, Ga., C. R. Ham- 

mond, has an attractive jewelry store 
20 feet wide and 80 feet deep. The fixtures 
are of solid walnut, finished in Circassian 
walnut. The wall cases are 10 feet long, 
the base being 25 inches deep and the top of 
the base 22 inches. All the wall cases have 
plate glass doors and electric lights. In 
the watch repair department there are two 
benches arranged one on either side, well in 
front. The diamond room is just in the 
rear of the wall case at the back of the 
store. 

Mr. Hammond advertises in several local 
papers and uses calendars and sign boards 
on the highways. He sends out business 
literature once a month and also uses hotel 
directories and theatre programs. 

In the watch repair department he fol- 
lows the principle that the customer is al- 
ways right. Manufacturers’ dealer helps 


are also used and he finds these of great as- 
sistance, especially window displays. Con- 
siderable remounting work is done, the 
jeweler getting many designs from the manu- 
facturers. Mr. Hammond carries lines 
which department stores cannot secure and 
this individualizes his establishment. A 
wide range of price characterizes the mer- 
chandise carried, the jeweler’s idea being to 
appeal to everybody and to supply everybody 
with a gift at a price in keeping with their 
purchasing power. 

Mr. Hammond worked 11 years for the 
man he bought out. He bought the business 
three years ago. By his system of account- 
ing he can tell in 10 minutes how much he 
owes, how much money is outstanding, the 
amount of cash sales, the amount received 
on account, etc. Only a limited credit busi- 
ness is done and no instalment business. The 
store is illustrated below. 








ket. Without specific knowledge regarding 
each product the copy-writer would be un- 
able to visualize the copy for a campaign 
unless he used the same scheme which he 
had used on a similar product in the past. 
This fund of information so essential to the 
writing of effective copy often is secured 
through extensive research and market 
analysis.” 

Adequate research work is most important 
before undertaking the writing of any copy. 
An advertising man may read numerous 
booklets, folders, copies of newspaper ads and 
other forms of advertising that have already 
appeared, and yet if he does not dig down 
and do some real individual thinking and 
analysis himself he may miss one of the 
most vital features of the whole campaign. 
The more thorough the research, the better 
the copy ought to be, all other things, of 
course, being equal. 


This very helpful volume is indexed for 
the convenience of the reader and the inter- 
esting chapters comprise the following: “The 
Sales Function of Copy; the Development 
of Advertising Copy; the Analysis Pre- 
ceding the Writing of Copy; Visualization 
of Advertising Copy; the Layout—Its Rela- 
tion to the Copy; How to Make the Layout; 
Selecting the Appeals for the Copy; Writing 
the Display Lines; the Structural Principles 
of Copy; Editing the Copy; Classification of 
Advertising Copy; Writing Magazine Copy; 
Writing Copy for Newspapers; Writing 
Direct Advertising Copy; Copy for Outdoor 
Advertising Mediums; Copy for Occupa- 
tional Publications; Copy for Class Publica- 
tions and the Copy-Writer and His Task.— 
R. F. N. 








L. A. Ott has engaged in the jewelry 
business in the Roth building, Mansfield, O. 





























FRONT AND iNTERIOR VIEW OF THE STORE OF C. R. HAMMOND, GAINESVILLE, GA. 
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More Effective Sales Methods* 




















el to a six-shooter there is nothing 
that will make people give up money 
so quickly as good salesmanship. 

It is easy to write reams of resounding 
platitudes on selling; but the question is one 
of fundamentals. Make the customer want 
the goods, persuade him to yield to his in- 
clination to buy, persuade him to buy more 
than he expects to, and say, “Come again.” 
In other words, salesmanship in retail stores 
means : 


1. Get the customer to the store. 

2. Satisfy him. 

3. Sell him something he didn’t ask for. 
4. Remind him to come again. 


To make sales methods more effective, do 
these three things more effectively. How? 


1. Getting the Customer to the Store 


Advertising is the standby to attract shop- 
pers. Various mediums may be used to con- 
vey the message. Whatever the medium 
used, the advertising should be first class, 
aptly illustrated, attractively laid out, cogent- 
ly expressed and legibly printed. For the 
larger stores, newspaper advertising is most 
effective; small stores serving a limited ter- 
ritory must use their advertising funds in 
other ways. Direct-by-mail advertising is a 
powerful aid to selling. Its main strength 
or weakness lies in the mailing list. Direct 
advertising will lose its effectiveness if sent 
to the wrong people. The mailing list should 
be under constant surveillance. Each indi- 
vidual on the list should buy something some 
time, else his name should be taken from the 
list. It is a simple matter to build mailing 
lists; they grow amazingly, aided by the con- 
venient visible indexes and other systems for 
keeping them; but it is a difficult matter to 
cut them down judiciously. 

Window displays are another form of ad- 
vertising and are powerful magnets to keep 
up a continuous procession of incoming shop- 
pers. When display windows are carelessly 
trimmed, or when they become slovenly and 
stereotyped, they become less effective. 

Whatever the advertising, whether news- 
paper, by mail or in windows, its effective- 
ness depends largely upon its distinctiveness, 
which of course means originality. To strive 
for one redeeming touch, one high light, one 
inimitable flash that sets an advertisement 
off in sharp relief to all others—that should 
be the aim of the merchant. 

A store front attracts or repels. It gives 
an impression of warmth and color, of drab 
monotony, or, worst of all, order or disorder. 
It proclaims the character and imagination 
of the men in the store. It says, “Come in 
and look” or “Come in or stay out, as you 
like.” It is a decorative part of the store’s 
architectural scheme or it is only a partition 
needing paint. Last but not least in the list 
of “attractions” is the building of good- 
will through participation in local philan- 
thropies and civil movements; regard for the 
health and happiness of employes and a de- 


*From the Domestic Distribution Department of 
the Chamber of Commerce of the United States, 
Washington. 


served reputation for a high quality of mer- 
chandise and fair dealing. 

These means of making the first step in 
selling—getting the customer into the store— 
are not new. But they are fundamental. If 
a store is not attracting people, the proprie- 
tor should go over the situation and find out 
in what particular it falls down.* 


2. Satisfying the Customer 


Salesmanship rests upon satisfying the cus- 
tomer. Under such service are included the 
efficiency, courtesy and promptness af sales- 
people. Salespeople are the shock troops. 
They bear the brunt of attack. Their train- 
ing is of such underlying importance that it 
merits more detailed treatment than we can 
give it in this article. We refer to it, there- 
fore, only in passing. Every store manager 
knows something of the common shortcom- 
ings of salespeople. 

A suggested educational course for sales- 
people has been planned by the Domestic 
Distribution Department and is well worth 
the study of any retailer who wishes to im- 
prove the efficiency of his salespeople. 

Efficient salesmen and saleswomen are an 
asset and, like all assets, cost money. When 
all is said and done, it takes more than pleas- 
ant surroundings, rest rooms, half-holidays 
and considerate employers to make store em- 
ployes use every bit of selling ingenuity they 
possess in order to make a sale. “What is 
there in it for me?” the employe asks crude- 
ly but pertinently. 

The most efficient selling force in exist- 
ence cannot sell if it has nothing to offer 
the customer. Stocks must be as complete 
as the proper turnover of goods permits. If 
vou have three scarfs to show a woman, you 
are more likely to sell her one if you can 
show her only one. If you have three suits 
of clothes to show a man, he is likely to take 
one; a single suit he will reject, in all proba- 
bility. 

Charge accounts make selling easier. If 
you allow charge accounts, see that they are 
a source of convenience and not of embar- 
rassment, to your customers. If questions 
of a personal nature must be asked, have 
them couched in language not offensive to 
thin-skinned customers. Put such matters, 
as well as the writing of collection letters, 
in charge of someone who can understand the 
customer’s viewpoint, but who will not per- 
mit impositions. 

Deliveries are a source of dissatisfaction if 
promises are made and not kept. “Delivery 
at the time promised” should be the watch- 
word of that department. 

Return of goods should be tactfully gov- 
erned. The general policy of the store de- 
termines what goods may be returned, and 
under what circumstances. Whatever the 
policy, it should be equitably administered 
and every possible concession made to the 
customer, with a view to giving him com- 
plete satisfaction. 





* The Domestic Distribution Department has pre- 
pared a booklet, “Small Store Advertising,” a copy 
of which will be sent without charge to anyone 
who writes for it. 
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One means of making customers feel satis- 
fied with the store is a Shoppers’ Advisory 
Bureau. Many establishments have them, 
but more do not. In small stores, of course, 
this function is fulfilled by the proprietor 
and his assistants. Such a service consists 
in giving expert advice on styles, qualities, 
special adaptations and the economic use of 
merchandise. This work is in line with the 
educational features which are so far ad- 
vanced in women’s magazines. A great deal 
of foolish buying is done by men and women 
who have not the taste or knowledge to 
make proper selections. Expert and tactful 
guidance is always appreciated when it is 
sought; not, however, when it is intruded. 

If these various points of service are being 
carefully observed by all employes of the 
store, it is equipped with sound salesman- 
ship; and only unusually captious customers 
will leave the store dissatisfied and antag- 
onistic. 


3. Selling the Customer Something He 
Didn’t Ask For 

It is obviously to the advantage of the 
merchant to make the individual sale as large 
as possible. To make any sale advertising, 
window displays, the purchase of a complete 
stock and the education of salespeople have 
been undertaken at great expense. Each sale 
must bear its fair share of this expense, and 
the larger the sale, the smaller the propor- 
tion of expense it must bear. Each sale 
must be as large as the salesman or sales- 
woman can make it. How can this be done? 

The power of suggestion may be used here 
to great advantage. Customers usually enter 
a store with preconceived ideas of just what 
is to be bought. In concentrating on these 
ideas they are likely to overlook other needs 
which can be satisfied in the same store and 
upon the same occasion. By reminding them 
of these forgotten needs and by suggesting 
specific articles the salesperson performs a 
service to the customer and inevitably in- 
creases the amount of the average sale. 

For example, suppose a man goes into a 
haberdashery to buy a shirt. Unconsciously 
he has set aside a certain amount of time and 
money to be devoted to the transaction; and 
he is in a purchasing mood. While the shirt 
is being wrapped up the salesman has severa‘ 
minutes in which to suggest other articles 
to the customer. A tactfully made sugges- 
tion and a brief comment on some other 
article is likely to make the extra sale. 

Too many merchants neglect the education 
of their salespeople, and the result is that the 
salespeople neglect many opportunities to in- 
crease sales. 

Moderation is as desirable in merchandis- 
ing as in any other affair of life. The sales- 
person who is too persistent, who refuses to 
take “No” for an answer and who hounds 
the customer to buy something more, is a 
liability rather than an asset. He may de- 
stroy the good-will created by advertising 
and service and arouse a strong feeling of 
resentment in the customer. Advice and 
suggestions are appreciated when asked for 
by a customer or when they are given in an 
acceptable way. Given in a patronizing or 
too positive manner, they are dangerous and 
react quickly to the disadvantage of a store. 

To insure real salesmanship in the attempt 
to make additional sales, the proprietor must 





(Continued on page 122) 
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Pendulum Patents of the Past 





Written Expressly for THE JEWELERS’ CircuxLaR by. Carl W. Mitman of the Smithsonian 
Institution, Washington, D. C. 




















HEN Hooke and Huygens applied 

Galileo’s newly discovered principle of 
the pendulum to clocks they added another 
problem to the maintenance of accuracy in 
timekeeping mechanisms. The problem cen- 
tered about:the variations in temperature to 
which a clock was normally subjected, and 
it was. “Honest” George Graham, that won- 
derful English horologist who died the same 
year that our Declaration of Independence 
was signed, who took the first step in the 
solution of the problem when he devised his 
mercurial pendulum. The thought back of 
his improvement, as is well known, was that 
of counteracting the natural tendency of the 
pendulum rod to elongate with a rise in 
temperature and contract with a fall in tem- 
perature. Shortly after this John Harrison, 
a contemporary of Graham, devised the sec- 
ond type of compensating pendulum when 
he patented the so-called “gridiron” pendu- 
lum. Since then numerous schemes have 
been advanced for bringing about neutrali- 
zation in the action of a pendulum rod and 
it is of some of these schemes, patented in 
the United States some fifty or more years 
ago, that descriptions are here given. 

On January 19, 1858, Charles W. Rice, of 
Worcester, and John E. Harrington, of 
Millbury, Mass., received Pat. No. 19,153 
for a new compound pendulum. The inven- 
tion consisted of hanging the bob from a 
diamond-shaped metal strap which, in turn, 
was secured to the lower end of the pendu- 
lum rod. The strap was in two pieces 
fastened to the upper and lower sides of a 
horizontal bar whose length could be 
changed by turning a thumb screw located 
in the middle. By changing the length of 
this bar the major axis of the diamond- 
shaped strap was lengthened or shortened, 
as the case might be, thus opening or clos- 
ing the upper and lower angles on the minor 
axis of the diamond. Lengthening the bar 
would cause the upper and lower angles to 
approach gradually a straight line and in 
this situation a slight expansion of the hori- 
zontal bar would raise the bob a consider- 
able distance. Shortening the bar would 
bring the upper and lower angles of the dia- 
mond more out of a straight line and the 
same amount of expansion in the horizontal 
bar would not-raise the bob nearly as much. 


In this way altering the angles of the strap 
permitted an adjustment of the effect of 
expansion or contraction of the horizontal 
bar in raising or lowering the bob so as to 
exactly counterbalance the expansion or 
contraction of the pendulum rod. 

On March 2, 1858, Dana Bickford, of 
Westerly, R. I., obtained Pat. No. 19,479 





















firmly to the two steel rods near their upper 
ends by means of a pair of double screw 
clamps. The lower ends of the brass rods 
bear upon the ends of two short, first order 
levers whose fulcra are attached to the 
lower steel crosspiece. The opposite ends 
of these levers support the bob. Compensa- 
tion is effected, of course, by the differential 
expansion and contraction of the steel and 
brass rods. As the main central rods ex- 
pand it allows the lower cross head to 
descend, but the steel rods of the gridiron 
expanding upward at the same time slide 
the clamps up the main rod and the brass 
rods expanding in a greater degree down- 
ward from the clamps depress the ends of 
the levers upon which they bear, thus caus- 
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Left, patent on compensation pendulum awarded Oct. 31, 1871 to Henry B. James; Center, patent 
awarded Jan. 18, 1858, to C. W. Rice and John E. Harrington on a compound pendulum; Right, patent | 
on compensating pendulum awarded to M. Bemis Nov. 5, 1859. ; 


for a compound pendulum. This was es- 
sentially of the gridiron type. The bob was 
fitted to the main central steel rod of the 
pendulum and permitted to slide freely up 
and down a portion of the rod. The grid- 
iron consisted, first, of two parallel steel 
rods of equal length connected rigidly at 
their ends by two steel crosspieces. The 
crosspieces were fitted so as to be free to 
slide up and down on the main pendulum 
rod. Inside of the steel rods’ is a pair of 
brass rods fitted to pass freely through 


holes...in. the..upper crosspiece, but secured . 

















ing the other ends of the levers to be raised | 
and, in turn, raise the bob. The correctness | 
of the compensation to keep the center of | 
oscillation always at the same distance from || 
the point of suspension depended entirely | 
upon the proper resultant between the effec- | 
tive lengths of these rods. For the purpose | 
of regulating this the screw clamp was made | 
movable so that it could be moved higher | 
up or down the rods to give a greater or | 
less range to the bob. 

Merrick Bemis, of Ashburnham, Mass., | 
received Pat. No. 26,008 on November 8, | 
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1859, for a compensating pendulum. This 
invention consists in forming a bow in the 
steel pendulum rod near its lower extremity. 
The bow is nearly a full circle and welded 
around it is a clasp or segment of brass. 
The compensating effect, of course, is had 
in that any increase in length of the pendu- 
lum rod brings about a contraction of the 
bowed part. It is probably as simple an 
idea as could be invented and has also the 
merit of cheapness of construction. 

Henry B. James, of Trenton, N. J., re- 

















Pendulum built by R. Longin and patented Feb. 
15, 1876. This is an unusual type of New 
Straight Pendulum. 


ceived a patent for an improvement in com- 
pensation pendulums on the 31st of October, 
1871, Pat. No. 120,385. It consists of the 
use of a coiled bar composed of laminz of 
two metals, which coil is interposed between 
the bob and the usual regulating nut so as 
to support the bob upon its outer end. It 
is so constructed that as the pendulum rod 
lengthens the bob moves upward, and down- 
ward as the rod shortens. A modification 
of this invention (which may be seen in the 
illustration) is the use of a pair of such 
weighted coils, the outer ends of which point 
in opposite directions from their points of 
attachment. They are secured to a plate 
which is, in turn, hooked over the bob. In 
this case the bob is supported upon the regu- 
lating nut in the regular manner and the 
required compensation is effected by the up 
and down movements of the weighted end 
of the coils as they expand and contract. 
The weights may be adjusted by means of 
screw threads, so that by changing their 
positions with reference to the extreme ends 
of the coils their vertical movements may 
be lessened or increased to obtain the correct 
result. 

On June 8, 1875, Chalmer Prentice, of 
Monroeville, Ohio, received Pat. No. 164,210 
for an improvement in a compensation pen- 
dulum. This invention properly belongs in 
the class of gridiron pendulums. It con- 
sists of three parallel rods, the center one 
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composed of one metal and the other two 
of another, the center one being the more 
expansive. All three are rigidly attached 
to a crosspiece at the lower end, while their 
upper ends pass through holes in an upper 
cross plate. The upper ends of the outside 
rods engage each with a horizontal second 
order lever. The point of application of 
power of each of these levers is the upper 
end of the center rod. The levers, their 
fulcra and upper crosspiece are supported 
in a suitable framework which is connected 
with the interior works of the clock. 

With a rise in temperature the outside 
rods have a tendency to downward elonga- 
tion while the center rod, having a higher 
coefficient of expansion, has a tendency to 
upward elongation in proportion as its co- 
efficient exceeds that of the outside rods. 
This effect transmitted to the levers causes 

a proportionate raising of the outside rods. 
Similarly, in a contraction attendant upon a 
fall in temperature the center rod shortens 
































Left, compound pendulum by D2. Bickford, 
patented March 2, 1858; Right, compensation pen- 
dulum by C. M. C. Prentice, June 8, 1875. 


more than the outside rods and necessarily 
causes the long arm of a lever to fall and 
lower the outside rods. Thus a change in 
temperature develops two forces in the pen- 
dulum, one tending to lengthen and the other 
to shorten it, so connected with the levers 
that the resultant is zero and the pendulum 
remains unchanged in length. The inventor 
intimates that good results are to be ob- 
tained with his pendulum by the proper 
selection of the metals composing the rods. 
Thus by inserting the word “proper” it is 
not his fault if the pendulum does not work. 

Not all pendulum patents granted by the 
United States pertained to ideas for coun- 
teracting the natural elongation of pendu- 
lum rods, but there were a few granted for 
new straight pendulum ideas. A rather un- 
usual one of this type is that of Raymond 
Longin, of Bordeaux, France, who received 
Pat. No. 73,410 on February 15, 1876. 
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Longin states in his specifications that the 
object of his invention is “to obviate the 
inconveniences existing in machinery depend- 
ing upon the use of pendulums, consequent 
upon the requirement of much gearing for 
its regulation, by much diminishing or en- 
tirely dispensing with such gearing; and my 
invention relates to superposing a weight 
which takes the place of the ordinary pendu- 
lum, upon steel springs, the oscillating of 
which permits and assists in the oscillations 
necessary for the escapement. 

A large circular toothed wheel revolving 
on a horizontal axis forms the escapement'’ 
to the oscillations of the balance-pendulum. 
Two straight escapement springs, mounted 
vertically and on opposite sides of the 
toothed wheel and in the plane of the wheel, 
have escapement points fixed to them. The 
two springs are joined above the escape 
wheel by a trough-like crosspiece made of' 
iron or any other metal affording the re- 
quisite weight. At the center of the escape 
wheel is the mainspring, inclosed in a bar- 
rel, and when this is wound up, the vertical 
escapement springs are caused to move from 
right to left or from left to right by the 
push of the teeth on the large toothed wheel 
against the escapement points fixed to the 
springs. 

In operation, when the spring is wound up 
it is only necessary to swing the heavy 
crosspiece joining the two vertical escape- 
ment springs to start the oscillations which 
are then uniformly continued until the power 
applied to the wheel is expended. The 
rapidity of the escapement is effected by any 
change in the weight of the overhead cross- 
piece. This is made in the shape of a 
trough to hold any additional weight desired. 





Graduation Display That Attracts 
Much Attention 





AUST & LANDES, Allentown, Pa., have 

adopted a novel method of attracting 
patronage to their store over the graduation 
period. They have caused a large 5-foot 
clock dial to be set up in their show window, 
and around the outer edge of this dial they 
have lettered in the names of all the gradu- 
ates of the Allentown High School, 396 in 
number, who will receive their diplomas in 
June. The clock movement to which this dial 
is attached will be wound to run about four- 
teen days. When the clock has run down, 
the minute hand will point to the name of 
some boy, and the hour hand to the name 
of some girl, each of whom will receive a 
fine watch with the compliments of the 
store. Needless to say this window display 
is attracting a lot of attention, particularly 
on the part of the graduates themselves, as 
well as their parents and friends. 








“You say you are perfectly normal.” 

“Yeo" 

“Do you light your cigarette with your 
right hand ?” 

"Ves." 

“That’s not normal, most people use a 
match.”—W. Va. Moonshine. 

* * x 

He—Petting makes a wild animal tame. 

She—Yes? 

He—Yes, but try it on a woman—Texas 
Ranger. 
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Send us your next shipment. You will find our returns prompt and satisfactory. 


THE WILLIAMS GOLD REFINING CO. 


2978 Main St., BUFFALO, N. Y. 


BRIDGEBURG, ONTARIO. 





5 South Wabash Ave. 


THOMAS J. D ) > ) > & CO. 
REFINERS 


ASK ANY OLD TIME JEWELER 


Sales Office 





CHICAGO 


Refining Plant 
317-319 East Ontario St. 








FRANCO AMERICAN 
PRECIOUS METALS CORPORATION 


DEALERS AND REFINERS 


GOLD, SILVER AND PLATINUM METALS 


Works: 


NEWARK, N. J. 


General Office 
42 West 51st Street, New York City 

















Why not get the Most 
i Out of Your Waste? 


Why not quit that wrong way 
of separating your platinum, 
gold, palladium, iridium, etc. 

You can refine correctly and get 
ALL the values from your fil- 
ings, scrap and old solutions. 

Hundreds of dollars are lost 
monthly by incorrect ways of 
refining, tho it is just as easy 











to do it right. 








ee 


Ask 
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JEWELERS TECHNICAL ADVICE C° 


22 ALBANY ST., NEW YORK CITY 
COTE 


for Free Circular R.C. 











NO MAGIC— 


Restores battered silverware to its original usefulness or 
recreates the original beauty and clean perfection of 
torn, discolored mesh bags. 


JUST HONEST WORKMANSHIP 


Aided by the newest plating equipment for handling 
your gold, silver, gunmetal, copper and platinum plating 
work—missing parts and ornaments furnished and all 
repairs made in our shop, insuring quick service and low 


cost. Send us TODAY your 
MESH BAG and SILVERWARE REPAIR WORK 


YOUR SATISFACTION GUARANTEED. 


SWARTZ & CO. 3804" 
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UNITED STATES PATENTS 














Issue of June 1, 1926 


1,586,606. FINGER RING. Ira L. Cain, Wichita 
Falls, Tex. Filed Dec. 1, 1925. Serial 72,533. 
6 Claims. ; 

A finger ring comprising two relatively rotatable 
concentric annular sections, one fitting in the other, 
the outer of said sections having an opening formed 
in the wall thereof, the inner of said sections having 
a portion of the outer periphery thereof flattened 
and having a recess in its outer periphery spaced 
from said flattened portion, a mirror on said flat- 
tened portion, of the inner section adapted to cover 
the inner end of the opening in the onter section 
when the outer section is in a certain position on 
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the inner section, and a closure panel adapted to 
move from position in the recess in said inner 
section to position to substantially fill the opening 
in the outer section when said outer section has 
been moved on the inner section from said first 
named position until the opening in the outer an- 
nular section is over said recess, and a spring arm 
secured at one end in the recessed inner section 
and supporting said closure panel, said spring arm 
acting to urge said closure panel outward to position 
to enter the opening in said outer annular section, 
said closure panel having a beveled-end wall adapted 
to engage with an end wall of the opening in the 
outer section when said outer section is turned in 
one direction on the inner annular section, whereby 
said closure panel will be biased from _ position 
in the opening in the outer annular section to 
position to enter the recess in the inner annular 
section. 

1,586,765. CLOCK CASING. JoserH Witcox, Jr., 
Athol, Mass., assignor to The Wilcox Novelty 
Co., Athol, Mass. Filed Dec. 10, 1924. Serial 
755,057. 3 Claims. 

A clock casing formed of sheet material and 
comprising a front frame member having a dial 
opening and having a circular recess formed in the 
flat rear face of said member, said recess being 
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accurately centered with the dial opening in said 

frame member, but having its cylindrical outer 

shoulder spaced outwardly from said dial opening, 

a movement-supporting sleeve permanently secured 

in position in said casing and centered by said 

recess, and means to support the rear portion of 
said sleeve. 

1,586,851. BRACELET HOOK. 
SretticuE, Attleboro, Mass., assignor to J. 
M. Fisher Co., Attleboro, Mass. Filed Dec. 
9, 1924. Serial 754,700. 4 Claims. 

A bracelet hock formed of sheet stock having a 
body member bent at one end to form a hook and 
having side walls adjacent its opposite end, and a 
separate hook-closing member having 2 body portion 
fixed between said side walls, and a hook closing 


Epwarp H. 


THE 


neck 
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tongue portion connected to the body by a resilient 
extending sharply 


portion inwardly toward 





the back ef the hock member to yieldingly press 
its free end against that of the hook. 
1,587,146. 


SCALE CASE. Georce E. CuartILton, 
New York, assignor to John Chatillon & Sons, 
New York. Filed Feb. 28, 1924. Serial 
95,690. 5 Claims. 

In a scale, flanged front and back sash ring 
members, an annular separable channel member 





receiving and retaining the flanges of said front 

and back members therein, and securing means 

for the channel member. 

1,587,178, CASE FOR CIGARETTES AND 
MATCHES IN ORIGINAL PACKAGES. 
JosepH E. Perrerson, Rockford, Ill. Filed 
Sept. 28, 1925. Serial 58,966. 2 Claims. 

A pocket case divided longitudinally into two 
halves to form a bedy member and a cover mem- 
her, means for securing cigarettes in an original 


























Zz 
package in one end of said case, means for securing’ 
a match box transversely of the other end of said 
case, said case having an opening in its side wall 
to permit the tray of a match box to be withdrawn 
through the same, said case having a depth ap- 
proximately equal te the thickness of a package 
of cigarettes and a length at least as great as the 
combined length of such package and the width 
of the match box. 


1,587,413. TIME-INDICATING DEVICE. Joun 
Pond, Summerside, Prince Edward Island. 
Can. Filed Dec. 3, 1924. Serial 753,693. 4- 
Claims. 

A time determining device including a clock 
dial, clock hands associated and adapted to co- 





operate therewith to denote time readings, manipu- 
lating means connected with said hands for actuat- 
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ing the same and finder means connected with th> 
actuating means adapted to be positioned in a pre- 
determined manner relative to the sun whereby. to 
dispose the clock hands relative to the dial to in- 
‘licate the time. 


1,587,468. CIGARETTE CASE. Danie, Burkey 


and Appison R. Burtnett, Johnstown, Pa. 
Filed Oct. 16, 1925. Serial 62,878. 1 Claim. 
\ case of the class described, comprising a body, 


a cever therefor, a hinge for connecting the cover 
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to the body, said hinge being movably connected 
with one of the parts, clamping means for holding 
the cover in closed position, such means comprising 
spring arms pivoted to the body, a roller carried 
by the arms for engaging a cover, the outer surface 
of the cover being curved to receive the roller 
and having’ recesses therein into which the roller 
passes as it is pushed over the curved surface. 


DESIGNS 





70,260. FINGER RING. Henry Benz, Newark, 
N. J., assignor to Meyer & Gross. Filed 
April 14, 1926. Serial 17,298. Term of 


patent 3%4 years. 


70,264, JEWELRY STONE. Epwin M. Crart, 











\ 





Indianapolis, Ind. Filed Sept. 28, 1925. Se- 
rial 14,926. Term of patent 14 years. 
70,277. SPOON OR _ SIMILAR ARTICLE. 


Henrik Hititzom, Wallingford, Conn., as- 





R. Wallace & Sons Mfg. Co., 
Conn. * Filed’ April 14, 1926. 
Term of patent 14 years. ° 


signor to 
Wallingford, 
Serial 17,301. 
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70,265. JEWELRY STONE. Epwin M. Craft, 70,276. RING. Frorence I. Hammonp, Chicago. 





Filed March 23, 1925. 
Term of patent 14 years. 
70,300. FINGER RING. Asranam Superov, New 


Serial No. 12853. 


Naso sonnet 





Indianapolis, Ind. Filed Sept. 28, 1925. Serial 


14,927, Term of patent 14 years. York. Filed March 31, 1926. Serial 17,131. 





70,270. SPOON OR SIMILAR’ ARTICLE. Term of patent 3% years. 
ALFRED J. Fiauper, Bridgeport, Conn., as- IG - . 
signer to Weidlich Sterling Spoon Co., Bridge- 70,301. FINGER RING. AsraHam Superov, New 
York. Filed March 31, 1926. Serial 17,132. 


Term of patent 3% years. 
70,302, FINGER RING. ArraHam Superov, New 





York. Filed March 31, 1926. 
Term of patent 3% years. 
70,303. FINGER RING. AsranHam SupeErov, New 


Serial 17,133. 





port, Conn., a firm composed of Louis Weid- 
lich, Frank B. Weidlich, and William Weid- 
lich. Filed March 11, 1925. Serial 12,686. 
Term of patent 14 years. 


York. Filed March 31, 1926. Serial 17,134. 


Term of patent 3% years. 











70,271. SPOON OR SIMILAR ARTICLE. 70,304. FINGER RING. Asranam Superov, New 
AtFrep J. Frauper, Bridgeport, Conn., as- 
York. Filed March 31, 1926. Serial 17,135. 
Term of patent 3% years. 
70,305. FINGER RING. AsranHam Superov, New 
York. Filed March 31, 1926. Serial 17,136. 


Term of patent 3% years. 





UNITED STATES TRADE-MARKS 

[The following trade marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.J 





Issue of June 2, 1926 


Ser. 219,023. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Atvin SILVER Co., 


signor to The Wedlich Bros. Mfg. Co., Bridge- 
port, Conn. Filed March 11, 1925. Serial 
12,687. Term of patent 14 years. 





June 9, 1926 


New York. Filed Aug. 18, 1925. 


ALVIN 


Particular description of goods.—Sterling-Silver 
Flatware, Hollow Ware, Toilet Ware, and Silver. 
Plated Flatware. 

Claims use since about 1886. 

Ser. 227,302. (CLASS 27. HOROLOGICAL In. 
STRUMENTS.) Harry Goupstein, New 
York. Filed Feb. 15, 1926. 


BANNER 


Particular description of goods.—Watches. 
Claims use since Jan, 19, 1926. 








More Effective Sales Methods 





(Continued from page 115) 








educate his sales force. He must also offer 
them some incentive, such as a bonus based 
upon all sales over a fixed amount. In other 
words, he must make his salespeople feel that 
they are working for themselves in selling 
the customers merchandise they did not in- 
tend to buy when they entered the store. 


4. Getting the Customer to Come Back 


“Once a customer, always a customer” 


has been used as an advertising slogan by 


many stores. It represents the maximum re- 
sults from effective selling. If the customer 
leaves the store thoroughly satisfied with the 
courteous and efficient service, the complete 
stock offered for his inspection; and if the 
merchandise meets his requirements exactly 
—then he is in a state of mind favorable to 
the store. The store managers have sown 
service and have reaped good-will. 

To borrow an expression that was once 
current, “Now that they have it, what are 
they going to do with it?” Not to take ad- 
vantage of it, is to admit that all efforts 
towards training salespeople, all credit risks 
taken and the expense incident to advisory 
bureaus, deliveries and other conveniences 
have been sufficiently rewarded by the one 
purchase the customer made. 

What will sell to the customer the idea of 
coming to the store again? Obviously, the 
salesmanship exerted through advertising 
which brought the customer once can bring 
him again. But his satisfaction with goods 
and service makes the advertising more ef- 
fective in his case. This advantage should 
be pressed. In all advertising, but especially 
in direct-by-mail, there should be a gentle 
reminder that the customer was efficiently 
served before. This reminder will be ap- 
plicable to a large body of customers. The 
maintenance of this valuable good-will de- 
pends upon continued high quality in mer- 
chandise and service. There must be no let- 
ting down in salesmanship. 

The stages in effective selling are, then: 

Bringing customers and merchandise 
together ; 

Making the initial sale efficiently ; 

Selling the customer something he 
didn’t ask for; 

Following-up the customer for further 
sales. 
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